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STARTS EDUCATIONAL WORK 


IN LINE OF FIRE PREVENTION 





National Fire Protection Association to 
Begin Publicity Compaign with 
View to Reduce Waste. 





New York, May 26.—(Special)—Two 
hundred members of the National Fire 
Protection Association are attending 
the thirteenth annual convention of that 
organization in this city. The meeting 
has been in progress since Tuesday and 
will close Thursday with the election of 
officers for the new year. The sessions 
have been devoted largely to the con- 
sideration of the reports of the numer- 
ous committees which have had under 
investigation the technical features of 
fire prevention. fs 

The opening day promised a stirring 
meeting, when President Gooddard, in 
his annual address, made a strong plea 
for a campaign of education of the pub- 
lic in the simpler means of fire preven- 
tion and started what was regarded as 
a reaction from the highly technical 
character of most of the work of the as- 
sociation. The same idea was brought 
forcibly before the delegates also in the 
recommendation of the executive com- 
mittee that proper provision be made to 
carry on publicity work. 

President’s Address to Be Printed. 

The president’s address, which was 
received with enthusiasm, is regarded 
as the strongest possible argument for 
use in the proposed publicity campaign, 
and the convention directed that it be 
reprinted for distribution. The report 
of the executive committee was pre- 
sented by Chairman H. I. Phillips, and 
teviewed the activities of the associa- 
tion during the past year. 

The expected report on the San Fran- 
cisco conflagration, which is in the 
hands of a special committee, was not 
presented, and Mr. Phillips stated that 
the committee could not guarantee its 
publication this year. It is promised 
that the report will be more exhaustive 
and authoritative than any heretofore 
published. 

Makes Two B dati 


_ The executive committee made two 
important recommendations. It urged 
that the work of the secretary and 





treasurer be merged with that of the’ 


editor of “Quarterly” of the associa- 
tion and that Franklin H. Wentworth 
of Boston be presented to the conven- 
tion for these offices. Mr. Wentworth 
already has been placed in charge of 
Quarterly” by the committee. The 
other recommendation pointed out the 
need of reaching the public with infor- 
mation on fire protection and asked 
that a provision be made for undertak- 
a this work. 

or the first time in its history, the 
association has a decrease in member- 


ship. It is not true that there is a les- 


Sening of interest as the association has 
ad an unusually active year. 

esolutions in memory of the late 
Alfred Stone of Providence, who died 
in September, 1908, were passed by the 
Convention. Mr. Stone was an influen- 
Hal member of the association, repre- 
Senting in its deliberations the Ameri- 
can Institute of Architects. 

y the report of the retiring secre- 

(CONTINUED OW PAGE 23.) 





Aetna Insurance Company 


From the Cleveland Plain Dealer of April 22d: ’ 

“Great gale bears death and ruin to Cleveland. Heaviest wind that ever 
struck city leaves part of Cleveland mass of half-demolished homes and tangled 
live wires. Walls and roofs of 12 churches and 17 schools lie in ruins following 
hurricane onslaught. City’s big manufacturing plants are partly wrecked by 
storm, which, within five minutes, worked the ruin of one million dollars in 
property, killing seven people and injuring 80.’’ 


Now is the time for Aetna agents to push for Tornado, Cyclone and Wind 


Storm insurance. In the Aetna you have everything desirable to offer your 
customers—-a large and first-class company, liberal policies, and lowest rates. 


WESTERN BRANCH, 159 LA SALLE STREET, CHICAGO 
THOS. E. GALLAGHER, General Agent L. 0. KOHTZ, Ass’t General Agent 
J. S. GADSEN, Gen’l Agent, Marine Dept. 


COX TALKS ON INVESTMENTS 


EVIL OF COMPULSORY LAW 





Shows How the Life Companies Fol- 
low Geographical Lines in Pur- 
chasing Their Securities 





Original statistics presented to the 
Association of Life Insurance Presi- 
dents by Robert Lynn Cox, its general 
counsel and manager, shows that the 
investments of life companies at least 
equal and in several instances greatly 
exceed the reserves in those sections of © 
the United States which have been urg- 
ing the enactment of compulsory in- 
vestment legislation. The statistics are 





made up from special reports received 
from fourteen of the companies in the 
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German American 
Insurance Company 
New Pork 
ORGANIZED IN 1872 
STATEMENT, JANUARY 1, 1909 


$1,500,000 


7,829,724 


NET SURPLUS 
5,467,353 
ASSETS 
14,797,077 


WESTERN DEPARTMENT 
AMERICAN TRUST BUILDING 
CHICAGO 
WALTER H. SAGE, MANAGER 
JOHN C. INGRAM, - Ass’T MANAGER 
WILLIAM L. LERCH, 20 Ass’T MANAGER 


association, the companies in question 
representing seven states and holding 
more than two-thirds of the entire as- 
sets of the life companies of the United 
States. The reserves held by the com- 
panies whose statistics are presented 
amount to $1,420,000,000 out of a total 
of more than $2,650,000,000. 

The investments of the fourteen com- 
panies are classified as follows: 


i CO scasetiaansmatawdesed $ 93,948,411 
Real estate mortgage loans........ 502,185,164 
CE MED os60es66000s0ee0 84,644,154 
PG MOD 06050046006060000006 185,872,929 
Railroad bonds and stocks......... 845,115,674 
State, county and municipal bonds 49,489,615 
Other bonds and stocks........... 131,111,828 

ae 46,161,162 
BEOUREROGED 6cccscccccscesecees 559,878 

WO © hissnedesneassscasbecaed $1,889,088,810 


Geographical Distribution 


The geographical distribution of the 
investments of the fourteen companies 
and the ratio of investments to reserves 
are shown as follows: 


State Groups Reserves. Investm’ts. Ratio, 
N’western ..$ 70,978,674 $ 144,847,826 204% 
Middle At- 

lantic .... 550,438,080 


898,775,257 163% 
S’western .. 141,010,733 


175,778,501 124% 


Pacific ° 65,983,495 81,314,499 128% 
Central North- 

CTD ccccece 267,828,893 304,850,890 114% 
So. Atlantic 91,534,649 101,769,061 111% 
Gulf & Miss. 

Valley 108,711,638 101,417,762 98% 
New Eng 

land ..... 129,490,576 80,835,014 62% 





Total ....$1,420,926,788 $1,889,088,810 
Comment on the Statistics 


_In a paper accompanying the statis- 
tics, Mr. Cox says: 

_ For several years it has been a common be- 
lief that life — were causing a deple- 
tion of the wealth of certain states by with- 
drawing therefrom and retaining the money re- 





uired to make up and maintain the reserve 
funds necessarily incident to providing life 
insurance on the level premium plan. This 











D. W. C. SKILTON, President 
. | Vice President 
BDW. MILLIGAN, Vico President, scas C. TEMPLE, Seosstery 


Surplus to Policy-holders, $4,169,174.58. Total Losses paid, $63,545,039.49 


Cash Capital, Two Million Dollars 


JOHN B. KNOX, Secretary 


Re-insurance Reserve, - $3,967,497.71 
Reserve for Outstan Losses, 450,440.38 
Reserve for all other C - 247,169.23 
NET SURPLUS, - 2,169,174.58 


Total Assets, $8,834,271.90 


THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets - CINCINNATI, OHIO 


LOVEJOY & SPEAR, Managers Agencies in all cities and towns 


belief has been particularly common in the south- 
ern and western portions of the United States. 
The fact that the payment of premiums was a 
voluntary act on the part of the citizens of the 
state, was an expenditure of their own money 
for their own purposes, and was necessary if 
they were to be insured in the companies of 
their choice, was not sufficient to overcome 
objection to the supposed result of the transac- 
tion upon the locality in which they lived. 
Within the last two or three years no less 
than fifteen states have given more or less 
consideration to the question of whether or not 
an effort should be made to compel, if pos- 
sible, the investment of life insurance reserves 
within the state from which they had been 
drawn. In one state only has a compulsory in- 
vestment law been enacted. In most of the 
states it has not been difficult to show them that 
to the extent that a company had already made 
the required investment the legislation would 
be unnecessary and without immediate effect, 
either to the state or the company, and that 
as to other companies such a law should not be 
made effective. Argument has never been 
made for the law as a means of getting more 





than a fair share of investments, but always 





(CONTINUED ON PAGE 20) 
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THE WESTERN UNDERWRITER. May 27, 1909. 
THEY ARE NOT WORRYING daily insurance reports and indicating 
whether the rates are above or below I 
the Dean schedule or any other sched- nsurance 


EXPECT INJUNCTION TO FALL 





Indiana Insurance Men Think Court 
Will Not Interfere With Legiti- 
mate Conduct of Business 





Indianapolis, Ind., May 26.—(Spe- 
cial.)—Friday, May 28, is the day set 
for the insurance companies and their 
various representatives to answer the 
complaint of Attorney-General Bing- 
ham that they are operating a trust. It 
is not necessary that a formal answer 
be filed and the companies’ representa- 
tives may simply make an appearance 
on that date to indicate that they are 
the persons complained of and will be 
ready to appear at the date set for the 
hearing, June 12. 

It is understood that there is no 
hurry about dissolving the temporary 
injunction,—that the companies are not 
doing any of the things the court has 
prohibited them from doing and that, 
in fact, they never did do them. It is 
said some of the agents may have done 
some of the things alleged, but the 
companies never permitted them to be 
done and spent much effort in trying 
to prevent their being done. There 
will therefore be nothing done by the 
defendants to oppose an injunction to 
prevent their doing things that they 
do not do anyway. If there has been 
any violation of what is known as the 
antitrust law of the state, it has only 
to be pointed out to be stopped, so far 
as the motive or practice of insurance 
companies is concerned. 

Based on a Misconception 

But insurance men who have read 
the complaint say there are so many 
absurdities and so much unjust allega- 
tion, based apparently on misinforma- 
tion, that the companies must insist on 
being cleared of the charges made, in- 
junction or no injunction. For instance, 
the foundation of the state’s complaint 
lies mainiy in the Sellers Inspection 
Bureau. Here it is the state is said to 
have found primary evidence of a com- 
bine. But it transpires that the state 
was under the delusion that Mr. Sellers 
was employed by the insurance com- 
panies as their agent to make binding 
rates, whereas he, as an individual, con- 
ducts a bureau which makes inspec- 
tions and gives expert advice as to rel- 
ative fire hazards, which advice com- 
panies buy or not, as they please, and 
follow or not, as they please. In short, 
his service is very. similar to that fur- 
nished by Dun’s or Bradstreet’s. So 
with this poor foundation, the whole 
superstructure of the complaint totters 
and insurance men see little substance 
in it. 

Dean Schedule Misunderstood 

The allegation against the Dean 
schedule has weaknesses similar to the 
allegations with reference to the Sellers 
bureau. The state seemed to lack the 
information, insurance men say, that 
the schedule in its purpose to the life 
insurance tables which the Indiana law 
makes it compulsory on companies to 
build their rates on. Insurance men 
are not afraid for a moment that a court 
will condemn the schedule or seek to 
interfere with companies basing their 
rates on it. They say it is only one of 
many schedules and if companies use 
it, it will be because they believe it to 
be nearest to what the experience of 
the business in mercantile risks has 
been. 

Question of Stamping Bureaus 

The discussion by insurance men of 
the suit and the outcome leads to the 
conclusion that about the only thing 
that the court will find objection to is 
the methods of stamping bureaus in 
inspecting and marking the daily re- 
ports and the paying of the inspectors 
by the companies. Men versed in in- 
surance law, say there will be no law 
found to prevent a man selling his 
services to any number of insurance 
companies individually to inspect 





ule and that no law exists to prevent 
the companies employing a man to do 
this for them as they employ a lawyer. 
or other man to look after some other 
part of the insurance business. 

Taken all in all, the insurance men 
of Indiana are not looking for any rev- 
olution in methods as a result of the 
suit started by the attorney-general of 
the state. 


Agreement for Indiana 
A temporary agreement has been en- 
tered into with the Indiana state 
authorities for handling the fire busi- 
ness pending the injunction proceed- 
ings. 


RULING BY ‘STATE AUDITOR 








Aims to Regulate Some Flagrant 
Abuses Practiced by Some Life 
Companies and Agents 





The insurance department of Ne- 
braska has made four rulings of inter- 
est to life companies. Bills covering 
these rulings were introduced in the 
legislature, but were defeated. Not- 
withstanding this, Auditor Barton 
makes them department orders. 

The first ruling is on the practice of 
some companies that deposit the 
amount of reserve with the state and 
leave the impression that the state 
guarantees the policies. The ruling is: 


No life insurance company will hereafter be 
permitted to write, print or stamp upon any 
policy it may issue, any statement to the effect 
that such policy or its payment is secured by 
deposit or bonds or other securities with the 
authorities of the state of Nebraska or any other 
state, but such company may write, print_or 
stamp upon its policies a statement to the effect 
that the legal reserve is secured by deposit of 
bonds or other securities with the proper public 
authorities or that $100,000 has been deposited 
for the protection of its policyholders, provided 
such deposit shall have been made: rovided 
further that companies now a policies 
stamped or printed as above may have until 
Sept. 1, 1909, to provide new forms. 

The second rule made is in regard to 
special or discriminatory contracts. It 
follows: 


No life insurance company will hereafter be 
permitted to transact business in this state if it 
shall issue what is known as special contracts, 
advisory board contracts or any other contracts 
or policy provisions promising special returns or 
profits as an inducement to insurance, nor shall 
any life insurance company discriminate in favor 
of individuals between insurants of the same 
class and — expectation of life in its rates of 
premiums charged for insurance, or in the divi- 
dends, profits or other benefits payable thereon. 
Provided, that any company now operating in 
the state having — contract provisions in- 
corporated in its policy conditions may have until 
Sept. 1, 1909, to provide néw forms. 

The third ruling applies to stock sell- 
ing in connection with insurance. It is: 

No life insurance company or life insurance 
agent will hereafter be permitted to give or sell or 
offer to give or sell any stocks, bonds or other 
securities of any insurance company, agency 
company or other corporation as an inducement 
to insurance or in connection therewith, and the 
license of any agent violating this ruling will 
be revoked and the license of any company per- 
mitting its agents to offer such stocks or other 
securities as an inducement to insurance will be 
cancelled. 


The fourth ruling refers to estimates, 
and is: 

Life insurance companies shall not hereafter 
allow their agents to offer, in soliciting insur- 
ance, any estimates of the future earnings or 
profits or of probable dividends or settlements 
accruing from earnings, profits or distribution of 
surplus, except such as may be made by the 
president, secretary or actuary of the company, 
and in any case where such estimates are made 
or used, a copy of the same bearing the writ- 
ten, printed or lithographed signature of the 
president and actuary of the company shall be 
attached to the policy when delivered to the as- 
ured, and the word “estimate” must be boldly 
printed or stamped across the face of such esti- 
mate. 





Schwartz Organizing a Company 
T. H. Schwartz, former business man- 
ager of the Insurance Press and later of 
the Eastern Underwriter, is organizing 
the Kansas City Casualty at Kansas 
City, Mo., with $250,000 capital and like 
surplus. 





J. D. Browne, president of the Connecticut 
Fire, is in Chicago. 

It is stated the new Kansas laws will be issued 
Saturday. 


The Western Reserve 
OF CLEVELAND, OHIO 
MARS E. WAGAR President ROBERT E. GOOCH, Secretary 


Company 


APRIL 1, 1909 
CASH ASSETS - - - $549,065.61 
REINS. RESERVE - - - 237,917.00 
SURPLUS TO POLICY HOLDERS 275,298.61 











Stands First among American Companies 
for Length of Service and Losses Paid 


Insurance Company of North America 
OF THE CITY OF PHILADELPHIA, PA. 
Losses Paid in 116 Years, $140,302,105.87 

Established in 1864 


W. N. Jounson and B. L. West, Ass’t Gen’l Agts. 


Western Department, Erie, Pa. 
J. F. Downtne, Gen’! Agt. 











CONFLAGRATION PROOF 


Liverpool & London & Globe Insurance Co. 


LOSSES PAID IN THE UNITED STATES 
ONE HUNDRED AND FIFTEEN MILLION DOLLARS 
LOSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $13,212,749.70 
UNITED STATES NET SURPLUS, 4,973,879.20 


New York Office, 45 William St. Northwestern D 


205 La Salle Street ¥ CHICAGO 
reet - © 

J.M. DE CAMP, General Agent WILLIAM S. WARREN, Resident Secy, 

Ohio, Indiana, Kentucky, Tennessee, Arkansas, E 


GEO. H. MOORE, Assistant Sec 
West Virginia at Cincinnati. HUGH R. LOUDON, Deputy Ass't Becy, 











MARSHALL S. DRIGGS, President. F. H. WAY, Sec’y 
——ORGANIZED 1853—— 


Williamsburgh City Fire Insurance Company 


150 Broadway, New York 


F, H. DOUGLASS, Gen. Agt. 





Assets ....+-.... aie iniane oseeee 0ee-< «+» $2,532,353.26 
Liabilities, except Capital .... oeteeeecees 1,647,866.07 
Policyholders’ Surplus .......--.......884,487.19 


F. M. GUND, Manager Western Department 


FREEPORT, ILL. 
BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago. 











OHIO FARMERS INSURANCE COMPANY 
LEROY, OHIO ; 


Fire, Lightning and Tornado Indemnity 


STATEMENT JANUARY 1, 1909 


Reserve for Reinsuran - - 
Reserve for © ° e ° 


Reserve for Contingencies - - = 125,000.00 
Net Cash Surplus - - - 


Total Assets - - - $2,300,412.20 ginmean 


JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 


Organized in 1848 


Losses Paid More Than $14,000,000.00 

















FIRE 
TORNADO 


INSURANCE 
COMPANY 
OF BROOKLYN, N. Y. 


Western and Southern Department, 205 La Salle Street, CHICAGO 











J. H. LENEHAR, General Agent C. R. STREET, Ass’t General Agent 
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STATE GATHERING EVIDENCE 





Department Examiners on Books of 
Ohio German Seeking Facts for 
Use in Prosecuting Officers 





Toledo, Ohio, May 24.—(Special.)— 
The state insurance department has two 
examiners in Toledo going over the 
records of the Ohio German for evi- 
dence to be used in the forthcoming 
trials of the indicted officers of the 
company. It is understood that the ex- 
aminers have unearthed some important 
evidence which has been turned over to 
Assistant Prosecutor Martin. 

If the circuit court immediately grants 
the request of the trustees of the Ohio 
German, asking that a time be set with- 
in which all claims against the company 
be filed, the next ninety days will de- 
termine whether certain bonds, stocks 
and mortgages now in the possession of 
the trustees have any other claimants. 
Rumor has it that outside parties will 
lay claim to securities to the value of 
$313,000. 

Should the claims prove valid the 
creditors would not be able to realize 
more than from 20 to 25 cents on the 
dollar instead of 60 cents on the dollar 
which the recent report of the trustees 
seemed to indicate. 

It is believed that the reinsurance 
reserve of the company will reach, if 
not pass, the $1,000,000 mark instead of 
the $815,000 estimated by Secretary 
Holmes. This with the fire losses would 
make the total liabilities about $1,300,- 
000. The trustees have been able to 
realize little or nothing from the $172,- 
875 agency balances, as the agents ap- 
pear to pay no attention to the notices 
sent out to them from Toledo. It will 
thus be seen that the actual assets are 
but $586,626, including the $313,000 of 
bonds, stocks and mortgages, the own- 


ership of which is alleged to be in dis- 
pute, 





Gable Locates in Detroit 


J. O. Gable, special agent of the 
Aachen & Munich for Michigan and 
Ohio has changed his headquarters to 
Chamber of Commerce building, De- 
troit, from Indianapolis. 





Rules on Agents’ Licenses 

Superintendent Kennish of Missouri 
has recently made two rulings regard- 
ing insurance agents’ licenses. He acts 
on the opinion of the attorney-general, 
to whom the questions were put up for 
reply. One does away with the fees 
derived from licensing fraternal agents. 
The superintendent holds that they are 
not amenable to the law regulating 
agents or their licenses. 


PROSPECTUS IS NOW REVISED 





United Insurance Company Clarifies 
Certain Points Which Were Not 
Understood in Original Document 





The United Insurance Company, 
which is being promoted from Chicago 
to write fifty-one different kinds of in- 
surance in its revised prospectus points 
out that in states where the laws will 
not permit a single company to write 
all kinds of business, it will have sub- 
sidiary companies. The plan is for 
the United to be the holding company 
or controlling factor. If for example a 
company is organized to write fire and 
marine and their allied lines, one for 
life insurance and one for casualty and 
surety, they will all be under one execu- 
tive head or control so that the plan of 
united insurance can be carried out. 

Another point made clear in the re- 
vised prospectus is that the 24 percent 
guarantee of dividends applies only to 
the par value of each share of capital. 
The par value is $1 but each share is 
being sold for $5 so that the actual 
guarantee on the amount invested is 
4 4-5 percent. 

Last week a prominent fire under- 
writer from New York City was in Chi- 
cago in conference with the United 
with reference to taking charge of its 
fire branch. He investigated the proj- 
ect fully and it is likely he will accept 
the place. 





Whilden & Hancock Get Control 

Whilden & Hancock and their asso- 
ciates in New York have purchased the 
control of the Monongahela of Pitts- 
burg. Its capital will be increased to 
$500,000, and surplus to over $200,000. 
Its present connections will not be dis- 
turbed. The company will enter New 
York, Massachusetts and New Jersey, 
these states to report to Whilden & 
Hancock, whose general agency is 
meeting with great success. 





Officials Attend Meetings 

President Beardsley of the National 
Association of Local Fire Insurance 
Agents will attend the state meeting 
of the Pennsylvania Agents’ Associa- 
tion at York, Pa., June 29. Secretary 
Putnam has planned a trip taking in 
the state meetings at Clarksburg, W. 
Va., June 8, and York, Pa., June 9, and 
Binghamton, N. Y., June 10. 





May Fine Globe & Rutgers 
Commissioner Hartigan of Minnesota 
is considering action toward fining the 
Globe & Rutgers of New York for mak- 
ing an incorrect report of its condition, 
Mr. Hartigan has received the report 





ROLLINS & BURDICK 
INSURANCE 


1569 La Salle Street 
Long Distance Phone Oentral 4076 


Chicago 


Exceptional facilities for writing and placing insurance in 
admitted companies on risks when the local market is exhausted 
anywhere in the United States and Canada. 


Also Binding Contract at Lloyds, London 
Immediate Binders given 
10% Commission 


Floating Insurance Written. Automobile Insurance Written 














Individual Fire Underwriters of St. Louis 





DECEMBER 3ist, 1908 


Cash ASSCES. 0.0... .ccccccccee scene seceeceeeeeee 09000600000 000000 000000000008 $371,359.89 
Surplus to Policy Holders... ..... 20.0... .060ccccee eens ceeeeeeeeeeeees 324,460.09 
Additional Responsibility of Underwriters. ...... seen shee Cabebéas 750,000.00 





Our policy is the best indemnity obtainable on 


high grade surplus lines. Ample facilities. 


W.H. MARKHAM & CO., Attorneys and Managers 
Pierce Building, ST. LOUIS 
D. H. DUNHAM, President CHARLES COLYER, Vice-Pres. 


FIREMEN’S INSURANCE 





A. H. HASSINGER, Secy 
COMPANY OF 


NEWARK, N. J. 


Assets, $5,052,624.09 
Capital, $1,000,000 Net Surplus, $2,237,124.31 
Surplus to Policy Holders, $3,237.124.31 


NEAL BASSETT, General Agent, 159 La Salle St., Chicago. 
Illinois, Wisconsin, Minnesota, Iowa, Nebraska, Missouri, Kansas, Colorado, Oklahoma, 
Utah, Kentucky, Tennessee, Arkansas 





A. F. McKAY, Special Agent, Delaware, Ohio. 
Ohio, Indiana, Michigan, West Virginia, Western Pennsylvania, 


SURPLUS LINES 
EXCEPTIONAL FACILITIES FOR HANDLING SURPLUS 
AND DIFFICULT LINES AND UNUSUAL FORMS. 
empowering me to bind up to $12,500 on risks in the 


LLOYDS LONDON. ous 





I have a contract with a syndicate of underwriters 








The other opinion makes it obliga- 
tory on the part of insurance companies 
to take out individual licenses for their 
agents. This bars firms and corpora- 
tions or partnerships. In other words, 
it decides that a license shall be made 
out in the name of an individual only. 

This opinion by the attorney-general 
may not be satisfactory to the insur- 
ance companies, and, if they care to 
take the matter up, perhe-s a friendly 
Suit may be brought to secure a strict 
iMterpretation of that particular section 
ot the law. 


of the examiners who have been look- 
ing into the affairs of the company, 
which shows that the surplus and as- 
sets were smaller than shown in the an- 
nual report to the department. Mr. 
Hartigan said he would go slowly in 
the matter and get further information, 
but he says that under the laws of the 
state the company can be fined heavily. 
There is no intention of canceling its 
license, as the company jis perfectly 
safe, he says. 


FLO ATERS The property of manufacturers and merchants located in any 
s number of cities insured under one policy at low rates. . 


Your patronage invited. Prompt and careful attention assured. 


Liberal Commission to Agents. 


F. R. THOMPSON 


Insurance in all its branches. 


159 La Salle Street, CHICAGO, ILL. 
Long Distance Phone Central 18. Cable Address ‘‘Thomarian.” 








“It’s a good thing to have opinions—and 
it’s a better thing to keep the lid on them 
sometimes.” 


WANTED 


Two EXPERIENCED Field 
Men, to cover the states of 
Ohio, Michigan, Indiana and SALA 
Illinois. 





Insurance Commissioners’ Meetings 


The following committee meetings 
of the National Convention of Insur- 
0 Commissioners will be held at the 
Manhattan Hotel, New York City, be- 
sinning as follows: 

idelity and surety committee, 10 
a. m., June 7. 

committee on blanks, 11 a. m., June 7. 
ommittee on laws and legislation. 
la. m., June % 

xecutive committee, 10 a. m., June 8. 


| Ree et=_ 


Risks 


Surplus 


Written on 





Acceptable 





MANDRE FIRE 





France 


E. T. MARSHALL & CO., &"™ 


The Atlas 


Fire of Arkansas has been granted 
Yorarter. Its headquarters are to be at Ola, 
00 county. The capital stock proposed is $200,- 
R Ga officers are O. J. Harkey, president; 
second corge, first vice-president; J. N. George, 
and Ww. wce-President; A George, secretary, 

lount, treasurer. 


The Camden Fire Insurance Asso- 
ciation, Camden, New Jersey 


by HERBERT BUXTON, 


New York 
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SAYS EXPENSE IS TOO HIGH 





Commissioner Hartigan of Minnesota 
Recommends Legislative Enact- 
ment to Reduce Commissions 





Legislative enactment to reduce the 
commissions which fire companies pay 
their agents is recommended in the an- 
nual report which Commissioner Har- 
tigan of Minnesota is now preparing. 
On this subject his report says: 


The business of fire insurance in this state, 
amounting annually to over $8,125,000 in pre- 
miums, is conducted with practically no friction 
between the companies and the insured. The de- 
partment exercises a strict supervision over com- 
panies of this class, ian & as to their fi- 
nancial standing, and when that is not satis- 
factory, the company is forced either to with- 
draw from the state or to improve its financial 
condition. 

Of this large amount of money paid by the 
citizens of this state for fire protection, about 
60 per cent is returned in the payment of losses. 
The balance is used in the p Cy of expenses 
and in increasing reserves surplus. 

The expense of fire cumennies, averaging as it 
does 44.18 percent for American stock fire com- 
an and 41.53 percent for foreign stock fire 

nies during the last year, is undoubtedly 
tee O high. The largest single item of expense is 
that of commissions. The rate of commission 
paid by many companies is admittedly too high 
and, while the companies recognize this fact, they 
admit their inability to deal with it. If the 
companies are unable to reduce the commissions 
to a reasonable ary it would seem that it 
can be done only by legislative. enactment, and 
ey may prove to be necessary in the very near 
uture. 





Dubuque Gets the Seattle 

The Seattle F. & M. has decided to 
reinsure and the Dubuque will take 
over the business. The premium in- 
volved is about $100,000. There have 
been internal dissensions in the Seattle 
F. & M., although it made good money 
last year. 





Wright Raising Guaranty Fund 

William Wright, of Jefferson, Wis., 
formerly special agent of the Western 
of Pittsburg, is now executive special 
of the Manufacturers & Traders of 
Minneapolis, which is a mutual man- 
aged by C. B. Shove, its secretary. Mr. 
Shove was formerly manager of the 
old Millers & Manufacturers of Minne- 
apolis. 

Mr. Wright is now engaged in rais- 
ing a guaranty fund of $250,000. It is 
said more than $50,000 of this has now 
been paid in. The plan is eventually 
to increase this to $500,000. The guar- 
anty fund certificates are being sold at 
$10 each. The company is writing 
equipped business. 





Courts Must Decide 


That the courts will have to decide 
the question of the retention of certain 
fees collected from insurance companies 
by the Wisconsin department of insur- 
ance will be held in the report of the 
legislative committee which investigat- 
ed the charges made against Commis- 
sioner Beedle by M. W. Waite, former 
deputy commissioner. The committee 
is of the opinion that the present law 
governing the disposition of fees is ob- 
scure in some of its provisions and that 
no other power but the courts can take 
action. 

It is understood that the Waite 
charges in the main are not disputed 
by the insurance department. It is 
said also to be admitted that in some 
cases the department did not examine 
companies admitted to the state until 
several months after they had been ad- 
mitted, but Commissioner Beedle in 
these instances was simply following 
the precedent established by his prede- 
cessors. 





Organizing the Field. 

O. J. Graham of Des Moines, special 
agent of the Central National of Chi- 
cago, has completed organization work 
in Illinois for the present and has now 
gone to Michigan. The company will 
write farm business in the best districts 
in both states. In Illinois the company 


has about fifty agents, which gives it.a 
splendid nucleus for a fine organization. 
The company is being well received. 








AS VIEWED FROM CHICAGO 


MAY DROP TRACTION PLAN 


Owing to the storm of protest from 
agents, occasioned by.the proposal for 
an eastern bureau to handle traction 
properties, the movement may be given 
up for the present. The plan pro- 
posed by the companies seems gener- 
ally to have been misunderstood by 
the agents and regarded as a scheme 
for taking their traction business out 
of their hands, whereas the real pur- 
pose was simply to introduce and main- 
tain correct and uniform practices and 
forms on such property all over the 
country. The subject probably will be 
taken up again when the position of 
the companies is better understood and 
the attitude of the agents has become 
more favorable. 

Some of the company executives rec- 
ognize that the agents and agency com- 
panies are in danger of losing much of 
this business, as a large traction system 
is often under the supervision of two 
or three different rating bodies and 
several boards, each with its own un- 
derwriting requirements. Under such 
conditions brokers dealing with non- 
agency companies or London Lloyds 
can make a strong bid for the busi- 
ness. 





+ + . 
CONSIDER NEW ELECTRICAL RULES 
The rapid increase in use of elec- 
tric current for both light and power 
taken from trolley wires and change 
of conditions regarding same, has di- 
rected attention to the old rules re- 
garding installation, which hardly fit 
present conditions. It is understood 
that these rules are now under consid- 
eration and that new ones will shortly 
be issued to govern. 
* . + 
ANOTHER DISCOVERY MADE 


The monthly luncheons of the Chi- 
cago Board of Underwriters are bring- 
ing to light the hidden oratorical latent. 
At the April function Assistant Man- 
ager Singleton of the Niagara proved 
himself a star performer. The lunch- 
eon this week brought to light O. E. 
Aleshire of Parker, Aleshire & Gardner, 
whose assortment of post-prandial 
curves was most inviting. In Modern 
Woodmen circles Mr. Aleshire’s prow- 
ess and versatility as a speaker are well 
known. He is Illinois state lecturer of 
the order. Mr. Aleshire’s remarks were 
all happy and splendidly expressed. 

President C. N. Bishop was well for- 
tified on his right and left by a row 
of bald-headed celebrities, including W. 
P. Craine and H. H. Glidden. H. W. 
Carlisle represented these hirsute gen- 
tlemen out in the ranks. 

The “Blue Bell Songsters” were pres- 
ent and “discoursed sweet music,” they 
being John Marshall, John J. Grey, W. 
E. Higbee, W. C Boorn, J. P. Hubble, 
W. R. Townley and A. R. Monroe. 

Among the prominent guests were 
Paul Jacobi, home office manager of 
the Prussian National; Vice President 
Carr of the Citizens and President 
Campbell of the American Central. 

* * * 
STATUS OF THE WALLA WALLA 


Receiver Dorsey M. Hill, of the 
Waila Walla Fire, has addressed the 
following letter to the Montana insur- 
ance department as to the status of 
the failed company: 


I have estimated the liabilities of the oomeeme 
will be something over $175,000; cannot say, o 
course, for sure as yet. The ‘fire losses will 
run over $75,000 and suppose that at least 
$100,000 return premiums will be called for, 
though a many seem to have dropped from 
sight and are not sending in claims. The 
assets of the com i are in the form of stock- 
holders’ notes an ages, most of the mort- 

ages being on the lands of the Hollon Parker 
ompany. The Hollon Parker Company lands 
were deeded to the corporation by one Hollon 
Parker, he gy * practically all of the stock 
of the compan ‘our other gentlemen, among 
whom was Hollon Parker’s son 
treasurer of the Walla Walla Fire, and C. K. 
Holloway, =, , Speeions, ~_ 2 Hollon Parker 
transferred all his stock in the Higien Parker 
Company to , G, Linge and +c. K. Holloway, 


as trustees, benefit durin; 
his ‘lifetime. After a F 








FIDELITY | “"assers°” 
me | $8,452,262. 


INSURANCE CO. 
46 CEDAR ST., N. Y. 


$872,613. 
SURPLUS TO POLICY HOLDERS 


$2,579,669. 

















WILLIS S. HERRICK BENJAMIN AUERBACH 


Herrick & Auerbach 


(Successors to R. J. O. HUNTER & CO.) 
Managers of the Western Department 


The Mechanics Insurance Co., of Philadelphia 


INCORPORATED 1854 


Pittsburgh Insurance Co., of Pittsburgh 
Lumbermens Insurance Co.,. of Philadelphia 
German Fire Insurance Co., of Wheeling 
INCORPORATED 1867 
GOOD ACENTS WANTED 


CHAS. E. MANN, EXECUTIVE SPECIAL 
189 LA SALLE STREET CHICACO, ILL. 


Marine and Transportation Insurance 


FIREMAN’S FUND INSURANCE CO. COLUMBIA INSURANCE CO. 
San Francisco, of Jersey City, N. J. 
MANNHEIM INSURANCE CO. THE UNION MARINE INSURANCE CO., Lat 
of Mannheim, Germany of Liverpool, En 


Insurance on Hulls and Cargoes on the Great Lakes. 
Ocean cargoes— Export and Import. 
Automobiles under transportation forms. 


Tourist floaters, Traveling Salesmen’s floaters, 
Transportation floaters on Merchandise. 


Currency and Securities by registered mail and express. 


Motor boat insurance. 


ORR & WALL, General Agents, 2 6 4 Sherman St., Chicago, Ill 


Agents wanted in desirable localities 


NATIONAL LUMBER 


LUMBER SPRINKLERS WOODWORKERS 








COMPANY 


WAREHOUSES 


Agents controlling special hazards wanted at points in Indiana, Illinois 
and Michigan where not represented. 


The Only Specialist Company Observing Agency Practices. 





Home Office: BUFFALO, N. Y. 








INSURANCE 





Do You Need a Fire Insurance Company? 


The Metrepolitan Fire Insurance Ge. 


of Chicago is seeking reliable agents in the 
sistes of Illinois, Indiana, Michigan, 
Minnesota, Missouri, Ohio and Wisconsin. 
On account of extensive reinsurance facili- 
ties it is able to write LARGB LINES op all 
classes of acceptable risks. LIBERAL COM- 
MISSION arrangements to desirable agents. 
Address all communications to 


Metropolitan Fire Insurance Ce. John Naghten & (0. 


159 La Salle St., CHICAGO 1863 
Coapital, $200,000 pecs 
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of O. G. Parker; and after O. G. Parker’s death 
for the benefit of the heirs of O. G. Parker. 

The Hollon Parker Company, you see by 
this, consisted practically of O. G. Parker and 
c. ie so % .One of the other stockholders, 
if not both, having been forced to surrender 
their shares of stock. The mortgages and not 
amounting to about $300,000, were made an 
signed by O. G, Parker, secretary of the Hollon 
Parker Company, of which he was both secre- 
tary and treasurer. He was also treasurer of 
the Walla Walla. My procedure is, as soon as 
the interest becomes due on these notes, to 
foreclose on the notes and mortgages, as the 
notes all contain the clause making them due on 
the failure to pay interest. 

My efforts to foreclose will be resisted by 
Hollon Parker, who claims that the property 
was mortgaged without authority, but my lawyers 
and all of the advice I have had on the 
matter, which has been og numerous, consider 
that there is no question but what we will be 
able to hold the Hollon Parker Company for 

actically the full amount of their liability. 
ff this is so, the company will be able to pay 
out in good shape. There are some other stock- 
holders who are good for the amounts for which 
their notes are up. but they, of course, are 
only a drop in the bucket alongside of the larger 
ones. You see by my letter that it is going to 
take considerable time to close up this business. 
Will probably have all the claims in by July so 
that I can give an exact estimate in regard to 
the losses. a i. a 


WHEN STOCK WILL BE PAID 


The State of Nebraska expects to 
have all its new stock paid in by June 
1. It will then have $200,000 stock. 
Each share is sold at $150. 

The St. Louis Fire expects to have 
its extra $100,000 paid in by Oct. 1. It 
will then have $200,000 stock. Each 
share is being sold at $150. 

The Milwaukee German is selling its 
extra $100,000 at $120 and expects to 
have it paid in by June 1. It will then 
have $200,000. 

The Farmers & Merchants, which is 
selling its extra $100,000 of stock at 
$150 a share expects to have it all sub- 
scribed in a few days. 

* * * 
PAYING WITHOUT DISCOUNT 


It is stated some of the prominent 
wholesale houses and the credit men 
of different enterprises are objecting to 
the hasty payment of fire losses and 
the increasing custom of paying with- 








out discount. THe WeEsTERN UNDER- 
WRITER has made some inquiry on this 
subject and a prominent dealer has 
made this statement: 

“It is true that a number of us feel 
that the rapid payment of losses with- 
out customary discount is a dangerous 
practice. Many concerns buying goods 
get them on credit. They have a fire, 
get their money and clear out before 
the creditors can get action. It seems 
to me that many important facts might 
be brought to light within the sixty day 
limit. People who want to burn out 
are seeking companies that pay with- 
out discount. 

“T rather believe that some form of 
protest will be made to the companies 
by the large houses as we are confi- 
dent an injustice is being done us.” 

It is stated that the collection fee on 
London Lloyds policies in the Illinois 
Central elevator fire at Chicago 
amounted to about $3,000. It is stated 
the elevator people made this up by 
companies not taking off the discount. 

* * * 
SOME LOCAL EVENTS 


L. M. La Rose, who has been a Cook county 
—. but more recently with W. E. Rollo & 

on, goes to St. Louis to become an examiner in 
the home office of the St. Louis Fire. 

Last Saturday afternoon at Washington Park 
the baseball season was formally opened for the 
La Salle Street Insurance Office Circuit, Munger, 
Vokoun, Wetmore & Witherbee playing the of- 
fice of Critchell, Miller, Whitney & Barbour. 
The final score—21 to 14 in favor of Munger, 
Vokoun, Wetmore & Witherbee. The fielding of 
“Robert Emmet” Corrigan of Critchell, Miller, 
Whitney & Barbour was the feature of the game. 

Aubrey Warren, for many years with the local 
office of the Liverpool & London & Globe, has 
become the outside man for the Geo. M. Harvey 
Company agency. 

Assistant Manager W. N. Johnson of the 
North America, and chairman of the publicity 
committee of the union, addressed the Fire 
Insurance Club Tuesday evening on “Publicity 
in Fire Insurance Matters.” 





T. A. Stovall, who was chairman of the house 
committee on insurance in the Tennessee legis- 
lature, has been appointed deputy fire marshal 
for Tennessee. r. Stovall has been a local 
agent for some time and has had considerable 
experience as an inspector. 





PEOPLES 


NATIONAL 


FIRE INSURANCE COMPANY 
PHILADELPHIA 


LOUIS§S.‘AMONSON, §President; 


JOHN W. BROOKS, Vice-Pres. & Sec’y 





Surplus to Policyholders Jan. 1, 1909 


INCORPORATED 


1886 


The Commonwealth Insurance Co. 


of Rew Work 


TOTAL ASSETS, - - - - 


PAID-UP CASH CAPITAL - - 


NET SURPLUS AS TO POLICYHOLDERS, - - 


$1,834,336.77 
600,000.00 
1,401,577.50 





E. G. RICHARDS, President 
J. F. HASTINGS, Vice-President 


JAMES F. JOSEPH, Vice-President 
CHARLES E. CASE, Secretary 





Commercial 
Union 
Assurance Company, Ltd. 
of London 


UNITED STATES BRANCH: 
orner Pine and William Streets, NEW YORE 


WESTERN DEPARTMENT: 


125 Monroe Street - - - - CHICAGO 


California Insurance Company 
OF SAN FRANCISCO 


CHARTERED 1861 
W.E. Dean, Pres. Gro. W. Brooks, Secy 


Capital Stock $400,000 
Assets $1,000,465.27 
Surplus to Policyholders $623,837.30 


Losses Paid in San Francisco Fire 
$2,550,000 without discount 


HENRY J. WOESSNER, Gen. Agent Western Dept. 
159 La Salle St., Chicago 


Agents wanted in Illinois, Indiana, 
Michigan, Wisconsin, Minnesota, 
Missouri and Ohio 














“THE COMPANY WITH THE PYRAMID 
"39 6 Gas > OF © 


VE isslass’\ PY, 

Const” ae ZN *AMiogL 

5 see 212309 R 

Yea® or 6 mass OGRE ss 
507,616.00 }_ 127.679 35 
$37,623 59 | _ 147.133 04 
385,334.20 | 171. 249 ae 




























616,192.98 | _ 183.106 59 
915,132. 204 407 96 
965,147.9 206.162 65 
1,014,579.95 214,060 69 
451.03 _| 219.983 34 
1,191,663.33 237,759.15 
1,269,088 30 264,744 0) 
1,§05.101.00 304,351.79 
$88, B16 66 323,479 61 
1,659, 157.79 360,136.69 
261.20. 420.88) £4 





NEWHAMPSHIRE- 


| 2,581,210.46 | 624,347.45 \ 


|” 2,937,319.76 | 840,940.17 \ 











3,911,743.34 











[| _ 4,069,140.67 .267.06 \ 
| 4,310. 636.19 257,056.25 \ 
[ 4.500,404.12 1.322.978 .14 \ 








| 4.861.149.81 





1408,681.54 \ 


TOTAL LIABILITIES $2,352,468.27~ 
POLICY-HOLDERS SURPLUS $2,508,681.54~ 














WESTERN SPECIAL AGENTS—J. O. Lzz, 
Minneapolis, Minn.; M, S. Moorz, Terre Haute, 
Ind.; Gzorcz K. Marcu, Hillsdale, Mich.; D. C. 
Zercuer, Kansas City, Mo.; C. W. Krugcrr, 
Omaha, Neb.; A. T. Bammer, Denver, Colo.; 
A. W. Jonzs, Columbus, Ohio. 





THE SOVEREIGN FIRE 


Assurance Company of Canada 


$1,020,261.30 


q Assets and Policyholders’ Surplus have largely increased since 
that date and will continue to increase until one million dollars 
capital with corresponding surplus is paid in full, making one 
of the strongest companies ever organized in America 


{Conservative lines written on all desirable classes of risks. 
Address applications to 


MOORE, CASE, 
LYMAN & HUBBARD 


Managers for Chicago 
and Cook County 


TELEPHONE CENTRAL 311 


No. (59 La Salle Street 





CHICACO 





Home Office: TORONTO 


H. S. WILSON, Managing Director 


UNITED STATES BRANCH 


EASTERN DEPARTMENT 
PROVIDENCE, R. I. 
Starkweather & Shepley, Inc., Mgrs. 


WESTERN DEPARTMENT 
153 La Salle Street 
CHICAGO 


DALLAS: 
J. S. Aldehoff & Co., 
General Agents. 





SAN FRANCISCO: 
Conroy & Grim, 
Managers. 









27 "\e28 
—-FIRE:— 
INSURANCE COMPANY, / 


OF AIX-LA-CHAPELLE ,GERMANY. 


UNITED STATES BRANCH / 
) NEW YORK. 


A Kersey woh 





CHICAGO: 


ATLANTA: 
Harvey W. Murray, 


Dan B. Harris 





General Agent. Manager. 
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OHIO AND WEST VIRGINIA 


BENEFITS OF FIRE MARSHAL 











Ohio Gets Insurance at Less Cost than 
any of Five States Ad- 
joining It. 





State Fire Marshal W. S. Rogers of 
Ohio issues a bulletin on the fire losses 
in the state for 1908 which deserves 
careful perusal. He says: 


During 1908 Ohio property worth six and 
two-thirds million dollars went up in smoke. 
If the admonitions of the state fire marshal’s 
bulletins in regard to building construction, fire 
ordinances and carelessness with fire had been 
heeded, the six millions would have been saved. 

The nuimber of fires started was 5,322, which 
is several hundred greater than the average, but 
there being no city conflagration, the loss was a 
uarter of a million less than the agp a year. 
tn the first year of the fire marshal’s department 
the fire loss was-eleven million; in the last 
five years it has averaged seven million. 


The explanation of the increase in the number 
of fires is found in the weather conditions 
during September, October and ~ November, 
which were the driest in seventy-five years. 
The rainfall in these three months was but 
two and eighty-one hundredths inches, which is 
only a little more than one-third normal. In 
the average day there were 14.54 fires with an 
average cost of $1,255.48, making a daily fire 
waste of $18,254. 

The proportion of loss to value jeopardized 
is growing less each year owing to increased 
efficiency of fire departments. hat is to say, 
the firemen don’t let a fire burn as big a hole 
as they once did. 

The average value of the dwellings, contents 
included, which got afire was $3,400, and the 
average damage was $440. The important causes 
showing the greatest increase were lightning 
and stoves too near wood. 

For each dollar’s worth of value in the build- 
ings fired there was 541-5 cents worth of in- 
surance. So, about three millions of the loss 
was borne by the individual owner, while nearly 
four millions was divided up between all the 
owners carrying insurance. | 


_ The fire loss per capita in the state is $1.47; 
in states having no fire marshal it averages 
$2.47. In our small towns and farming dis 
tricts it is $1.12; in cities $2.09 and $1.25 more 
is paid by each person for the protection of a 
fire department. 

The cities having more than eight thousand 
population, as shown by the last census, now 
ave a population of 1,734,267, which is 38 
goccens of the entire population of the state. 
Sut they had three-fifths of the fires and over 
half the fire loss. The smaller towns and 
farms, which nearly double: the population fur- 
nished 40 percent of the fires and 47 percent 
of the loss. 

The sound value of the property fired in the 
larger cities is 80% percent of the whole 
amount jeopardized in the state, 

* * 


Taking the state as a whole the loss on 
buildings afire was 17% percent of their sound 
value. 

In the 6,822 buildings fired, with a loss of 
$6,681,703, the loss which would have resulted 
had the fire not been put out was $38,390,187. 
This figure given for the amount of value put 
in jeopardy does not include the loss which 
would have occurred in adjoining buildings had 
the fire been allowed to spread. he insurance 
on the buildings in which fires occurred was 
$20,756,308. 

Although the value of insurable property in 
the state has doubled since the fire marshal’s 
office was established, the fire loss has been 
reduced from eleven to seven millions. 

Ohio gets insurance cheaper than either of the 
five states adjoining it. 





Praise for George W. Cleveland 

The Cincinnati Enquirer of May 23 
contains the new building code of Cin- 
cinnati in full. Thanks largely to the 
work of Manager George W. Cleveland 
of the Cincinnati Fire Prevention Bu- 
reau and the fire underwriters of the 
city, as well as the city architects, Cin- 
cinnati now has a building code which 
is unequaled by that of any other 
American city. It is the consensus of 
opinion among local and special agents 
that Mr. Cleveland has done some re- 
markably good work in improving con- 
ditions in Cincinnati, and his work in 
connection with the building code is not 
the least of his achievements. 

Fire prevention subjects have re- 
ceived a good deal of attention in Cin- 
cinnati during the past year, and it is 
believed that the city will improve its 
already favorable loss record. The re- 
port of the engineers of the National 
Board and the building code have done 
and are doing much to educate the 
public. Although the Republican or- 
ganization has been blamed for many 
things in the Queen City, it cannot be 
said that it has retarded in any way the 
movement for a better protected city, 





in fact, the building code was cordially 
supported by the organization, and was 
virtually put through the council by 
Councilman Mullen. Underwriters in 
the city are well pleased with the out- 
look. 





West Virginia Men to Meet 


The West Virginia Association of 
Local Agents will hold a meeting at 
Clarksburg, W. Va., June 8. Secretary 
Putnam will be present to represent 
the National association and will give 
an address. 

Secretary J. N. Hendrix anticipates 
the largest meeting ever held by the 
West Virginia association. There are 
topics to be discussed that will inter- 
est every West Virginia agent. 





ELYRIA TO BE REGENERATED 





Organization of Agents’ Exchange Ex- 
pected to Result in Better Prac- 
tices—General Business Fair 





Elyria, Ohio, May 24—(Special Cor- 
respondence)—The organization of the 
Elyria Fire Insurance Exchange 1s 
looked upon as the turning point in the 
business here. For some time past con- 
ditions have been very bad. Some of 
the agents did not hesitate to cut rates 
to get business and others were com- 
pelled to do the same to protect what 
they had. Matters finally assumed such 
a serious aspect that the field men met 
and told the agents that the companies 
could no longer accept such rates as 
they were getting. Then the agents 
concluded that it would be a wise move 
to get together in a friendly organiza- 
tion that will require them to follow 
good practices or forfeit the respect of 
their fellows. ; 

The rules, if they may be so desig- 
nated, are patterned after those in 
force in Cleveland. The agents desire 
to operate entirely within the statutes 
and to take no action that can be con- 
strued as otherwise than just to them- 
selves and their patrons. The organiza- 
tion is more to bring about cooperation 
among the agents than anything else. 

Charles Tucker of the Tucker Insur- 
ance Agency Company was _ elected 
president of the exchange, and M. O. 
Bovee, secretary. Both understand 
what is needed locally to promote the 
business. Their administration will 
doubtless be attended with good re- 
sults. Some of the agents did not be- 
come members of the exchange, but 
there is a tendency among all to do 
business upon right principles. 


There has been some grumbling since 
the town was rerated under the Dean 
schedule last fall. As in all other 
places, some rates were increased and 
some reduced. Agents call attention to 
possible errors where they feel that 
there is good reason for a change, but 
most of the new rates will remain 
where they are. 

The city is now well supplied with 
water and two fire engine companies 
are maintained. The one in the east 
end of town takes care of what is 
known as the factory district. This is 
perhaps a mile from the center of 
town and includes several large con- 
cerns, all having excellent plants, lo- 
cated in open territory, where the fire 
department would not be obstructed in 
its work. The other engine company 
takes care of the downtown district, 
where all the retail houses are located. 
The streets are well paved and com- 
paratively level. It would seem that 
the town is now well provided with fire- 
fighting apparatus and that everything 
is kept in very good order. 

A. L: Draper, secretary of the Tucker 
Insurance Agency Company, states that 
the prospects insurancewise are now 
very good and that he believes the agents 
are all sincere in their intentions to 
bring about better conditions. To a 
large extent the products of the fac- 


THE DIFFERENCE 


Tennyson could take a worthless sheet of paper, write a poem on it, and make it worth 
$75,000.00—that’s GENIUS. F 

Vanderbilt can write a few words on a sheet of paper and make it worth $5,000,000.00— 
that’s CAPITAL. ; 

The United States can take an ounce and a quarter of gold and stamp upon it an “Eagle 
Bird” and make it worth $20.00—that’s MONEY. ec t 

A mocpaaic can take material worth $5.00 and make it into watch springs worth $1,000.00— 
that’s . 

A merchant can take an article worth 75 cents and sell it for $1.00—that’s BUSINESS, 

A lady can purchase a 75-cent hat, but she prefers one for $75.00—that’s FOOLISHNESS, 

But you can get a first class Fire Insurance Policy in the CINCINNATI MUTUAL FIRE 
INSURANCE COMPANY, CINCINNATI, OHIO, at a price so low that you cannot afford to 








be without it—that’s GOOD COMMON SENSE. 
ORGANIZED 1851 
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CQOF=ER NATIONAL 


Fire Insurance Co.|tnsuRANCE COMPANY 

















of Dayton, O. a : é 
Of Cincinnati, Ohio 
DAVID B,. CORWIN CHAS. W. SCHENK 
i 
vee “a low some &. « -» Salis 
SAM.L. LA ROSE 
> Secretary EDW. A. WINTER - - Secretary 





THE SPRINGFIELD UNDERWRITERS 

MUTUAL Fire INSURANCE 

CoMPANY M. i. MILLIGAN, ratas. 
SPRINGFIELD, OHI0 


Ec. C. PRICE, avoivon « v. pacer 
JOHN G. WETZEL, sro'ty. 
AGENTS WANTED AT ALL DESIRABLE 
CORRESPONDENCE SOLICITED 


POINTS IN OHIe@ 
THE CINCINNATI 
TEUTONIA cxoeewarrers 
CoMPOSED OF 


The Eureka F. & M. Insurance Co. 
The Security Insurance Company 


OF CINCINNATI, OHIO 
Statement Jan.1, 1909 





Fire Insurance Company 
of Dayton, Ohio 
INCORPORATED 1865 








CE ine.co.cisnsadenvecsvnccccendnd $250,000.00 

Cash Assets -_ - © = & Wea reees | Reserve for Reinsurance se aitin a 2.10878 
iti 09,281.56 OF TARRNBES .o..0cccccccesccssescecess 

- naan —_ a ees . Net Surplus Peewee eeeeeseseeeeseseseseseees 227,805.11 

EDWARD PAPE, Pres. T.A.LEGLER, Vice-Pres. WR ivccccctncttesecsiiont $741,463.18 


J. LINXWEILER, JR., Sec’y. P, A. ROTHIER, Prest. ADAM BENUS, Sec'y 





56th ANNUAL STATEMENT 


Capital - - ° - $ 500,000.00 
Assets (to protect policyholders) - - 
Net Surplus to policyholders - 


of Wannoeen Net surplus to stockholders - - 


W. H. STEVENS, President JOHN Q. ADAMS, Secretary 


STUART MORGAN, State Agent, Michigan, Detroit. 
N. T. JULIAN, General Agent, Ohio and West Virginia, Columbus. 
GUS M. WISE, Special Agent, Indiana and Keatucky, Indianapolis. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, 159 La Salle Street, Chicago. 
RAYNOLDS BARNUM, State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 
B. S. FREEMAN, State Agent, lowa, Nebraska and Minnesota, Omaha, Neb. 


E. J. Forney, Pres. J. M. Cook, Sec’y INCORPORATED 1850 


Incorporated 1873 

-— | RICHLAND 
Mansfield Mutual MUTUAL INSURANCE COMPANY 
Fire Insurance Company MANSFIELD, OHIO 


OF MANSFIELD, OHIO 











DIRECTORS: 
Insurance . . $4,716,161 ; H. R. Smith T. R. Barnes Lewis ed 
Premium Notes . 667,871 A: Sammine FE Saucer §. A: Jennlags 





Assets, $2,227,855.88 
4. R, SMITH, Pres. R. SMITH, Sec’ 


arsriumar,seray \| A TIONAL 
Fire Insurance Co., of Hartfor 


Capital Stock, all Cash.........--- ..se00. 
Funds reserved to meet all Liabilities... 
Net Surplus over Capital and all Liabilitie *Ss.257,35041 
Total Assets Jan. 1, 1909.....+.....--20-00 0 c0een0 eoeey 9852575 
Western Department, Chicago, III. , 1 Ages 
FRED S. JAMES, General Agent GEO. W. BLOSSOM, Ass’t Gea 
CHARLES RICHARDSON, 2d Ass’t Gen’! Agent 


An Agency Company: 


Business Confined to Ohio. 





H. A. SMITH, Vice-President 
Organized Nov. 27, 187! 











cc ocasececeea $1,000,000.00 
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tories here go into automobiles, a busi- 
ness that has been flourishing for the 
ast two or three years, so Elyria has 
not felt the depression seriously. 

J. C. Crisp says that if agents hold to 
their present view, there will be no 
further trouble, as there is business 
enough for all at rates that will neither 
be oppressive to the assured nor detri- 
mental to the agent. 


W. H. Thompson, a broker in the 
Masonic Temple, has entered the fire 
insurance business with the Alliance of 
Philadelphia, the St. Paul Fire & Ma- 
rine and the Mechanics & Traders. He 
will affiliate with the exchange. Mr. 
Thompson has been district manager of 
the Prudential for some time and has 
done a good business. 


The cause of the big fire in the heart 
of the business section of the city a few 
weeks ago has never been definitely as- 
certained. The destruction of the block 
was so complete that a close investi- 
gation would result in very little in- 
formation of a character that would en- 
able an expert to arrive at a decision. 
It is the opinion of some of the agents, 
however,. that it started from a cigar 
dropped in the corner of a room. 

Pomroy & Benham have been writ- 
ing quite a lot of tornado insurance 
since the two storms some weeks ago. 
No damage was done in this immediate 
vicinity, but five miles south and some 
distance east, many residences and 
barns were unroofed and hundreds of 
chimneys blown down. This has re- 
sulted in many inquiries for tornado in- 
surance and a good business has been 
done. Other agents also have had the 
same experience. 





Iddings Makes a Change 
Roscoe C. Iddings, special agent of 
the Springfield Underwriters Mutual, 
has been appointed Ohio special of the 
Hawkeye and Queen City Fire by Petti- 
bone & Krause, of Philadelphia, the 
general agents. 





Changes at Sandusky 


The unionizing of the Edward J. 
Crass agency has caused many trans- 
fers at Sandusky, Ohio. Mr. Crass has 
taken on the Springfield, from W. A. 
Magoon, and the California. He al- 
teady had the New York Underwriters 
and the Phenix. From the Crass 
agency the Buffalo German went to 
W. C. Schaub, the German of Pitts- 
burg to John A. Giedeman, the Pitts- 
burg Underwriters to Buerkle & Ler- 
mann, the Rochester German to Fred- 
erick Bauman and the Security of New 
Haven to Miller & Beare. 

A number of other changes have 
taken place at Sandusky. David Mc- 
Nerney has taken over the T. T. Mor- 
= agency, representing the Dutchess, 
tilwaukee German and Northwestern 
Underwriters. The Providence Wash- 
> se has transferred to Singler & 
k agner from Wm. A. Magoon, who 
ry taken on the Imperial and British 

foreign Marine. The Allegheny and 

emannia have entered the Buerkle 
 Lermann agency, and the Columbia 
of Jersey City has transferred from that 
agency to Miller & Beare. 





Lesson From Akron Fire 


Chief Wertz of the Akron, Ohio, fire 
ae eet, said after the Hower build- 
me re there: “This fire should be a 
. Son to the city officials. Akron needs 
a igh pressure system, and the sooner 
pd pa it the better off we will be. The 
in will not be great, and the saving 
, pevperty values will pay for it in a 
thet a. The pressure was so light 
oy it there had been a high wind 
adi us time we could not have saved 

JOlning properties.” 
had the other hand, officers of the 

~ rw say that their sheets 
out 4 _ the indicator will bear them 
eal : the Statement that the pressure 
sles mmediately raised to the proper 

¢ when the alarm was sounded and 





that it remained there constantly until 
the department ceased using water. 

Hower, head of the company 
owning the building, stated that all ma- 
terial and merchandise stored in the 
building was with consent of the under- 
writers and that none of their rules had 
been violated. 





Report on Mt. Pleasant, W. Va. 

The West Virginia Inspection Bu- 
reau has issued advisory estimates for 
Mt. Pleasant, Mason county, W. Va., 
class 4%. The congested hazard dis- 
trict comprises two blocks in the mer- 
cantile section, in which construction 
is 10 per cent frame. A reservoir of 
2,000,000 gallons’ capacity and addi- 
tional pumping capacity of 1,000,000 
gallons daily are among the recom- 
mendations. These also include ex- 
tensive fire department extensions and 
improvements and practically a full 
list of safety ordinances. 





5 Ohio Agency Appointments 
Alliance—W. H. Thompson, Elyria. 
_Atlas—Keve & Trim, apakoneta; Mrs, Car- 

rie Blake, Urbana; H. T. Bruese, Sidney. 
Allemannia—J. H. Leonard, Larue; F. 

DuBois, Franklin. 

Allegheny—Jed C. Webster, Pomeroy. 
Ben Franklin—Christopher Ihle, Pomeroy; J. 

B. Wertzbaugher, Jr., Massillon. 

British America—S. A. Palmer, Marietta, 
California—C. T. Biggs, Elyria. 





OHIO NOTES 

A. W. Cleaveland has succeeded Frank J. Cone 
at Oxford, Ohio. 

Gurney & Howard succeed O. H. Gurney at 
Belleville, Ohio. 

Miss Myrtle Hite has opened a fire and plate 
glass agency at Fremont, Ohio. 

W. J. Monahan succeeds to the agency of J. 
J. McGonagle at Corning, Ohio. 

C. B. Lawrence has taken on the Columbian 
County Mutual at Norwalk, Ohio. 


B. F. Evans, who has conducted a casualty 
and surety agency at Fremont, Ohio, has taken 
on the Atlas. 

W. G. Close succeeds A. A. Uhl in the Uhl 
& McCoy agency at Millersburg, Ohio, the firm 
becoming McCoy & Close. 

H. R. West succeeds Geo. C. Bottenberg at 
Uhrichsville, Ohio, as agent of the Firemans 
Fund, Hanover and Niagara. 

W. D. Pearce, who represents most of the 
Ohio mutuals at Clyde, Ohio, has added the 
Cincinnati and the Dayton tg his list. 


Baumann & DeRau of Fremont, Ohio, expect 
to take on fire insurance in their office as side 
line. They have no companies as yet. 

C. L. Stevens of Fremont, Ohio, has taken an 
agency of the Federal Union for motor boat in- 
surance and of the North America for automobile 
business. 

George W. Friedley of Bellevue, Ohio, has 
taken on the Philadelphia Underwriters and _ the 
North America, the latter transferring from 
C. C. Cook’s mixed agency. 

At Jefferson, Ohio, Urben Wilford Boe the 
Firemans Fund, Home, National of Hartford, 
Phoenix of Hartford and Queen, which have 
been in the L. M. Frayer agency. 

The Mechanics has transferred from Charles 
F. Rice to Joseph Schwartz at Fremont, Ohio, 
and the Royal Exchange has transferred from 
Mr. Rice to W. A. Lucas, a new agent. 


ohn G. Monrose, manager of the General 
Adjustment Bureau at Philadelphia, has re- 
turned from Mt. Clemens, Mich., fully restored 
to health and has resumed his duties. He was 
formerly Ohio state agent of the Continental. 

The Welles-Bowen Company of Toledo, Ohio, 
capital $10,000, has been —_ —% by Wm. 
sd elles, Badger C. Bowen, Frank E. Miller, 
Edgar C. ar and Harry G. Duguid. 
The company will conduct an insurance agency. 

Miss Nellie Johnston has retired from the 
Johnston-Stephens Agency Company at Fostoria 
and opened an agency of her own in the Willer 
block. She takes the German American, Phoenix 
of Hartford, Springfield and New York Plate 
Glass from the old agency. 

Of the companies formerly in the Charles G. 
Balmer agency at Fostoria, Ohio, the Camden, 
Firemens, Lumbermens, Mechanics and National 
Union have gone to John Dicken and the North 
River, Northwestern Underwriters and Union of 
Philadelphia to A. C. Lloyd. 


The Ohio Inspection bureau has issued an 
advisory tariff on McArthur, Vinton county, 
Ohio, of the sixth class. Construction is gener- 
ally brick in the mercantile district, of fair 
quality, but -— are deficient in height 
and thickness. ecommendations include fire 
department improvements in tsonnel and 
equipment and a number of ordinances, includ- 
ing an electrical code and the establishment of 
a fire limit, 

The Home Mutual Fire Association of 
Bucyrus, Ohio, has made quite a record for fur- 
nishing insurance cheap. It writes dwelling 
houses in Bucyrus, Marion, Crestline, Galion 
and Tiffin. It takes household goods only 
where it gets the dwelling also. Since its or- 
ganization in 1901, the cost for insurance per 
$100 has been as follows: 1901, 5 cents; 1902, 
2% cents; 1903, 2 cents; 1904, 10 cents; 1905, 
5 9d 1906, 10 cents; 1907, 5 cents; 1908, 5 
cen 





SEABOARD F. & M. INSURANCE CO. catveston:’ tex. 


B. ADOUE, Pres. J. H. LANGBEHN, Sec’y C. C. BOWEN, Ass’t Sec’y 


RESOURCES DECEMBER 31, 1908 
ASSETS, $433,529.95 CASH CAPITAL, $250,000 [NET SURPLUS $69,545.21 
Pacific Coast Department: Merchants Exchange, San Francisco 





ADDRESS HOME OFPICB FOR AGENCY: 
F. A. CHAPUIS, General Agent 


ALLECHENY FIRE INSURANCE Co. 


1627 Beaver Ave., N. S., PITTSBURG, PA. 
CAPITAL, $200,000 SURPLUS TO POLICYHOLDERS, $226,000 


AGENTS WANTED sPtettcs THOS: ©- Shnsons, Seaciet Agent 


GERMAN FIRE 


Insurance Company 
of Wheeling, West Va. 
ORGANIZED IN 1867 


Cash Capital $200,000.60 Net Surplus $237,557.58 


WM. F. STIFEL, President 
F. RIESTER, Secretary 
S. W. RICE, Supt. of Agencies 











INCORPORATED 1849 


WESTERN 


INSURANCE COMPANY 
of Pittsburgh 


FIRE AND TORNADO 


CAPITAL - - -+ «= -« $ 300,000.00 DANA E. LATIMER 
SURPLUS TO POLICY HOLDERS 406,162.75 | WILLIAMSON BLDG. CLEVELAND. OHIO 
ASSETS - - - - = 881,944.34 Special Agent for 





LOSSES PAID TO DATE - - 4,453,215.00 Ohio, Indiana and Michigan 


The Pittsburgh Casualty Company 


Announces its admission to Ohio, and desires to secure responsible Agents in every City and Town in the 
State at once. Writes 


Accident, Health and Plate Glass Insurance Exclusively 


Apply tt JOHN M. BOGGS, Sec’y and Gen'l Manager 


UNION BANK BUILDING, PITTSBURGH. 


PITTrsBURG UNDERWRITERS 


IRVAN NECKERMAN, Manager. Commonwealth Bidg. PITTSBURG, PA. 


UNDERWRITTEN BY COMBINED STATEMENT 
Allemannia. Fire Ins. Co.. of Pittsburg. Pa. 








Humboldt Fire Ins. Co., of Allegheny. Pa —_ -— a 

Ben Franklin Ins. Co.. of Allegheny. Pa. ao “ 7 ° . 
Teutonia Fire Ins. Co., of ry we omy Pa. Assets, - - - ~ 5.632.724.06 
National Ins. Co., of Allegheny, Pa. Surplus to policyholdera P ° 2.924 ,334.93 


CARL H. SMITH, Special Agent, Ohio and Indiana, Dayton, Ohio. 


UNITED STATES FIRE INSURANCE CO. 
NASSAU FIRE INSURANCE CO. 
DUTCHESS FIRE INSURANCE CO. 
EMPIRE CITY FIRE INSURANCE CO. 


CRUM & FORSTER, General Agents 
NEW YORK CITY 


Agents wanted in Ohio and Indiana 





ADDRESS 


F. F. MURRAY, Special Agent 
Commercial Tribune Bldg. Cincinnati, Ohio 


R. P. CHEW, President R. W. ALEXANDER, Secretary 





\ 





Cash Capital 


Surplus to 
$200,000 


Policyholders 
$304,002.76 


GHARLES TOWN, WEST VIRGINIA. 


For agencies in West Virginia, Virginia, Maryland, Pennsylvania, New 
York and Ohio, Address Home Office. 


Brokerage Business—W A N T E D—Brokerage Business 


We have excellent facilities for placing 
INSUR.ANCE ON SPECIAL HAZARDS 
of every description anywhere in United States. LIBERAL COMMISSIONS PAID 
Cc. R. CHADWICK & CO. 
203-04-05 Lyric Theatre Bidg. 
Long Distance Telephone Canal 460 





CINCINNATI, O. 








THE WESTERN UNDERWRITER. 








MICHIGAN AND INDIANA 


GOODLOE NOW AT THE HELM 











New Secretary of Detroit Association 
Arrives—Much Interest in Case 
Over Adjusters’ Fees 





Detroit, Mich., May 24.—(Special.)— 
T. M. Goodloe of Indianapolis, who 
has made an arrangement with the new 
officials of the Detroit Underwriters 
Club to make Detroit his home for the 
coming year, has reported for duty. 
He made his first official visit at the 
club meeting held Tuesday. Of course 
Mr. Goodloe has no definite line of ac- 
tion planned. He will have to get ac- 
quainted with the situation as it exists 
and from personal observation deter- 
mine what action to pursue. He has 
certainly undertaken an awfully hard 
job, and if he can get up any scheme 
that will bring the insurance agents of 
Detroit together he is a dandy. His 
advisors will, of course, give him all 
the help they can. 


The Central National Fire of Chicago 
has entered the state of Michigan. I 
understand it proposes operating on the 
sole agency basis. It has appointed 
Lee Amberg as its representative in 
Detroit. 

The senation of the week is the trial 
now going on wherein the Dillons are 
trying to make Judge Mandell and a 
jury of good men believe that $10,000 
was too much to pay Craig, Wright & 
Walker for adjusting a loss of less 
than $60,000. Perhaps more business 
men have visited court this last week 
than ever before. Craig, Wright & 
Walker are getting some advertising. 
Whether it be good or bad, the jury’s 
verdict will determine. An interview 
published in one of our daily papers 
would influence one to believe the only 

way an insured could get full pay in 
case of a loss would be through a pub- 
lic adjuster. One thing is certain, what 
Craig, Wright & Walker don’t know 
about settling losses is not worth know- 
ing. 

Gasoline yacht insurance is interest- 
ing some companies which want to try 
a new deal just as automobile insurance 
is attracting companies which never 
tried it. I hear two old companies 
have instructed their Detroit agents to 
get after some of that good gasolene 
launch insurance, also two _ others 
want some of that good automo- 
bile insurance. The automobile propo- 
sition is a good one as long as the fires 
keep away, but it is astonishing how 
great a damage a little fire will do to 
one of these whiz wagons. Again, look 
how easily you can get rid of a few 
thousand dollars’ worth of gasolene 
yachts. Schweikert’s iron clad boat 
house built in sections took fire about 
a month ago, burning the middle sec- 





tion, with a loss of about $16,000. Last 
week the end section burned, loss about 
$6,000. It takes a lot of premiums on 
this kind of stuff to pay $20,000 in 
losses, yet some companies not in are 
getting in. 


“Pointers” is being read by many 
agents. A friend of mine who invested 
two dollars in “Pointers” said he got his 
money’s worth in reading the article 
on “The Value of an Agency.” The 
book is a good one for agents to study. 
Many good agents do not have the dis- 
position to read insurance articles. 
These agents should have “Pointers” 
and during the dull moments study it. 


An unusual circumstance: A firm of 
dry goods merchants had a loss by fire 
for which the adjusters allowed them 
$6,250. At their next stock taking, the 
firm became convinced they really had 
not lost more than $3,750. Having con- 
firmed this by a second stock taking, 
they immediately sent a letter return- 
ing to the fire insurance companies the 
$2,500 overpaid by them. 


There is some attention being paid to 
the matter of the enormous loss inci- 
dent to fire. A gentleman interested 
in the matter, who has traveled in for- 
eign countries considerably, says, “In 
France, under the code Napoleon, as in 
Brussels, a house owner cannot insure 
his own property from loss by fire orig- 
inating on the premises, but only from 
loss occasioned by fire having its origin 
elsewhere, and the house owner is lia- 
ble for damage to other property from 
fire originating on his premises, except 
under certain extenuating circum- 
stances. That is one reason why the 
total expense of the Paris fire depart- 
ment last year was less than $600,000, 
as against more than $6,000,000 for that 
of New York, a city less than twice its 
size. In Vienna there is no case known 
in that city where a fire has extended 
beyond the building in which it orig- 
inated and hardly an instance where it 
has penetrated beyond the floor of its 
origin—a condition due to the solidity 
of construction. In London no wooden 
building construction has been permit- 
ted since the great fire of 1666, except 
in isolated places and under stringent 
conditions, and brick and stone con- 
struction is required by law in practi- 
cally all the larger cities of Great Brit- 
ain. 

Op DetROITER. 





Indiana Agency Appointments 
New Brunswick—G. F. Watzer, Washington. 
Old Colony—Stafford & Williams, Crawfords- 

ville; J. W. Osborn, Warsaw. 
Palatine—J. A. Staley, Frankfort. 
Pennsylvania—Peter Ragle, Elnora. 


Prov. Wash.—G. D. Taylor, Worthington. 
Royal—J. E. Nicely, Westport; R. C. Camp- 
bell, Butler. 


State, Eng.—Marshall Wooley, Bedford. 
American—C. Y. Foster, Carmel; i; A. Har- 
desty, Fowlerton; J. M. Spencer, ” an. 
Atlas—C. C, Young, Frankfort; O. J. Shuck, 
Franklin; J. W. i ria Ei Seymour. 
British America—J. G. Field, Elwood. 

Buffalo Coml.—W. H. Button, Terra Haute. 
— Trust & Savings Bank, 
ary. 





ORGANIZED 1881 


Michigan Fire and Marine 


Insurance 


Company 


OF DETROIT, MICH. 
STATEMENT JANUARY Ist, 1909 


Assets - - . 

Capital - - - 

Losses Paid - - 
ASSETS 


Cash on hand and in bank $ 67,486.69 
State, County and Muni- 


° . $1,191,292.03 
° - 400, -00 
. - 5,620,000.00 
LIABILITIES 
Capital Stock ............ $ 400,000.00 


Amount required to re- 


cipal ae 440,119.00 insure all outstanding 
Mortgages on Real Estate 491,613.00 a eae 463,930.07 
Real Estate...........0.. 89,399.35 Losses unadjusted and 
Interest due and accrued 10,700.97 SS ero 38,131.24 
Due from Ag’tsandothers 91,973.02 Net surplus............- 289,230.72 
$1,191,292.03 $1,191,292.03 
M, W. O'BRIEN F. H. WHITNEY E. J. BOOTH E, P. WEBB 
President Vice-President Secretary Ass’t Secretary 





Continental—W. C. Bennett, 
A. Nelson, Hamlet; 
Lynnville. 

a 


La Fayette; G. 
Baldwin & McReynolds, 


Dupe Sinvens & Carson, Rush- 
ville; P. ——— on, Marion; La 
Fayette Re... ompany, La Fa _, Ind. 
erman Alliance—C, C. Young, Frankfort. 
German American—Ab Freeman, —— 
German, Pa.—K. Vorndran, Fort Wayne. 
Germania—Cochran Bros., Monticello; W. F. 
Morgan, Ambia. 
Hanover—A. P. Tu 
Humboldt—Peoples 


illat, Winamac. 
an & Trust Company, 


Winchester. 

Michigan F. & M.—Charles Robbins, Hart- 
ford City. 

Milwaukee—E. H. Whittaker, Frankfort; 
Tichenor & Danko, Princeton; Wm. L. Ewing & 


Co., Vincennes, 
Roch. German—F. J. 
Royal Exch.—C, 
Looking After Gary 


Owing to the heavy and continued 


Sheehan, Gary. 
E. Graves, Frankfort. 








losses at Gary, Ind., and overinsurance 


Fire Insurance Company 
OF NEW YORK 
*-* & 
WESTERN DEPARTMENT 
159 La Salle Street CHICAGO 
W. L. Steele, J. P. Singleton, 


Manager Asst. Manage, 











Insurance 


Total Assets - - 


F. A. Hooker, President 


B. L. Hewett, Ass’t Secretary 








Surplus to Policy Holders 


FIRE, TORNADO AND AUTOMOBILE 


INSURANCE 


Michigan Commercial 


Company 


Lansing, Mich. 


. $1,338,923.18 
481,083.02 





Robert Henkei, Vice President 


A. D. Baker, Secretary 


Ralph Rawlings, Ass’t Secretary 











Newton-Claypool Bldg. 


GEO. M. COBB & CO. 


General Agents for Indiana 


Globe & Rutgers Fire Ins. Co. 


of New York 


London Guarantee & Accident 
Co., Ltd. 


of London, Eng. 
INDIANAPOLIS, IND. 





MICHICAN OHIO 
ILLINOIS 


General Agts., 


COMPANIES REPRESENTED 


CONCORDIA FIRE INS. CO., Milwaukee, Wis. 
NORTH RIVER FIRE INS. CO., New York City 
GERMAN FIRE INSURANCE CO., Pittsburgh, Pa. 
JEFFERSON FIRE INS. CO., Philadelphia, Pa. 
NASSAU FIRE INSURANCE CO., Brooklyn, N. Y. 
DIXIE FIRE INSURANCE CO., Greensboro, N. C- 
BEN FRANELIN INSURANCE CO.., Allegheny, Pa. 
QUEEN CITY INSURANCE CO., Sioux Falls, S. D. 


the above States. We have the la 


KENTUCKY 
MISSOURI 


BIEBERCB & SAGE 


WISCONSIN MINNESOTA 
INDIANA 


Detroit, Mich. 


SPECIAL AGENTS 
F. M. SAGE, Detreit. 
J. T. KIRE WOOD, Garfield Building, Cleveland. 
GEO. B. SEDGWICK, 612 Pabst Bidg., Milwaukee 
A. M. WEIR, Springfield, Ill. 


P. B. HASKELL, 412 Lincoln Bank Bidg., Louls- 
ville, Ky. 


COMMONWEALTH FIRE INSURANCE CO., Ottumwa, Iowa. 
We write a general class of business and desire representation in every Town, Village and City ts 
t Non-Union A i a: 
resenting one or more of our companies is entitled to the full capacity of our Office. 


in the United States, and any ageat rep” 





Motor Boat Insurance 


Full Marine Policies, or Fire Only 


FIREMANS FUND INSURANCE CO., of San Francisco. 
AETNA INSURANCE CO., of Hartford. 
FEDERAL UNION INSURANCE Co., of Illinois. 
UNION MARINE INSURANCE CO., of Liverpool. 
MANNHEIM INSURANCE CO., of Germany. city 
COLUMBIA INSURANCE CO., of Jersey . 


Active Agents Wanted . 
ADDRESS ALL CORRESPONDENCE TO 


E. S. KELLEY, Manager Motor Boat Department 





ST. JOSEPH, MICHIGAN 











ye 
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shown in most adjustments, a move- 
ment is now on foot to require attach- 
ment of the three-fourths value clause 
on all frame mercantile buildings and 
contents with the iron safe clause on 
stock policies, both brick and frame. 


LIGHT ON LEGISLATIVE MILL 


Some Interesting Glimpses Into Poli- 
tics of the Fire Insurance Bills 
Before Michigan Solons 


One of the men who kept in touch 
with Michigan legislation gives the fol- 
lowing interesting information: 

The local agents’ license bill was drafted 
originally upon a graduated scale of license fees, 
requiring from $10 to $150, according to the 
population of the city in which the agent was 
located. The bill was referred to the commit- 
tee on state affairs, that under the advice of the 
attorney-general, declined to report it out on 
the ground that it was not a tax evenly dis- 
tributed and that it was therefore _unconstitu- 
tional under the new constitution. The bill was 
amended in the committee to provide for a 
straight license fee of $10 for the first company 
and $1 for each additional company and $1 for 
each county outside of the agent’s residence 
county in which the agency wished to do busi- 
ness. Provision was made in the bill to ex- 
empt the mutuals from taxation in any way. 
The clause provided “That the provisions of this 
bill shall not apply to any farm mutual fire in- 
surance companies which are or shall be_or- 
ganized under the laws of this state.” This 
was a proviso of section 6 of the bill. 


The Michigan companies feared that their 
stockholders might come under the provisions 
of this act if they used their influence to secure 
business for their companies, although the poli- 
cies were not to be written by them, that they 
might be termed “‘solicitors.” The secretaries of 
all the Michigan companies met in Lansing while 
this bill was pending and after it had been re- 
ported out of the committee and was on the 
general orders in the House, and asked the com- 
mittee of the Michigan association, which had 
charge of this legislation, to amend the bill to 
eliminate any possible misunderstanding that 
might arise should the bill pass as reported out 
by the committee. 

A day or two after the meeting, following the 
amendment agreed upon between the local 
agents’ committee and the Michigan companies, 
the field men thought that possibly the act might 
extend to them and prohibit them from carry- 
ing on their occupation without being licensed 
in every county in the state in addition to the 
$10 license fee. The following section was in- 
troduced at the request of the local agents’ to 
cover this condition. 

“No provision of this act shall be construed 
to prevent any officer or stockholder or any 
fire insurance company organized under the laws 
of this state, nor the legally appointed super- 
vising representatives of fire insurance companies 
authorized to transact business in this state, from 
using their influence in procuring business for 
their respective companies, but in all other 
respects shall be subject to the provisions of 
this act.” 

We do not know what prompted it, but Rep- 
Tesentative Sterling insisted upon taxing the 
mutual companies as well as the stock companies 
and this brought on the general attack upon the 
bill from the so-called “Farmers’ Club” in the 
house of Tepresentatives, and when they got 
through with it, the only thing that could be 
recognized was the title of the bill. 


,. The fire marshal bill was made ineffective as 
it cut out any head to the department whatever 
and made the insurance commissioner, whose 
position is supposed to be that of a credit man 
for the people of the state in their dealings with 
msurance corporations, a police officer. 

The committee then met after the bill was 
Passed in its butchered condition and waited 
upon the senate committee on insurance, to 
which the bill had been referred in that body, 
and on the recommendation of the local agents’ 
committee and Mr. Ball, who originally intro- 
uced the bill, it was agreed not to report the 





bill out of the senate committee, and thus it died, 
from no other opposition whatever than the peo- 
ple who originally favored the passage of the 
original bill. 

* * * 

The coinsurance bill was one which the local 
agents association had absolutely nothing to do 
with, but was introduced by Mr. Gray of 
Lansing, and passed unanimously by the house 
and lost in the senate by a dividing vote of 2 
and 2 in the committee on insurance in the 
senate, it failing to report the bill out of the 
committee, and as the time was too late to move 
to take it from the committee, the measure was 
never brought to a vote in that committee. There 
is no question, however, but that, if the bill had 
been reported out of the committee, it would 
have passed with but few dissenting voices in the 
senate and that it would have become a law. 

The object of the coinsurance bill was solely 
to establish a definite basis from which the as- 
sured might be able to adjust his insurance 
upon a_ stock of merchandise twelve times a 
year, this being the only item affected by the 
bill, so that he might carry out his part of the 
coinsurance contract with the company to the 
letter, as well as spirit, and in order that he 
might not be made a coinsurer when it was not 
his intention to do so, or that he might not be 
made a coinsurer without his knowledge before 
the loss. There was a division among the com- 
panies as to the wisdom of this bill. wo of the 
union companies appeared before the committee 
protesting against the measure, while three of 
the large nonunion companies and one mutual 
positively stated that they would make no ob- 
jection to it. 

* * * 

The antidiscrimination act, which was prac- 
tically the so-called Kansas bill, was introduced 
by Zennner Moriarty of Crystal Falls, which 
is located in the Upper Peninsula, and was not 
pushed by him on account of it being so late in 
the session, his only object being to get a vote 
on the measure in the senate, and it was never 
expected that such a measure would become a 
law at this session. 

There was considerable talk in the legislative 
halls of asking for an appropriation to defray 
the expense of a commission to investigate fire 
insurance rates in this state, but nothing ever 
came from it other than the mention of the sub- 
ject. There was also some talk of introducing 
a state rating bureau bill and providing an ap- 
propriation therefore. 

There was also some discussion as to the 
advisability of repealing the law which now pro- 
vides for a tax on the premium income of in- 
surance companies in this state, and it is possi- 
ble that at the next session of the legislature 
such action will be taken, if the people of the 
state can be assured that a corresponding re- 
duction will be made in all premiums, It is un- 
likely that such a bill would cover more than the 
fire companies and some classes of casualty busi- 
ness, as it is not likely that life companies 
would reduce their premiums in Michigan in an 
amount proportionate to the decrease in the 
tax, on account of their general uniformity of 
rates throughout the country. 





Michigan Agency Appointments 
Boston—Tobias & Watts, Adrian. 
Federal Union—Klein & Craig, Onaway. 
German Alliance—John Robertson, Marquette. 
Ger. Amer., N. Y.—B. E. O'Neill, Ann Arbor. 
Hanover—John A. Downer, Olivet; Joel H. 
Bera, Sunfield. 
International, N, Y.—J. O’Brien Kirby, Grand 
Haven. 
Lon. & Lan.—Joel J. Nash, Marcellus. : 
New Brunswick—E. W. Merriett & Co., Ionia. 
Orient—Glover E. Laird, Mendon. 
Potomac—A. D. Baker, Lansing. 
Springfield—Roy S. Spencer, Columbiaville; E. 
A. Stowe, Howell. é 
Williamsburgh City—A. J. Wilson, Chesaning. 
_Washington—Knowles Converse, Boyne 


ity. 

Aachen & Munich—W. J. Rachow, Charlevoix. 

Atlas, ex A. Harriot, Kalkaska. 

Capital, N. H.—John Robertson, Marquette. 

Central Nat’l—Lee & Rusch, Benton Harbor; 
ag P. Seven & Co, Grand Rapids; Cornelius 

e Keyzer, Holland. 

Dubuque—James McKenna, Sault Ste. Marie. 

Delaware, Pa.—Christe Bros., Detroit; Mathew 
Grimes, Durand. 

Eastern—David Armit, Laurium. 

Farmers, Pa.—Chas, Berdan, Detroit. 

German, Ind.—Geo. W. Dafoe, Brown Gy; = 
E. Nichols, Cedar Springs; H. C. Wales, Elkton; 
Wm. S. Lawrence, Galesburg; A. F. Sager, 














Capital Stock - 
Liabilities - 


Net Surplus - 


Philemon L. Hoadley, Pres’t. 








FIRE & TORNADO INSURANCE 


American of Newark 


Chartered in 1846 


Special Reserve Fund 


Total Assets 





CHAS. E. SHELDON, 
Manager Western Department 
Rockford, Ill. 


$ 750,000.00 
4,743,032.63 
300,000.00 
1,954,999.45 


$7,748,032.08 


C. Weston Bailey, Sec’y. 























Telephone Main 2010 


MOONEY & COMPANY 


(INCORPORATED) 
184 La Salle Street 
CHICAGO 


EXCEPTIONAL FACILITIES FOR 


HANDLING SURPLUS BUSINESS. 


L. S. MACENANEY 


169 LA SALLE ST., CHICAGO 
GenersaL AGENT 


DIXIE FIRE 
(For Illinois and Indiana) 

NATIONAL LUMBER 
(For Illinois) 

LUMBER UNDERWRITERS 
(For the entire West) 


FALLS CITY FIRE 


(For the entire West) 








Louisville Insurance} 


Company 


FIRE AND TORNADO INDEMNITY 





In business continuously under the same 
management since 1872. 


Application from leading agencies solicited. 


Henry P. Magill & Co. 


General Agents 
184 La Salle Street 





Chicage ' 


! STRICTLY FIREPROOF 


nore. BREVOORT 


\MOTEL 
Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison Street, near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men 
Is Solicited. 





VIRGINIA STATE 


INSURANCE COMPANY 
OF RICHMOND 


Geo. L. Christian, President 
Robert Lecky, Jr., V. Pres. and Sec’y 


Assets a. . $844,501.74 
Surplus to Policyholders 285,146.38 


Agents Wanted in Illinois and Indiana 


SHIPMAN & WAYNE 


General Agents 


159 La Salle Street CHICAGO 


GERMANIA 


FIRE INSURANCE CO. 
NEW YORK 


ORGANIZED 1859 
Cash Capital, - - 
Assets, - - - 
Net Surplus, - - 
Surplus for Policy Holders 


$1,000,000 00 
$5,874,016 00 
$1,509,442 33 
$2,509,442 33 





HEAD OEFICE: 
Cor. William and Cedar Streets 








EASTERN FIRE 


INSURANCE CO. 


ATLANTIC CITY, N. J. 





Total Assets $498,913.88 Capital $200,000 
Net Surplus $22,517.50 





SURPLUS LINES 


For Local Agents, only after the regular channels 
on approved risks covering up to Go 


000 in as 
American fire business only through our office. Tomediate binders given. 10% commission 
agents and brokers except in the States of Illinois and New York. We also write ‘A 


have been exhausted. We can furnish you a policy 
dicate of London Lloyds Underwriters that oceans 
aid to 


UTOMOBILE insur- 


ance covering against fire and theft anywhere in the United States, Europe or Canada. Commission, 10% 


WE INVITE YOUR PATRONAGE AND PROMISE CAREFUL ATTENTION TO 
YOUR INTERESTS, 


MARSH & 


Chicago Office: 
159 LA SALLE STREET 


New York Office: 
54 WILLIAM STREET 


McLEN NAN 


London Office: 
123 BISHOPSGATE STREET 





ORGANIZED 1870 


THE CONCORDIA FIRE 


INSURANCE COMPANY 


OF MILWAUKEE, WIS. 





GEORGE BRUMDER, President 

GUSTAV WOLLAEGER, Jr., Vice President 
H. AUG. LUEDKE, Vice President 
FRANK DAMKOEHLER, Secretary 

W. C. HUGHES, Supt. of Agencies 


BIERCE & SAGE, General Agents for Michi, 
and Ohio, Whitney Opera House Block, = 
troit, Michigan. 


SPECIAL AGENTS: J.T. KIRKWOOD, Cleve- 
; FRANK M, SAGE, Detroit; GEO. B. 





SEDGWICK, Ishpeming, Michigan. 


ORIENT 


INSURANCE 
COMPANY 


OF HARTFORD, CONN. 


CHARLES E. DOX 


MANAGER 





171 La Salle Street, hicago, Ill. 
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. Lagies, Kalamazoo; Scofield & 
1 a; W. E. Preston, Mt. Pleasant; 
Fotheringham, Pinconning; H. H. 
ES Pontiac. 
Girard—Lesinski-Leszczynski 
troit. 
Granite Steins L. Boer, Grand Rapids. 
Hanover—R. A. Colwell, Lake Odessa; ,. Bb. 


Zwemer, pougetads, 
1, , Seegar, Escanaba; Geo. 
Donate | L. Carrell & Co., Grand 
. W. Losby, ion 
Nat’l—T. J. Saliard, Bay City; F. G. 
wie’: Scotts. 
Shawnee—F. A, Greenfeider. Chesaning. 
Scott, U. & N.—S. Braden, Lo Odessa. 
Sun, La.—Fred_ H. y Mey Sturg 
Westchester—Wm. T. Allen, ier Beach, 


Giadwia,; 
» Kalk 


Company, De- 





Decision as to Farmers Mutual 


The Indiana appellate court decides 
in a suit in which the Farmers Mutual 
Fire was interested, that where a co-: 
partnership of many persons is formed 
to operate under the name of “Farmers 
Mutual,” the partners could only be 
sued in their several individual names, 
or in the names of such persons as are 
chosen by them and designated by the 
partnership articles to defend suit on 
behalf of the association. The unin- 
corporated society cannot be sued as 
such for the lack of legal existence. 
Such articles having designated certain 
of the copartners as trustees to defend 
all the suits, a complaint which names 
the “Farmers Mutual” and said persons 
selected as trustees as defendants, but 
fails to allege facts showing that the 
latter were sued as trustees or to con- 
nect them with the cause of action al- 
leged against the “Farmers Mutual,” 
fails to state any cause of action at all. 

Piles of grain, in the usual form of 
stacks, but covered with shingle roofs 
supported by pole frames forming per- 
manent sheds, are “grain stacks on the 





farm,” within the meaning of fire policy. 
MICHIGAN NOTES 
Hoag & Bennett succeed Hoag & Lowe at 


Adrian, Mich. 

D. R. Simmons, Theo. E. Potter and Charles 
Van Keuren have become connected with the 
Dyer-Jenison-Barry Company of Lansing, Mich. 

The Willian.sburg City transfers from H. H. 
Whittelshofer to Fred N. Potter & Co. at Alpena, 

ich., and from E. Bouchard to Jas. F. 
Shepherd at Cheboygan. 

Knowles & Converse have purchased the 
orency of Ormsby & Hazard at Bo —_ City, 

ich., and with the addition of these lines have 
the largest agency in that section. 


INDIANA NOTES 





The Continental and Milwaukee Mechanics 
have transferred from Calvin W. Diggs to the 
People’s Loan & Trust Company at Winchester, 


Ind. 


To meet the damage by recent wind storms, 
the Farmers Mutual of Huntington, Wabash and 
Wells counties, Indiana, has made an assess- 
ment of 20 cents on the $100 carried by the 
members. 


Thomas B. Fulner, who becomes secretary- 
treasurer of the new Fidelity Trust Company at 
Indianapolis, which will have an aggressive 


insurance department, was for eighteen — 
with the Central Trust Company and its predeces- 
sors. 





Wants Two Field Men 

The Camden Fire of Camden, New 
Jersey, is now looking for two expe- 
rienced field men to handle Ohio, Mich- 
igan, Indiana and Illinois. The com- 
pany is of high standing and has con- 
siderable of an agency plant in these 
states. 





New Edition of Form Book 
C. B. Hine’s Sons Company, 100 Wil- 
liam street, New York, has just issued 
the fourth edition of “Hine’s Book of 
Forms.” The original book, prepared 
by C. C. Hine, which has been a stand- 
ard work for forty years, has been 
revised and enlarged by Samuel R. 
Weed of the New York Board of Fire 
Underwriters. In the preparation of 
this edition the editor has spent a year 
and examined over 5,000 forms. It is 
a book of 236 octavo pages, bound in 

cloth, and sells at $2.10 postpaid. 





Notice of intention to organize the Protective 
Fire of Syracuse, N. Y., is being published in 
that city. Robert R. Tuttle of Syracuse and 
others are back of the proposed company. It is 
intended to start with a capital of $200,000, the 
stock to be sold at 200 percent, so as to give a 
surplus equal to the capital. 





“Some people spend so much time handing out 
advice that they have no time to accomplish 





anything.” 





IN ILLINOIS AND WISCONSIN 


PREMIUM RETURNS FOR TAXES 











Amounts on Which Wisconsin Agents 
in Various Towns Have Paid the 
Two Percent Tax 





The following are the fire premiums 
on property within the corporate lim- 
its of their cities, on which agents at a 
number of points in Wisconsin have 
paid the 2 percent tax: 

PORT WASHINGTON 


John M. Bostwick.......scesccsccees coos 1588 
Chas, F. Eckel... ccccccccccccccccccecses - 750 
Saarenae i dibndeeodss6oeesesseseoes 2,100 

Wan. FB. Sehanem. ..cccccccccccccccsccece 1,000 
Frank J. Schumacker..........+++++ ea 
Walter G, Zastrow.......... Seccocceese - 1,619 
West Bend Mutual........cecccccccccsce 1,450 


PRAIRIE DU CHIEN 

























E. C. Ammann. 
ty” ae 
— Garrity occccce 
tank Neidermeyer...... cocccccocccesces §=6OCR 
weary, 65 00 0.000 see ceesancoeevece «++ 8,899 
TK. Ge MMe ccsccccceeenceees eecccece = 
V. M. we seen age ceedbessenkenssees 641 
Adams & Cass, Madison (Mutuals).. 348 
REEDSBURBG 
Bates & Sherman...........+e++ eous 382 
Dethmar & Malone. 150 
Patrick pely. oe 319 
= AS ae 183 
eocedoccceccceccsccoces -. 836 
Hugh W Me Conair b6:0868ER 96668600 CORE 116 
Perry..... 6666060 1EstsCCammaKenes e- 1,955 
WIND. 6:0. 0:00650000566060000006609 ° 27478 
. F. Shelden....... PETERSEN OGROREDESENS 56 
is Ge Me 000 000005n0cersn0dseneeeses 827 
Chasies H., Stome...ccccccccccccccccccoce 865 
PE MTR a000s00edersseseene cocee SO 
W. F. — peleawatetecbesededdmes 1,663 
We Bis Rc 6:i0i2 00.066 0cncsesseceveesese 419 
Adams & "Can Madison (Mutuals)...... 255 
STANLEY 
Ce CER, ccccnccdcccacseeseoeses 2,115 
BP Ge Ecce cccccccctcsvcccoscessse 1,265 
BONNE BSS. ccccsccvcesacecee $eceveceues 1,994 
OO POR, ceccceccctccvessecseceves 1,953 
J. CN, BN COR cccccccsccescecs 13,871 
STURGEON BAY 
p Me MEIDn boo casccceteoosesncs ‘ 87 
‘etzer, ody & Barnhart «+ 15,851 
oeeccccore 1,225 
Nelson & “Lawrence. --» 8,930 
ae «++ 4,416 
De Ee i ke estccnncnsensndenveseaes 24 
WHITEWATER 
Peel Desde. cccccvcovccsccvcscvseveces eee 205 
= Bulkley 
C. Bulkley 
Bawin T. Case 
J. F. Henderson.. 
ing & Loomer 
» an. or 
F. H. Kiser ° 
Jas. Kistol onmie 3 
te) Ma 0:9:5:0-4:00:5.00000660008008 164 
,.. _£ ) ~~ een 2,331 
a ID ocidnanccsdiwcdiucccasens 2,146 
ASHLAND 
ORE hincccbeteseeeonsees oo + «$22,109 
George H. Buchanan........ wane 247 
Burch & McDermott. 13,860 
Jas. W. Good & Co 8,189 
Con W. Lioyd..... 5,713 
By ty 680606604 0066e0008eneneees 3,960 
Wi Fe Ras 00-0 dg0 60 ob0900nsessrecees 1,330 
OG Be WM sc cccccccccccccccccocces 483 
Fo VOR BO ccccacctvetoccesvcecses - 1,717 
BOSCOBEL 
Re Ge Fa bn cescdecdscdanssoccences $ 9,243 
CLINTONVILLE 
Licusiive a eres $ 356 
e % MN 4 $666.6000060+000000008 eee 808 
is. ONE. 6.006 00006600000600 1,232 
Levi e. Paes LtbthSS REO eCeteeen 671 
Ph pt hitaekehadaedumeneieticne 300 
Chas. F. iroeder ~bneneeeseesdeucnade 1,794 
Fe Bhs MPOMIUOUNNEs 0.050 000ccc0sc00000 eee 164 
Mrs, H. Patchin (Weyauwega)......... 21 
J. W. Winkenwoerder (Appleton)....... 911 
HARTFORD 
i A INL Son cebdne taceeeseesced * 53 
Sm GPs deccccaccenne Seccceoocece 1,276 
i, SD Scccccvdcscecesaces eee 1,289 
is. Mie CEs bes canecusecenserereseces 141 
Es die Ee 6.0's'00000886000essnnene 734 
Rm. HH.  aenearen COCKS CSSESCCEOSSSOOES 231 
we Di chéchbeskesichewssetenad 8,529 
- Sauerhering SoCo SSeS OO SSEHECO CCE 4,145 
H. i ER OER AEE ea ae ee eI 137 
Geo. Teoelieg C$OKV ERED OS COCERESSCCCC CS 245 
Be WEURTEROIGET cnccccccecccsece beseee 464 
NEENAH 
Peter Christensen ...... soeveecereesecd $ 1,624 
H, Macc cegnetssensesesacneees 471 
MM MEER. <«.56c0c'encsdeeenceeve 3,039 
Ph OF Mh. ccetncecerecesecousese 4,670 
W. H. Hinterthuer............ cecrecece 951 
i. Ty MS Faccccecsscabenenaeecces 220 
MEAPROW BEG ovccccccccecccceccceccese 120 
nD GP UI. 606 660see00eee00seseees 615 
Edwin A, Williams..........-eeeees eocoe 1,918 
The Wing Company...... eecece eecese .. 10,058 
Sabin with North America 
F. H. Sabin of Oshkosh, Wis., has 


been appointed special agent of the 
North America in Wisconsin, to assist 
State Agent F. A. Phillips. He suc- 








W. IRVING OSBORNE, President JAMES A. PATTEN, Vice-President OTTO E. GREELY, Secretary 


CALUMET INSURANCE COMPANY 


1Zi La Sallie Street, CHICAGO 


Indiana State Fire Insurance Co, 


JOSEPH L. EBNER, Prest. Tudianapolis, Ind. ALVIN T. COATE, Secy, 


ASSETS, DECEMBER 3isrt, 1908, $147,901.85 
We desire correspondence with Agents who have excess lines on which the 
capacity of their own offices is exhausted. Pindings by telephone or telegraph, 
Prompt and careful attention to all matters submitted. 
ALVIN T COATE, 








American Central Life Building. Secy, 





INCORPORATED 1794 


The Insurance Company of the 


|STATE OF PENNSYLVANIA 


PHILADELPHIA 
J. HENRY SCATTERGOOD, Pres. M. JOS. NOWLAN, 1st Vice-Pres. E. R. DANNELS, Sec’y 


M. F. GRIM, General Agent, ito, Fentucty and Southern Michigan, $3 North High 


MONTGOMERY & FUNKHOUSER, Gen. Agts. Minnesota and Upper Michigan, 150 LaSalle 
THE BEST SYSTEM ft 'sereiems 


Manufacturers’ Appraisal Company 


CHICAGO—1632 Tribune Building. NEW YORK—60 Pine Street. 
PHILADELPHIA—411 Walnut Street. CLEVELAND—201 Caxton Building. 


THe AMERICAN APPRAISAL Co. 








ATLANTA, Fourth National Bank Building. NEW ORLEANS, Hibernian Bank Bulag 
cacao meng, MUN AUREL Geeta 
CLEVELAND, Garfield Building. U.S. A. SRN ' 


CISCO. 
TORONTO, Bank of Hamilton Building. © 


The Standard Authority on Physical Values. Disinterested Appraisals. 








MODERATE LINES ON STRICTLY 
SURPLUS INSURANCE AT TARIFF RATES 








Cc. W. CREENE, 159 LA SALLE STREET, CHICACO 


et Us The Card Index System 


4 for Local Agencies to You 
Explain 














By using one of our Card Index Systems, 
listing each policy on a card and filing to 
the date of expiration, you do not have to waste time writing up 
expiration registers and in searching for renewal dates. It is im 
possible to miss an expiration by using our system. 








We shall be very glad to give you full information regarding a system 
that will fit your agency if you will write us. 





We shall also be pleased to quote prices on special ruled cards made to 
your order. 


BROOME MANUFACTURING COMPANY 
PERU, INDIANA 


MANUAL OF INSPECTIONS 


By W. D. MATTHEWS 
(Chief a Chicago Board of Underwriters.) 


A Reference Book For the Use of Fire Men in General. 
PRICE, IN FLEXIBLE LEATHER, PER COPY, $3. 


(By mail, postage prepaid, $3.10.) 
The “Manual” has been carefully compiled for the particular use of: 



















Fire Protection Engineers, Contractors. Agents. 

Raters. Builders, Solicitors. 

Special Agents, Students, Architects. 

Examiners. Inspectors, Engineers. 

Company Officers. Local Board Officials. Technical Schools. 

Brokers. Adjusters, Property Owners. 

Insurance Clerks. General Agents. ot 
And all others interested in Fire Hazards, Inspections and the Safe-guarding 





Property. 














THE INSURANCE FIELD, . P. 0. Box 617, Louisville, EY 
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ceeds George Heller, Jr., who resigned 


some time ago to enter the local busi- 
ness at Sheboygan. Mr. Sabin of late 
has been with the Northwestern As- 
surance Inspection Company of Osh- 
kosh. Previously he was superintend- 
ent of agencies of the United States 
Casualty. 





Tools Are About Ready 


The executive committee of the IIli- 
nois State Fire Prevention Association 
is completing the work of getting up 
blanks and literature for its work. 
-When the equipment is ready, a gen- 
eral meeting will be held to discuss the 
future of the association and the lines 
of procedure it will follow. 

Miss Abbie Ganz, librarian of the 
Fire Underwriters Association of the 
Northwest, has been selected as the 
salaried employe to take charge of the 
detail work. 





Sumners Gets Adkisson Agency 

John R. Sumners, who was associat- 
ed with the agency of the late Frank 
Adkisson at Clinton, IIll., has succeeded 
to the agency and the companies have 
transferred. 





Wisconsin Agency Appointments 

Central Nat’l—F. B. Huchting & Son, Mil- 
waukee. 

Continental—H. J. Vesstegen, Little Chute. 

Des Moines—D. H. Moses, Waukesha; W. J. 
Tubbs, Elkhorn; G. E. Horton, Delavan; 
Bertram Homer, Burlington. 

Franklin—W. J. Phoenix, Elroy. 

German, Ind.—D. P. Steinberg, 
R. H. Fitch, Burlington; J. D. 
ville; H. C. Nash, 
Waupun. 

Ger. Amer., N. Y.—Ole C. Leean, Iola; R. C. 
Mueller, Jr., Milwaukee. 

Hanover—R. C, Chatfield, Mazomanie; George 
G. DeBroux, Denmark. 

Hawkeye—A, E. Gilbert, Stoughton. 

Metropolitan—Henry Bass, Oshkosh. 

Milw. German—George E. Weatherby, Shulls- 
burg; R. White, Mineral Point; N. D. 


Wilder, Evansville. 

Milw. Mech.—Osten Mathisen, Marinette. 

Pittsburgh—Charles M. and Mortimer T. 
Park, Milwaukee. 

Phoenix, Ct.—H. A. Degner, Fall Creek; F. S. 
Braudt, Fennimore; Otto E. Lay, Kewaskum; 
J. R. Carpenter, Prairie du Sac. 

Phoenix, Eng.—Emil C. Duval, West DePere. 

Prov. Wash.—C, B. Drowatzky, Sparta. 

Queen—W. H. Wood, Lake Mills; C. K. 
os, Montfort; C. M. Hopkins, Fennimore; 
J, H. Stephens, Lancaster; K. A. Johnson, Mor- 
risonville; B. F. Henning, Arlington. 

Royal Exch.—Spensely MclIlhon & Priestly, 
—— LHS M 

ecurity, Ct.—J. H. Spengler, Marion; L. B. 
Young, Park Falls. 

Scott. U. & Nat’l—Harvey B. Crane, Owen; J. 
W. Bovee, Plainfield. 

Shawnee—Lee I. Yorkson, Waupaca. 

St. Paul F. & M.—George Crawford, Gillett; 
J. F. Hackett, Valley Junction; F. E. Morner, 

rentice; L. M. Larson, Clintonville; H. B. 
Cummings, Mukwonago; R. H. Laabs, Lyndon; 
M. H. Zimmer, Independence. 

United ar F. Zarwell, Beaver 


am; D wler, Casco; C. H. Sample, 
Appleton. 


Appleton; 
Brownell, Janes- 
ipon; William F. Pautsch, 





WISCONSIN NOTES 


P. J. Kraus, the well known merchant who re- 
cently sold out, has purchased the fire insurance 
business of Arthur Hoene, at Marshfield, Wis., 
queee growing life insurance business demands 
is entire time. 

Edward A. Ketchem, examiner for the Wis- 
consin department, was in Milwaukee last week 
to examine the condition of the United Amer- 
lean Fire, e examination is made at the re- 
quest of the officers of the company for the 
benefit of policyholders. 

Judge John C. Karel of the Milwaukee county 
deli? a director of the United American Fire, 
felivered an illustrated lecture on “Alaska” be- 
_ the Northwestern Fire Insurance Club at 
: monthly meeting in the home office building 
of the Northwestern National last week. 

2 general insurance business of the late H. 
~ obbins of Madison, Wis., will be continued 
~ er the corporate name of the H. B. Hobbins 
aeurance Agency. Mrs. H. B. Hobbins is 
Fyetident and James R. Hobbins is manager. 





wit. Hobbins has had considerable experience as 
local, state and special agent. . 
and tner stoma Fire of Washington, D. C., 


ie International Fire of N Y h 
been licensed in Illinois, , eee a 





Chrissinger Returns to Chicago 
- N. Chrissinger, for many years in 
€ western field, has returned to Chi- 
st. after several years’ residence in 
te ones. He has just completed the 
Se —. following the reinsurance of the 
oo ern Millers Mutual, of which he 
oy Secretary, in the Harrisburg Mut- 
oe 4 r, Chrissinger is a very experi- 
: ed mill and special hazard man and 
xpects to make a new connection soon. 





THE WEST AND NORTHWEST 


STANDARD RIDERS PERMITTED 








Commissioner Hartigan of Minnesota 
Issues Circular Giving Forms Now 
Permitted by Law 





The new fire policy riders which were 
authorized by chapter 331 of the laws 
of 1909 in Minnesota are contained in a 
circular issued by Commissioner Har- 
tigan giving standard forms of all the 
riders which are now permitted by law. 
The circular calls attention to the fact 
that the iron safe clause and the three- 
fourths value clause are still among the 
prohibited riders, as well as that all 
riders not specifically permitted are pro- 
hibited. 

The new riders, which are now per- 
mitted but which were prohibited by 
the laws in force when Commissioner 
Hartigan issued his circular last No- 
vember, are the average clause, watch- 
man clause, clear space lumber clause, 
work and materials permit, fireworks 
and gasolene storage permits, permit for 
the use of acetylene gas for lighting, 
electric exemption clause and three 
forms of consequential damage clauses. 





Reenters Mountain Field 
The Michigan F. & M., which for- 
merly operated in Colorado, New Mex- 
icon and Wyoming, has reentered that 
territory. and will be handled by J. B. 
Brown of the Packard agency of Den- 
ver as general agent. 





Doerfler Denies the Report 

Gus A. Doerfler, secretary of the 
Acme Fire of Cedar Rapids, la., de- 
clares that the report which is going 
the rounds that his company is offer- 
ing 40 per cent commission to agents 
is preposterous and absolutely false. 
He says that the Acme is not paying 
any more commissions than any other 
reliable company. The basis of the 
agents’ commissions, he says, is 15, 20 
and 25 percent. Secretary Doerfler 
states that he has not gone wild and 
is endeavoring to conduct the com- 
pany’s affairs along safe underwriting 
lines. During this month, notwith- 
standing it has cut out surplus lines 
and reinsurance with mutual compa- 
nies, it shows a gain of $1,500 in pre- 
miums. A new office system is being 
installed at the Acme office by E. B. 
Chamberlain, a fire insurance account- 
ant from Chicago. 





Standard Was Not Caught 

Regarding the statement that the 
Standard of Keokuk was caught in the 
McCune building loss at Des Moines, 
although the company had ordered 
cancellation, the notice arriving just 
after the fire, it is ascertained that the 
instructions were sent April 28. Two 
or three more letters were sent and 
the policy reached the home office the 
morning of the fire. 





Get Nebraska General Agency 
The Brennan-Love Company of 
Omaha has been appointed Nebraska 
state agent of the Calumet. 





Need of Fire Marshal Seen 

J. W. Warnshuis, president of the 
Iowa Fire Prevention Association, is 
lamenting the absence of a state fire 
marshal in Iowa, 

“Not long ago insurance men were 
called upon to pay a heavy fire loss 
which we are certain was the result of 
incendiarism,” said he. “We found that 
the fire started in two different places. 
Yet under the Iowa laws we can do 
nothing but pay up. If we even started 
an investigation we would lay ourselves 
liable. Iowa has very many fires of an 
incendiary origin that cannot be made 
public because the insurance men have 


(CONTINUED ON PAGE 21) 











Total Assets, $610,698.28 


WALTER C. LEACH 
ALVIN ROBERTSON 
AMES D. BROWN 
oe) SR Prrerrrrrrr errr rere 
W. A. LAIDLAW........ 





MINNEAPOLIS, MINN. 
DECEMBER 3ist, 1908 


Capital, $300,000.00 
Net Surplus, $32,457.08 
OFFICERS: 


Tee e eee ee ee eee eee eee eee eee eee 


TRE PEP Ree ee eee eee eee eee eee 


NORTHWESTERN FIRE and MARINE 
INSURANCE COMPANY 








President and Manager 
Vice-President 











JAMES B. HOBBS, President 








HENRY P. MAGILL, General Manager 
FRANK M. RICE, Secretary 


CENTRAL NATIONAL 


FIRE INSURANCE COMPANY 
184 La Salle Street, Chicago 


First Class Agents wanted in Illinois, Michigan, Wisconsin, Minnesota, the Dakotas 
and Kansas, 


FARM DEPARTMENT 
Excellent Reinsurance facilities at disposal of deserving Agents. 





ASSETS , 
RESERVE . 
CAPITAL . 
SURPLUS . 





eeee 
» 6°08 8 


HAWKEYE 


INSURANCE CO. 


DES MOINES, IOWA 


.  £877,496.93 
. 647,971.26 
‘ 00,000.00 
‘ 106,674.60 


H. R. HOWELL, President 
W. D. SKINNER, Sec’y. 


GEO. A. HOWELL, Asst, Sec. 





EDGAR M. DAVIS, President 


A SOLE AGENCY COMPANY 


St. Louis Fire Insurance Co. 
ST. LOUIS, MO. 


BERNARD B. SAWYER, Secretary 


CAPITAL $100,000 
C. W. DAVIS, Mgr. Cook County Dept., 159 La Salle St., Chicago, Ill. 
J. EDGAR LYONS, |Special Agt., Ohio and Michigan, Tuller Hotel, Detroit, Mich. 


C. C. BOWERSOX, Special Agent, Missouri and Southern Illinois. Home Office, 





JANUARY I, 


ee ee, cepeedesebes des 
Surplus to Policyholders.......... 
Teesense im Assets... .ccccccccess 





Increase in Net Surplus.......... 


1909 


CONSOLIDATED 
FIRE & MARINE INSURANCE COMPANY 


ALBERT LEA, MINN. 


. $303,388.95 
. 191,863.55 
. 44,640.08 


. 98,925.18 
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DEFENSE OF LIFE AGENTS 

Tue thanks of life agents are due 
Vice-President W. J. GraHam of the 
NorTHWESTERN NATIONAL Lire of Minne- 
apolis, and author of that clever serial 
article, “The Romance of Life Insur- 
ance,” in the World Today, for his 
vigorous defense of the agent and his 
work from the uncalled for attack in 
Collier’s of Feb. 6. 

In that issue Collier’s belittled the 
agent and spoke of the amount paid 
to the “agent who pursued you” in a 
sneering way. The editorial closed with 
this. “The insurance company takes 
just as much as it pleases and the 
amount which it takes is too outrageous 
to be permanently endured.” 

Vice-President GraHamM_ with the 
dignity and clearness that graces his 
style, points out the mistake any writer 
or speaker makes in thus displaying 
his ignorance of life insurance opera- 
tions. If men and women would volun- 
tarily go to an office and get insured, 
much expense would be saved, but they 
will not. A man goes to a savings 
bank to deposit his savings without 
being importuned to do so by agents 
but he assumes a different attitude 
toward life insurance. 

The life insurance protection today 
is due to the work of the agency 
forces. 

Vice-President GraAHAMm refers. to 
the Lonpon Lire Association and the 
Eguitaste of London, both nonagency 
companies, yet combined, they only 
wrote something over $3,000,000 last 
year and the latter is the oldest old line 
company in the world. Both these 
companies are not living up to their 
opportunities because they do not carry 
their protection to the thousands that 
do not voluntarily seek it. It is favor- 
ing the few, therefore, at the expense 
of the many. 

Mr. GRAHAM to the Massa- 
chusetts over-the-counter plan as not 
practical because it is attempting to 
deal with theoretical human nature and 
not the practical. 

One of the editors of Collier’s in 
reply to Mr. Grawam says, “Our only 
real difference of opinion, I suppose, is 
as to the desirability of hunting busi- 
ness.” 

We can not do better than quote 
Mr. GraHAm’s reply to this letter, in 
which he says in part: 








refers 


“The question seems to me to re- 
duce to whether or not life insurance 
has proven of economic advantage to 
the home, the state and the country, 
because without the ‘hunting’ I con- 
clude we would be without the busi- 
ness. I would respectfully urge upon 
you the contention that an effort to 
create sentiment for unsolicited appli- 
cations and applicants for life insur- 
ance should be limited to advocating 
the excellence of this idea, and should 
not be bolstered by general attack 








upon the agency method of conducting 
life insurance, lest in struggle for what 
is theoretically better, and what life 
insurance authorities deem  unattain- 
able, we unnecessarily break down what 
is good and already attained, belittle it, 
or neglect opportunity to improve it.” 


The “hunting” for business comes 
with an amusing phase from Collier’s 
headquarters. As Life Association 
News says, the most persistent sub- 
scription seeker coupled with the in- 
stallment payment book proposition is 
the Collier house. We presume these 
agents are paid for “hunting business.” 
Why not open a store and let the peo- 
ple voluntarily subscribe for Collier’s 
and its book attachment? 

Life insurance is not self-selling. It 
requires the personality, force and 
argument of the agent to make a man 
do his duty. For Collier’s or any one 
else to reflect on the life insurance 
army, is an attack on the greatest 
scheme of beneficence of the age. 





HADLEY DID RIGHT 

Governor Haptey of Missouri is to 
be congratulated upon the firm stand 
he took in regard to the interinsurance 
bill which passed the legislature of that 
state. Those behind the bill were 
largely influential business men and the 
pressure upon him to approve the 
measure doubtless was strong. Never- 
theless he vetoed it, as was eminently 
proper. Here is part of his veto mes- 
sage: 

“Experience, particularly in the last 
few years, has abundantly demonstrated 
that insurance is a business that it is 
necessary for the state to supervise, in- 
spect and regulate in order to protect 
the people against wrong, oppression 
and injustice. If this bill should be- 
come a law, the promoter of an inter- 
insurance association could carry on a 
business substantially the same as that 
conducted by an insurance corporation, 
have under his charge large amounts of 
money, have in his care the protection 
of the rights and the property of many 
people, and still be entirely exempt 
from any of the restrictions or regu- 
lations to which ordinary insurance 
companies are subjected.” 

If the interinsurance concerns pro- 
posed to be organized under the law, 
were to be run on the square, they 
ought not to have objected to super- 
vision by the state insurance depart- 
ment. The fact that those behind the 
bill insisted upon exemption from su- 
pervision was sufficient to lay them 
under suspicion from the start. 

Furthermore, it would be well to im- 
press upon merchants and manufactur- 
ers in all the states that if they desire 
to form organizations through which 
they can get fire insurance without pat- 
ronizing the companies which have 
complied with state laws and paid 
taxes, they can not in this way dodge 
their share of the burden of taxes, while 
enjoying their share of the benefits that 
result from the taxation of others. 





SUPERINTENDENT KENNISH of Missouri 
does not see how he could intelligently 
supervise fire rates without experts to 
advise him. Such modesty is refreshing. 
Some insurance commissioners, appar- 
ently, think themselves competent to reg- 
ulate “heaven above and the earth be- 
neath,” to say nothing of “the waters un- 
der the earth.” 





“THe energetic, dead-in-earnest man 
excites admiration—be earnest.” 


Personal Side of the 
Insurance Business 


The funeral of J. G. S. Best, of Chi- 
cago, special agent of the Girard in 
Illinois and Ohio, and president of the 
Illinois Field Club, was held at Free- 
port, Ill., his old home, from the resi- 
dence of his brother, last Saturday. The 
pallbearers were members of the IIli- 
nois Field Club, they being Edward 
Bliven, E. S. Merrill and E. T. Tanner 
of the Montgomery & Funkhouser Gen- 
eral agency, R. P. Okenga of the Wil- 
liamsburg City, Sumner Miller of the 
Security of Connecticut, J. R. Brown of 
the State of Illinois. Among the other 
insurance people present were Secre- 
tary L. B. Herpich of the Illinois Field 
Club, Secretary Wiley of the State of 
Illinois, Manager Daggett of the Se- 
curity, Manager Rollo and Special 
Agent Howard Hudler of the Girard, 
Manager Gund of the Williamsburg 
City, D. S. Wagner of Chicago, Special 
Agent Howard Hudler and Cashier 
Thompson of the Girard, H. W. Wil- 
liams of Rockford, William Trembor of 
Freeport. 





The friends of W. H. Crum, con- 
nected with the Illinois insurance de- 
partment, deeply sympathize with him 
in the death of his wife. 


Hoel Hinman Camp, one of the 
founders of the Northwestern National 
of Milwaukee, and for many years 
chairman of the finance committee, 
died in Milwaukee on Saturday, May 
22, aged 87 years. He was the oldest 
retired banker in the Northwest. 


Franklin B. Mead, actuary and secre- 
tary of the Michigan State Life, has 
recently passed section A of the fellow- 
ship examinations of the Actuarial So- 
ciety of America. This makes three 
examinations Mr. Mead has passed in 
three successive years, and there re- 
mains only the final examination to be 
passed until he is admitted as a fellow. 
He is the first western man to pass a 
fellowship examination in several years. 


Thos. E. Gallagher, western general 
agent of the Aetna, will address the 
New York State Association of Local 
Agents, at the annual meeting in Bing- 
hamton, N. Y., June 10. As Mr. Gal- 
lagher formerly traveled in New York 
as a field man, he will be welcomed 
back to the theater of his past glory. 


George Diebold, assistant secretary 
of the National Union Fire, has been 
presented with an exquisite gold watch 
by his old associates of the Ohio field. 
Mr. Diebold a few months ago left the 
Ohio state agency of his company to 
take a home office position. 


The local agents of Peoria, IIl., will 
entertain the participants of the Mis- 
souri field men’s cruise on the after- 
noon of June 5 when the boat reaches 
their city. The guests will be taken 
out to one of the parks. It is expected 
that some of the Illinois field men will 
be present to extend the glad hand and 
meet the Missouri crowd. 


The fire insurance business lost a 
good man when H. M. Gibbs died of 
pneumonia at Baltimore. A born fire 
underwriter was Gibbs, beloved by all 
with whom he came in contact either in 
a business way or socially. We had 
known him all of twenty years and we 
can truthfully say that of all the men 
we have met, there is just one who 
could measure up to him in pure un- 
selfishness, straightforwardness, and 
love of his kind. He was probably too 
unassuming for his own good, but the 
truth was in him and Harry Gibbs, to 
friend or foe (if he had any foes) could 
not be other than he was. Peace to 
him.—Insurance Critic. 





Robert Campbell, Washington arcade, Detroit, 





Mich., state manager of the Manufacturers Life, 
has had Ohio added to his field. 


Discusses Employers’ 
Liability for Accidents 


At a meeting of the National Metal 
Trades Association in New York in 
April, Epaphroditus Peck, lecturer on 
the law of master and servant in the 
law department of Yale University, de- 
livered an address on “Employers’ Lia- 
bility for Accidents; Probable Changes 
in Existing Laws.” Mr. Peck’s pro- 
posed remedies lie largely in the insti- 
tution of a thorough apprentice sys- 
tem, which will turn out men trained 
in their various lines. He would have 
this system provide sufficient remunera- 
tion for the apprentice to support him 
during his term of service, and pro- 
vide elementary studies as well as man- 
ual training, to which end he favors 
cooperation between manufacturers and 
educational institutions, where the boys 
will spend part of their time. He would 
train boys for comparatively unskilled 
labor or for the most skilled work and 
for executive positions according to the 
ambition and capacity they show. 

The following are some extracts from 
Mr. Peck’s address: 


The present state of the law of the employers’ 
liability is satisfactory to no one, unless it 
to the ambulance chasing type of lawyers. By 
employers, by labor leaders, by economists, by 
law teachers, by judges, it has been condemned. 
The most recent and comprehensive text writer 
on the subject says in his preface that this 
subject “may, without any exaggeration, be 
said to enjoy the unenviable distinction of hav- 
ing been the occasion of a larger number of 
conflicting doctrines and inconsistent decisions 
than any other branch of the law.” Lord Cock 
burn, one of the judges of the highest court of 
Great Britain, said in a judicial opinion, speaking 
of the so-called fellow-servant rule, by which 
an employe cannot recover from his employer 
for an injury caused by the negligence of a 
fellow-servant: ee 

“I have rarely come upon any principle that 
seems less reconcilable to legal reason. I can 
conceive some reasons for exempting the em- 
ployer from liability altogether, but not one 
for exempting him only when those who act 
for him injure one of themselves. It rather 
seems to me that those are the very persons 
who have the strongest claim upon him for 
sepeceten. because they incur danger on his 
behalf.” 





The Supreme Court of Errors in Connecticut 
declared in 1885: 

“The defense of common employment has 
little of reason or principle to support it, and 
the tendency in nearly all jurisdictions is to 
limit rather than enlarge its range. It must 
be conceded that it cannot rest on reasons 
drawn from considerations of justice or of public 
policy. And one of the judges of the same 
court added in 1898: ‘The evil is too deep- 
seated to be remedied by judicial action; it 
needs radical treatment by wise legislation. 


I think it is safe to assert, though of course 
I have not examined the journals of every 
American legislature, that there has not been @ 
session of an American Congress or state legis- 
lature in ten years in which bills have not 
been introduced for amendment of the law of 
employers’ liability; the President of the United 
States, the Secretary of Commerce and Labor, 
and the governors of many of our states have 
asked for remedial legislation, and nothing 
shows more strikingly the conservatism of out 
state legislatures and their deference to the 
fears of business interests, than the fact that, 
while the British Parliament has passed an 
twice extended a thorough going measure 0 
employers’ liability, and while Germany, France, 
Ital; , and practically every country of Europe, 
except Russia and Turkey, have gen statutes 
dealing with the question by the method c 
compulsory insurance, the demand for reform a 
thus far gone substantially unheeded -" : 
United States. The state of Colorado alon 
has abolished the fellow-servant rule; a doz 
other states have abolished it as to railroa ‘i 
or as to railroads and mines, and nearly 
the others have passed statutes which ¢ = 
the former rules and reform them in muin0 
details. » 

The Federal Congress has also enacted 2 = 
stantial reform act, though far less oe 
than the British one, which, of course, PP. 
only to employes in interstate commerce. ukely 
the attacks on the vulnerable structure are !! 
to continue until more complete destruction 4 
been wrought than by the dents and cra 
already given. i ea 

At present a workman’s right of actior agains 
his employer for an injury received in oa 
course of his employment rests on the t suit 
of the master’s negligence. In bringing @ © 
the man must accuse the master of wrongt: 
neglect in the management of his business; 
the injury was a pure accident, if it arose, it 
of the unavoidable risks of the business, otbet 
was imputable to the negligence of some oa 
workman, even (in most states) to the ad 
gence of the injured man’s foreman oF 
the employer is not liable. st be 

This primary fact, that the master - 4 
ecavtatel of negligence, or a wrongful 2 saan 
a wrongful act not of a subordinate poe 4 
but of the master himself, or of some MAL ti, 
or superintendent who stands in the - ro 
place, a vice-principal as the legal phrase 1, 
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DOING A LIVELY BUSINESS 


BROKERS BRING GOOD VOLUME 





Liability Companies Get Automobile 
Insurance Against Property Damage 
and Collision Damage Sustained 





Chicago brokers who handle automo- 
bile business have learned that they can 
make more and give the assured as 
good or better service by dividing the 
business between two companies in- 
stead of covering it under one policy. 
In other words, they place the fire and 
theft insurance with a marine company 
or London Lloyds at 2 percent and 
place the collision and property dam- 
age insurance with a liability company 
at 2 percent, instead of placing the 
whole under a complete marine form 
at 4% percent. While the rate is made 
lower by dividing the business, the 
broker gets 20 percent commission from 
the liability companies on the part he 
gives them, whereas the marine com- 
panies and Lloyds pay only 10 percent. 

How It Is Figured Out 


While the rate is lower by dividing 
the business, the premium generally is 
greater, but the broker points out that 
the assured gets compensation for this 
extra premium in the difference in cov- 
erage. To illustrate this, take a new 
car valued at $2,500. On such a car the 
assured generally takes $2,000 of fire 
and theft insurance at 2 percent; pre- 
mium $40. If he is getting the collision 
and property damage in London 
Lloyds, for instance, he often takes 
$1,000, at 2% percent; premium $25, 
making a total premium of $65. The 
liability companies, however, will not 
insure new cars against collision and 
property damage for less than 80 per- 
cent of their value. The assured must 
therefore take $2,000, if he takes it in 
a liability company, at 2 percent, pre- 
mium $40, making a total premium, with 
the fire premium, of $80 instead of $65. 
This looks like discrimination against 
the assured in the matter of premium, 
but the broker figures an advantage to 
his client in this way: Under the ma- 
tine form the assured has to stand the 
first $25 of every loss caused by col- 
lision, while under the liability form 
there is no deduction in cases of prop- 
erty damage, but there is a deduction 
of $15 in case of collision sustained. If 
the assured under a marine form dam- 
ages the property of another to the 
extent of $50, he has $25 of the amount 
to pay, while he already has paid $25 
Premium for $1,000 property damage 
Imsurance. If he is insured under a 
liability form and causes the same dam- 
age, the $40 premium he paid for $2,000 
covers the entire loss, so he is $10 to the 
good in addition to having $1,000 addi- 
tional insurance available in the event 
of heavy loss. 

Companies Said to Do Most Business 


The companies which are said to be 
Writing the largest amount of this col- 
‘sion and property damage business are 
the Aetna Accident & Liability and the 
travelers Indemnity, which grant this 
surance only in connection with lia- 
bility insurance in the Aetna Life and 
the Travelers, and the Employers Lia- 
bility, General Accident and Ocean, 


WANTED 


Bright energetic young man with 
fome experience in writing casualty 
insurance, Apply at 


Room 250, 189 La Salle St., Chicago. 








which grant it only in connection with 
their own liability policies. Some of 
> other companies are writing a little 
of it. 
Managers Not Enthusiastic 

Some of these managers who are sell- 
ing a considerable of this business do 
not fancy it, and there are other man- 
agers in the city who discourage brok- 
ers from bringing it to their offices. 
As the business is new, especially the 
collision sustained insurance, the com- 
panies are working without much ex- 
perience on it, and it is yet a question 
whether the rates are high enough. 

From instructions received from 
some companies it appears that they 
prefer to go into the business heavily 
enough to get an average and find out 
some things they want to know quick- 
ly, rather than experiment in a small 
way, which would prove nothing. 

Rates on Old Cars 

One difficulty encountered in connec- 
tion with the insurance against colli- 
sions sustained lies in deciding the 
amount of insurance to be required on 
old machines. One company scales 
down the amount it will accept from 
year to year as the machine grows 
older, so that it will not become over- 
insured and develop a moral hazard. 
The rate, however, remains the same 
per $100. It is pointed out, on the 
other hand, that old machines are sub- 
ject to much greater damage from the 
same sort of an accident than are new 
ones, because they have become weak- 
jointed and worn, and the repair of 
damages to old machines is more ex- 
pensive than that of new ones because 
it often is necessary to have parts spe- 
cially made, they being no longer car- 
ried in stock. On this account some 


managers think a higher rate on old§ 


machines would be logical. 





Meininger on Agency Licenses 


Secretary Meininger of the German 
Commercial Accident has adopted strin- 
gent regulations regarding the licensing 
of agents. He considers the subject of 
great importance—even paramount to 
the securing of a larger volume of busi- 
ness. The insurance laws, he holds, 
must be strictly and literally obeyed in 
order that the several companies may 
not alone have the respect and confi- 
dence of the public, but of insurance 
department officials as well. 

Secretary Meininger has just returned 
from a week’s visit to Pittsburg and 
Chicago. Important agency changes 
will shortly be announced at these two 
points. This company is contemplating 
entering Georgia for business in the 
near future. 





Question of Classification 


The case of the Travelers against 
the Sheboygan Light, Power & Railway 
company at Sheboygan, Wis., regard- 
ing about $1,700 for disputed premiums, 
has been settled out of court. The 
case involved an interesting point, and 
insurance men wish that the courts 
could have had an opportunity of act- 
ing upon it. The power company clas- 
sified the men in its employ engaged in 
producing electric railway current as 
railroad employes, and as the premium 
for men engaged in producing light and 
power are much higher than for those 
employed in operating a railway, the 
insurance company objected. 


AGENCY WANTED. 


Experienced man, qualified to practice 
law in State of Washington desires to rep- 





resent Casualty Company, placing public 
liabilities at Spokane and vicinity. Refer- 
ences and security given. Address, 


R-27, Western Underwriter. 





WANTE 


ful 


—A man to develop the 

Department of a young company. 
Perienced and capable. Excellent opportunity for the right man. Give 
I particulars and past connections in first letter. 


Commercial Accident 
Must be ex- 


“BOZ,” care The Western Underwriter. 


AMERICAN FIDELITY CO. 


MONTPELIER,’ VERMONT 
Liability, Burglary, Personal Accident and Health, Fidelity and Surety Bonds 


ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 





Special Inducements to Agents and Brokers 


HUTCHINSON & COOLEY, °sriesir* 159 La Salle St., Chicago 
CHRIS. SCHROEDER & SON, wisesssin 83-85 Michigan St., Milwaukee 
E. J. SCOONOVER, “trr'raiass” 509 Law Building, Indianapolis 
MICHIGAN INS, AGENCY, Inc., “cr’mener’ Ford Building, Detroit 
TRAFFORD N. JAYNE, tor’ minesste 709 Hennepin Ave., Minneapolis 
F. A. BUCHANAN, Jr, °‘outdsra No. xy. 312 Johnston Bldg., Cincinnatl 
THEPHYPERS BROS. CO. ,nertneestors onio 812 Park Bldg., Cleveland 
RUSS L. WHITNEY,  wesiztS‘onc?’ 839 Reibold Bidg., Dayton 
AGENTS WANTED | “PERFECTION” POLICIES 


are issued only by the 
THE FARMERS & CITIZENS . 
LIVE STOCK INSURANCE Contin ental Casualty 


COMPANY Company 
OF LIMA, OHIO CHICAGO, Illinois 


Capital Stock $100,000 OO | bevwritten, we wil write then.) aw 


em. 
Contracts in Good Territory to Good Mea, 
Producers address 


H. G. B. ALEXANDER 
President and General Manages 
8208 Michigan Ave., Chicago, Ill, 




















Insures the lives of all kinds of live 
stock. They need agents in every 
town in the state of Ohio. 
Write them. 


Security Casualty Company 


of INDIANAPOLIS 
A new company, new methods, new ideas and new policies. Protects 
the producer. Wants agents and special representatives on salary or 
commission basis. Writes Commercial or Industrial Health’and Acci- 
dent, Funeral Benefit, Physicians’ and Dentists’ Defence and Auto- 
mobile Insurance. Correspondence confidential. Address the Company. 


WANTED 


Hustlers desiring top notch contracts in growing, progressive Company, 
Popular Up-to-Date Health, Accident and Death Policies. 30,000 risks 
in force in thirty States. Liberal compensation guaranteed. 
Monthly and Annual Premiums. 


Cash Capital and Surplus, $200,000. FEDERAL CASUALTY COMPANY, Detroit, Mich. 


The Union Health and Accident Company 


DENVER, COLORADO 
SURPLUS, $38,000.00 CASH CAPITAL, $100,000.00 


Issues all the latest forms of Health and Accident policies on both commercial and industrial plan. 
State Agents wanted in Pennsylvania, West Virginia, Kansas, South Dakota, Washington and Californie. 
D strict Managers desired in Colorado, Wyoming, Utah, Alabama, Arkansas and Arizona. 


L. A. WATRES, President JOSEPH A. SINN, Manager Surety Dept. J. H. LAW, Secretary 


WE ISSUE SURETY BONDS 


The Title Guaranty & Surety Company 
Home Office: SCRANTON, PENN. 
CAPITAL AND SURPLUS OVER $3,000,000 


Issues Fidelity, Contract, Official and Judicial Bonds 
For Agency Contracts and Territory, Address 


























Supertotendent of Agencies, Scranton. Pa 


ance Corporation, Ltd, 
EM PLOY E RS 4 ® } A B | & | TY ow London, Englan 
SAMUEL APPLETON, Manager and Attornev U. S. Branch, 33 Broad St., Boston, Mass. 
Original and Leading Liability Company 
All fozms of Liability Insurance. The most advanced and practical Personal, Accident and Sickness Policies, 
United States Assets, $4,684,068.61. Snrplaus $1,938,111.03 


GENERAL AGENTS 
rHOs. E. HANLON, Gen. Agt., Ohio, East 9 1 Va., Tenn., 518 Walnut St., Cincinnati 
. H. ian 
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AMONG CASUALTY AGENTS 


RIGGS MANAGER OF NEW DEAL 











Promoting National Insurance Scale 
Company to Vend Accident 
Policies for 5 Cents 





Geo. W. Riggs, the well-known Chi- 
cago life man, who for some time has 
been identified with the Travelers, is 
now manager of the National Insurance 
Scale Company, that has opened offices 


in the Rand-McNally building, Chicago. } 


Stock is now being sold in this com- 
pany which handles a combination 
vending and weighing machine. For 
five cents a person secures his correct 
weight and also gets an accident policy 
on the back of a postal card. The card 
is intended to mail to his home. The 
policy is good for twenty-four hours. 
Its face value is $1,000 and pays $2.50 
weekly benefits. 

The officers and directors of the new 
company are: 


President—Frank A. Spink. 

Vice-President—R. J. Beatty. 

Secretary—A. C. Bard. 

Treasurer—Chas. L. Norton, 

Manager—Geo. W. Riggs. 

Directors—R, J. Beatty, vice-president Inland 
Steel Company and director Inland Coal and 
Washing Company; Geo. M. Bard, president 
Barco Brass & Joint Company; Frank A. Spink, 
trafic manager Belt Railway and Chicago & 
Western Indiana Railway Company; Harold W. 
Riggs, bonds and mortgages; Gustav W. Weip- 
piert, general agent Connecticut Mutual Life, 
Cedar Rapids, Iowa; Homer L, Patterson, presi- 
dent and treasurer American Educational Com- 
pany, and a Building Manage- 
ment Company; red S. Kenfield, president 
Kenfield-Leach Publishing Co, vice-president 
Telephony Publishing Co, resident Lanward 
Publishing Company; Allen C. Bard, president- 
treasurer A. C. Bard & Co., Inc., wholesale 
diamonds; Charles L. Norton, Hyde Park Bank, 
Pierce & Norton, bankers. 





ISSUES DISABILITY POLICY 





Columbia Life of Cincinnati Opens Its 
Health and Accident Department 
—Features of Contract 





The new health and accident depart- 
ment of the Columbia Life of Cincin- 
nati has been put in charge of Loyd D. 
Fagin. Mr. Fagin comes to the Colum- 
bia from a western health and accident 
company. He started in the insur- 
ance business about ten years ago as 
office-boy in the Cincinnati office of the 
Mutual Benefit. He was with the Pru- 
dential for some time in Cincinnati and 
made an excellent record, but was 
forced to go West and located in Den- 
ver, where he was in the health and 
accident department of the Pacific Mu- 
tual. In Denver he organized an as- 
sessment health and accident company, 
the Empire State Life Association, 
which afterwards sold out. 

The first policy to be issued by the 
new department is a special combina- 
tion policy. It pays a monthly accident 
and sickness indemnity. total disability 
and accidental death benefit, with dou- 
ble the indemnity, in case of travel ac- 
cidents. In case of the death of the 
beneficiary by travel accident the as- 
sured receives one-half the indemnity, 
and the death of a child pays $100. 
Besides this, upon notification, the com- 
pany guarantees to place the assured 








in the hands of friends up to a ten-dol- 
lar expense. 

Instead of the usual accumulative 
feature, an annual dividend is declared 
after the second year. The policy also 
pays from the first day’s illness. 

The rate for the select class is 60 
cents a month for a policy which pays 
$20 monthly accident and sickness in- 
demnity, $400 total disability or acci- 
dental death benefit, and $10 identifica- 
tion allowance. Proportionate rates are 
given on policies up to five times the 
foregoing amounts. 


WITH THE IOWA SURETY MEN 








Competition for Notaries’ Bonds Still 
Lively—Corporate Suretyship 
Growing in Popularity 





Des Moines, Iowa, May 24—(Special 
Correspondence)—Competition among 
bonding companies as to the furnish- 
ing of bonds for the 7,000 notaries 
whose licenses must be renewed the 
first of July continues strong. At pres- 
ent the American Surety at its $1 rate 
for $500 bonds for three years seems 
to be setting a rather fast pace and 
claims to have written 500 of the 1,500 
bonds which have thus far been filed 
with Governor Carroll. 

Ralph Badgerow, manager of the 
Title Guaranty & Surety, has returned 
from Davenport, where he asserts the 
idea of giving corporate bonds is be- 
coming more popular every day. 

“Many bankers spoke to me about 
the change and told me how much bet- 
ter it is for them to escape going on 
the bonds of fellows who are all right, 
but who once in a great while go 
wrong,” said Mr. Badgerow. “The bond 
company idea has not been worked in 
Iowa until the last few years, but the 
idea is coming rapidly.” 

Iowa surety agencies are watching 
with much interest the case of Hutchins 
vs. Paire, a saloon license case which 
started in the Des Moines courts this 
week. Hutchins wants $3,000 for dam- 
ages received while intoxicated from 
liquor sold him by Paire. The United 
States Fidelity & Guaranty is on Paire’s 
bond, and is a defendant in the suit. 





Decision on Contractor’s Bond 


In a suit on a contractor’s bond the 
Indiana supreme court decides that 
where the obligation of the surety was 
expressly made conditional upon veri- 
fied notice “in writing of any act on the 
part of said principal or his agents 
which may involve a loss for which 
the said surety is responsible here- 
under, within ten days,” a material man 
suing on the bond must aver and prove 
compliance with such condition, or he 
cannot recover, as notice within ten 
days after failure to pay claim when 
due is not an unreasonable condition 
precedent. 





May Overcome Disadvantages 
According to a statement made by 
William B. Joyce, president of the Na- 
tional Surety and a member of the com- 
mittee of the companies having the 
matter in charge, practically all the 
surety companies have under considera- 





- WANTED. 


A traveling special for Accident and Health Insurance Company. Must 
be fully acquainted with Ohio Territory, and be able to produce results. 


“A, Z.,” care The Western Underwriter. 


State experience in first letter. 





United States Casualty Company 


Accident, Health, Disability, Lia- 
bility, Boiler, Burglary, Physi- 
cians’ Defense, Sprinkler Leakage. 


H. H. WOODSMALL & C0., °™75.ASRNES FO" 


Law Building, ~<- 


INDIANAPOLIS 





“THE OHIO COMPANY.” 


The Bankers Surety Company 


Williamson Building, CLEVELAND, OHIO. 
Capital $500,000.00 Fully Paic 


Becomes Surety oni Bonds. 
Chartered Under Ohio Laws. 
€200,000 Doposited with Insurance Commission: 


—— 





tion a pine to gusrueme Ss Salem The Metropolitan Casualty Ins. Co. 
tages under which national banks are 
placed in states having bank deposit | formerly: The Metropolitan Plate Glass & Casualty Ins.Co,) 
guarantee laws applying to state banks. of New York 
Mr. Joyce says: 

“The national banks in Texas, Oklahoma, | HOME OFFICE - 47 CEDAR STREET 
Arkansas and Nebraska are placed at a very CHARTERED 1874 

PERSONAL ACCIDENT 


Serious disadvantage by reason of the competi- 
tion of the state banks, which are in a position 
to offer the state’s paae of all deposits. s 8 
The representatives of the various surety compa- 
nies operating in the states affected, have had 

hrought to {fut, tention SK unfortunate pre. AND HEALTH 

icament of such national banks, and many o of the Most Approved Fo 

volume et business, to lend their cacitance to| EUGENE H. WINSLOW, President 
offset the s under which the nkers are . : 
working; provided the surety companies feel Daniex D. Watney, Vice-President 
they can handle the situation without exposing S. Wa. Burton, Sec’y 

themselves to any extra hazard. It will be re- n , 
membered that during October, 1907, many of Atonzo G. Brooks, Ass’t Sec’y 
large sums of money, the National Surety alone | Reliable and Energetic Agents Wanted 


the company managers feel it is their duty to 
the surety companies were required to pay out 
LONDON GUARANTEE AND ACCIDENT CO., Ltd., 2xciXnco™ 


Piate Gass 


the bankers, from whom they receive a large 












HEAD OFFICE és LIABILITY 
ce eS ACCIDENT 
CHICAGO ; HEALTH 
wre BURGLARY 
A. W. MASTERS STEAM BOILER 


General Manager 


CREDIT 


CONKLING, PRICE & WEBB, wow! csi. 171 La Salle Street, Chicago 
310 Ford Building, Detroit 
Security Bank Bldg., Minneapolis 


General Agents 
Michigan 


RAYMOND & RAYMOND, 
FRED L. GRAY COMPANY, 


Northwestern 
Managers 
















ASSETS $258,000 00 


Earn More! Write 
Live Stock Insurance! 


It will pay you well to add this branch to your business. This Company 
insures horses, mules and cattle against death from any cause. Attractive 

policies, fully protected by deposit of securities with Indiana In- 
Goat surance Department. Unlimited opportunities. No real com- 
petition. This is the only recognized company of its kind, en- 
dorsed by all the large breeders and importers. Write now about your territory. 


LOSSES PAID IN 1908, $87,522.00 SURPLUS AS TO POLICYHOLDERS, $131,897.94 


Indiana & Ohio Live Stock Insurance Co. 
(Estab. 1886) CRAWFORDSVILLE, IND. 























The Aetna Indemnity Company 


of Hartford, Connecticut 
EXxECUTES— 


Surety bonds for Contractors, 
Surety bonds required in Court proceedings, 
Surety bonds covering miscellaneous requirements. 
Fidelity bonds guaranteeing the honesty of employees in 
positions of public and private trust. 
IssuES— 
Burglary insurance policies. 


Plate glass insurance policies. 
Health insurance policies. 


Personal accident policies. 


We have desirable territory for agents and would be glad to correspond with 
business producers. ; 


THE AETNA INDEMNITY COMPANY, 68 William St., New York 


Massachusetts Bonding § Insurance 
Company 


HOME OFFICE, BOSTON, MASS. 


T. J. FALVEY, Presivent; J. T. BURNETT, Sec’y-TREAS 
Capital, $500,000.00 Surplus, $250,000.00 


SURETY BONDS AND BURGLARY INSURANCE 
MOORE, CASE, LYMAN & HUBBARD, Managers for Illinois, 


159 La Salle St., Curcaco, ILt- 

FRED L. GRAY CO., Northwestern Managers, Minn 

328 Security Bank Bldg., MinNEAPOLIS, MINN: 

JOHN S. SPANN & CO, Inc., General Agents for Indiana. _ 

46 N. Pennsylvania St., INDIANAPOLIS, ND. 

CHRIS. SCHROEDER & SON, General Agents Southeastern Wisconsin, Wis. 
83 Michigan St., MinwavUKEE, W? 
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having paid out over $300,000, every dollar of 
which, | iowever, has been recovered, with in- 
terest. 


As outlined by an official of another 
company, the plan suggested and now 
being considered contemplates the issue 
of a depository bond to a bank to the 
extent of possibly a million dollars to 
protect individual depositors, such bond 
to be underwritten by a number of 
surety companies, each taking its own 
amount of liability, severally and not 
jointly with the others. 


IN CHICAGO CASUALTY OFFICES 








Liability Insurance Brisk, Owing to 
Automobile Business — Getting 
Empire State Surety Planted 





Liability offices in Chicago report an 
excellent business this spring. This has 
been due largely to the volume of auto- 
mobile liability insurance. In some in- 
stances automobile busines is said to 
constitute about half the volume done. 
Recently liability property damage and 
collision insurance have also been brisk 
with those companies which write these 
lines. 


Some of the plate glass offices report 
a good business within the past few 
weeks. It was stimulated, as regards 
new risks, by the fact that the strike 
of the glaziers had prevented any new 
business from developing for a period, 
and this accumulated amount came on 
atonce. The Ocean, which only began 
writing plate glass a few weeks ago, is 
doing a much larger business than it 
expected to do. W. C. Suhr, general 
agent of the Aetna Indemnity for plate 
glass, accident and health. reports April 
and May as unusually good months for 
his plate glass business. 


There is some complaint that a num- 
ber of holders of residence burglary 
policies, who have been doing some re- 
trenching, have dropped their policies 
as a luxury, without which they could 
get along. Some of the offices report 
all sorts of mercantile burglary proposi- 
tions put up to them, but a large part 
of them they cannot touch. 


Alexander Lambie, manager of the 
casualty department of the Empire 
State Surety at Chicago, has recently 
secured W. E. Doster to handle details 
and manage the office while Mr. Lambie 
is absent. Mr. Doster has been with 
the Frankfort, the Norwich & London 
and recently with the United States 
Casualty in Chicago. Mr. Lambie has 
begun the organization of an agency 
plant down the state. On his first trip 
he appointed the following agents for 
the casualty lines, all of whom have 
sent In some business: John L. Drake, 
Decatur; Philip A. Somers, Blooming- 
ton; Cannady & Runyon, Danville; F. 

Peirard, La Salle; F. J. Coffeen, 

hampaign. 


Norman J. Westerhold completed his 
rst year as manager of the liability 
department of the Travelers at Chicago 
recently. Mr. Westerhold has made a 
very good impression in Chicago and 
one managers speak highly of him. 
uring the year he has added largely 
to the number of brokers who deal with 
the office, and the company’s business 
Shows a good growth. 





Doing a Great Business 

: The surety and fidelity premiums of 
yarn which amounted to about $940,- 
in Illinois last year, promise to 
run far beyond the million mark this 
year, Most of the offices are showing 
gains, and in some instances they are 
very marked, indeed. Two or three 
companies are likely to show Illinois 
Ppp of over $200,000 for the year 
the present rate of increase keeps up. 





Dispute Over Agency Sale 
Some dispute has arisen between 
Tae H. Lovell of Chicago and the 
ite Guaranty & Surety over the set- 


tlement for his general agency of the 
company at Indianapolis, which the 
company purchased when he retired 
from its service. Under the terms of 
the sale he was charged with all un- 
collected premiums up to a certain date, 
as an offset against the price agreed 
upon for his property, good will, etc. 
He claims that the company has col- 
lected part of these premiums, as it was 
to do under the arrangement, but that 
it has not yet turned over the amounts 
collected to him. 





CASUALTY NOTES 


The Western Health & Accident of Denver 
has been admitted to South Dakota. 


Alfred M. Sucese becomes district agent of 
oe Phoenix Preferred Accident at Lafayette, 
nd, 

P. H. Boring, who has been located in Kansas 
City for the Fidelity & Casualty, has returned to 
Des Moines and will be assigned Iowa territory. 

J. V._F. Babcock of Ida Grove, Iowa, has 
organized the Live Stock Reciprocal Exchange 
at Sioux City, Iowa, to insure hogs and other 
live stock, 

The liquidating committee of the Central 
Accident of Pittsburg has ordered a further 
distribution of $25 a share, making a total so 
far of $125 a share since the company began 
liquidating. 

The directors of the Aetna Indemnity have 
unanimously voted to authorize the calling of a 
special meeting for the stockholders for the pur- 
pose of considering the proposition of increasing 
the capital stock of the company by the addition 
of $100,000. 

The Aetna Indemnity is preparing to re-enter 
Colorado as soon as the necessary formalities 
are concluded and has appointed Ferris, Conaway 
& Selbach, of Denver, general agents for all de- 
partments except plate glass. Bennett & Myers 
will represent the Aetna Indemnity for plate 
glass lines in Colorado. 

William Rheinfrank of Milwaukee may be 
awarded one of the three gold medals which the 
International Association of Accident Under- 
writers gives out annually for saving life. 
Rheinfrank, who is already the possessor of a 
Carnegie hero medal, saved five people from 
drowning at Milwaukee last year. 


At a regular meeting of the board of di- 
rectors of the Casualty Company of America 
Eugene V. R. ayer of Boston was elected a 
director. Mr. Thayer is trustee of the estates 
of Nathaniel Thayer and 4 Thayer; 
director of American Loan & Trust Company, 
Boston; director of Second National Bank, Bos- 





ton; director of New England Trust Company, 
and trustee of Suffolk Savings Bank, Boston. 

Harvey B. Morgan has resigned as assistant 
manager of the commercial accident department 
in Chicago of the Pacific Mutual Life after 
twelve years’ connection with the company, and 
becomes manager of the city commercial depart- 
ment of the North American Accident, with 
headquarters in the Rookery building. 

The casualty and miscellaneous companies 
wrote $199,072 in premiums in North Dakota 
last year and had $67,940 losses, The Empire 
State Surety leads with $32,436 premiums and 
$10,556 losses. The Northern Trust of er 2 
had $26,152 premiums and $10,722 losses; the 
Continental Casualty $23,242 premiums and $16,- 
632 losses. 

Superintendent Lemert of Ohio has ruled out 
slot machines as vendors of accident policies. 
The disposal of insurance on such a plan is held 
by the department to be against public policy 
and leaves a way open to deceive the public. 
The law also requires all persons who procure, 
receive or forward insurance applications, or in 
any manner aid in the transaction of such 
business, to be licensed. 


The Illinois Surety will shortly make applica- 
tion for admission to New Jersey and Colorado. 

A water plug in the warehouse of the Singer 
Manufacturing Company at South Bend, Ind., 
was blown out by the pressure and the depart- 
ment was flooded. The room was used for stor- 
ing finished work and the loss was estimated at 
$3,000. An excellent illustration of the de- 
sirability of water damage insurance. 


CASUALTY APPOINTMENTS 


Ohio 
” re Trust & Guar.—G. W. Round, Nor- 
walk. 


Ind. & Ohio Live Stock—W. L. Lee, Bellevue; 
Bruce, Foster & Middleton, Youngstown; H. F. 
Higgins, Shelby. 

ll. Surety—G. A. Meekison, Napoleon. 

Mass. Henderson, 
Cleves. 

Maryland Cas.—Rothfuss & Smith, Wauseon. 

N. Y. Plate Glass—C. T. Goldman, Middle- 
town; Miss Nellie Johnston, Fostoria, 

North Amer. Acci.—Julius Jacobs, Findlay; J. 
V. Latham, Freeport; A. Schoerger, Port 
Clinton; T. F. Horseman, Marion; G. T. Rose, 
Canton. 

National Surety—The Smith Eaton Company, 
F, E. Smith and i. M. Eaton, Akron. 

New Amsterdam Cas.—T. W. Leahy, Canton. 

Ocean Acci.—H. P. McCarron, East Liverpool; 
H. A. Daniel, L. V. Gardner and J. F. Kehoe, 
Cleveland; The James & Manchester Company, 
WwW. James, P. S. Ruggles and J. A. an- 
chester, Cleveland. 

Penna, Cas.—F. L. Hudson, Dayton. 

, "corns Pref, Acci.—J. A. Warner, Cleve- 
and. 
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How about those “almost sales ”--- 
those prospects almost closed---those 
men who eventually took “the other 


You could have landed them if you'd had just 
one more good strong argument—yjust one more 
good sound feature—just one little advantage over 


It is this one additional strong argument—this 
one sound feature—this one advantage that we 
provide in all of our accident policies that counts. 

We refer to the Arbitration Feature—the fea- 
ture that makes fair and just claim settlements ab- 


It does this by providing that in the event of a 
dispute over a claim settlement the matter will be 
left to arbitration by three judges, neighbors of the 


Doesn't this strike you as a pretty fair proposition 
for the assured and a splendid talking point for the 
man who handles our policies > 

If this was the only thing we had to recommend 
something—but there are a 
lot of other reasons why it will pay you to repre- 


We have told some of them in a little book 
which we'd like to send you if you are interested 
enough to ask for it. A postal will d 


M. G. NICHOLS, 3d Vice President 
The Pennsylvania Casualty Company 
694 LINDEN STREET, SCRANTON, PA. 
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Pittsburg Cas.—H. G. Frew, New Philadel- 
phia; . Kretzinger, Sugar Creek. 

United Surety—W. D. Pence, Tiffin; N. A. 
Sponseller, Canton. 

U. S. Health & Acci—H. F. Geweke, Ash- 
land; . L. Tracy, Toledo; Joseph Barnett, 
Fleming; Forest Murphy, Versailles. 

U. S, Cas.—John B,. Miller, Bowlin 

Woodmen’s Cas.—W. G. Womack, 

Indiana 

London Guar.—G. H, Manlove, Gary. 

Standard Acci.—J. F, Farmer, New Albany. 

Travelers—O. H. Meyers, Indiana Harbor; 
Geo. H. Moore & Co., Indianapolis; C. R. 
Slusser, Gary. 

Travelers lodem.—Desemen & Walker, Evans- 
ville; C. W. Kimmel, Kendallville. 

United Surety—K. J. Bauer & Co, and J. M. 
Evans, Fort Wayne. 

Aetna Acci, & Liab—German American Trust 
Company, Indianapolis. 

American Bonding—C. O. Holmes, Gary; G. 
W. Gaither, New Albany. 

Federal Cas.—E. R. Beauchamp, Terre Haute. 

Natl. Surety—W. D. Ricketts, Rising Sun. 
North Amer. Acci.—C. G. King, Nashville; 
Ww. rk Schultz, Elkhart; Wm, Delyons, South 
Bend. 

Ocean Acci.—T, R. Boulton, Warsaw. 

Wisconsin 

Aetna Indem.—Thomas McGarr, Cumberland; 
G. M. Sheldon, Tomahawk. 

Chippewa Valley Cas.—Otto Yanck, Rock Elm. 

Continental _Cas.—H. R. Dawley, Antigo; T. 
H. Mansell, Superior; H. A. Wood, Burlington. 

Empire State Surety—Carl Hansen, Manitowoc 

Fox River Health & Acci.—H. Krenn, 
Fond du Lac. 

General Acci.—A. R. Kibbe, New Richmond; 
E. R. Schneider, Marinette. 

North Amer. ——— @ F, Harvey and Steve 
Tomcezak, Milwaukee; G. J. Mayer isenasha; E, 
N. Jacobson, Madison; R. G. Quick, Rome. 

. S. Fid. & = grin © Gardner, Platteville; 
Henry Otto, Prairie du Chien; C, R. Thomson, 
Richland Center. 

United Surety—F. E. Chartier, Wausau; 5S. 
F. Dunwiddie, Janesville; J. F. Dunphy, Mil- 
waukee. 

Anchor Cas.—Joseph Koenig, Milwaukee. 

—C, E. 


Green. 
hillicothe. 


Atlas Cas. . Breunig, Durand; — 
Grutsch, Jr.,. Tomah; N. P. Hanson, ew 
Lisbon; E. A, ower, West Salem; A. H. 


Jones, Sparta. 
Union Acci, & Ben.—Eugene Graves, Beloit. 





Discusses Employers Liability 
(CONTINUED FROM PAGE 12) 


to put the claim on a hostile footing at once. 
The injured workman is not asking the master 
to meet a legitimate and natural expense of the 
business; he is charging him with a wrongful 
act, and demanding his punishment by a judg- 
ment for damages. Thus the claim becomes an 
accusation, the request for damages a demand 
for punishment, and the master naturally feels 
himself justified in resisting, indeed almost 
bound to resist. 

With the superior resources of the master, and 
the various lines of defense which the law 
gives to him, in perhaps nine cases out of ten 
the workman’s claim is finally defeated; both 
sides bear heavy costs of litigation, a ranklin 
sore is left to embitter the future relations o 
master and men, and the workman bears not 
only the pain and disfigurement of his injury, 
but also the pecuniary loss, increased by his 
expenses of suit. In the tenth case the work- 
man wins; and in that case he gets from the 
sympathy of the jury, and their undefined sense 
that the master’s defense is not a just one, a 
verdict of much more than he ought to have; 
and the verdict is doubled to the man who pa 
it, and halved to the man who receives it, by 
the costs of litigation. 

In either case what has been accomplished is 
not a fair and friendly adjustment between 
man and man of a business loss; but a victory 
after a fight, in which the defeated party is 
thoroughly crippled, and the winner is not 
without some bruises. ‘ 

A certain manufacturing plant has 600 ex- 
pensive machines of various kinds; it ——- 
1,000 men. In its operation twenty machines 
require to be replaced and fifty to repaired 
every year. Of course, the cost of repairing 
the machines that are slightly broken, and re- 
placing those that are ruined, is charged to 0 
erating expenses. But in the same establish- 
ment ten men are killed or crippled every year, 
and twenty-five men receive injuries which cause 
loss of time and require medical or surgical 
care. Why should not this also be treated as an 
expense of the business? 

t is, in fact, an expense of the business. The 
operation of the plant results in a profit to the 
owners, it benefits the general public by pro- 
ducing the manufactured article at a far less 
cost than it could be produced for by mere 
primitive methods, but it has the countervail- 
ing disadvantage of constant danger and fre- 
quent injury to the limbs and lives of its oper- 
atives. It can hardly be the rule of justice 
that the owners and the public should receive 
and enjoy the profits of the industry, while its 
incidental cost in life and health, the other side 
of the economic balance sheet, should be cast 
upon the shoulders least able to bear it. 

This proposition it is hardly possible to deny 
or to argue against as to injuries arising from 
the inherent risks of the business—those which 
occur necessarily and invariably and without 
definite fault on any one’s part. As to those 
which occur by the fault of some other work- 
man than the one who is injured, the argument 
is almost equally clear. The employer selected 
the negligent man, he had the power to watch 
his work and to discharge him if he proved un- 
fit for his place, the man is working under the 
owner’s commands and to make a profit for 
him, the owner would be liable to a third party 
for his negligence in the course of his work, 
and the rule that he is not equally liable to a 
fellow-servant is one which requires some § 


pe 
cial reasoning to explain, still more to justify it. 
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IN LIFE INSURANCE CIRCLES 


COMPANY IS BEING PROMOTED 








American Bankers of Chicago Will 
Operate Entirely Through Local 
Banks—Spicer Main Factor 





The American Bankers Insurance 
Company is being organized with home 
offices in the Tacoma building, Chicago, 
with Ernest W. Spicer as the chief 
factor in the promotion. It is incor- 
porated under the Illinois laws to do 
a life business with $500,000 authorized 
capital. It will adopt the Illinois pol- 
icy form and will have no phase of 
side line attachments. Its rates will be 
on the American 3 percent basis, non- 
participating. The company intends to 
start when it has $100,000 paid in cap- 
ital. The par value is $10 a share, but 
it is being sold at $25. 

The new feature of the company is 
its bank trusteeship. It will operate 
entirely through local banks under a 
trustee contract, whereby the bank 
makes collections and holds and invests 
the reserves. The banks in some quar- 
ters guarantee 3% percent compound 
interest and others 4 per cent. All 
these banks will be bonded by the Na- 
tional Surety. 

he company will have no general 
agents. The banks will have someone 
solicit the business and look after re- 
newals. The company will maintain a 
corps of field men to visit the banks 
and assist them in any way possible. 
The organizers figure that in this way 
the expenses will be reduced and as 
the banks hold the reserves, much in- 
fluence will be used to prevent lapses. 

Actuary John L. Neddersen, formerly 
with the Wisconsin department, is 
doing the actuarial work. 

Mr. Spicer has had a long experi- 
ence in life insurance work as an agent, 
field organizer and agency superintend- 
ent. He assisted in promoting the Wis- 
consin National Life of Oshkosh, Wis. 

Promissory applications for insur- 
ance are being taken by salesmen, who 
are now interesting banks in the en- 
terprise throughout Illinois, Iowa, Wis- 
consin and Montana. It will enter 
these states first and then carry the 
organization work further. A number 
of bank connections have already been 
formed. Premiums on promissory ap- 
plications are being deposited with 
local banks in trust. As the banks will 
invest the reserve funds, all investment 
expense will be eliminated. 

E. W. Spicer is chairman of the 
trustees in charge of the temporary 
organization, J. P. Whedon is treas- 
urer and J. L. Nedderson, secretary. 

The company will pay the premiums 
on a policy if the assured becomes 
wholly and permanently disabled. 

The incorporators are: 

Edward Dickinson, president Edward Dickin- 
son & Co., bankers and brokers; Wm, Wrigley, 
Jr., president Wm. Wrigley, Jr., & Co., whole- 
sale manufacturers “Spear Mint” gum; John 

Neddersen, actuary and accountant, ex- 
actuary for Wisconsin insurance department; 


James P. Whedon, ex-secretary McCormick Har- 
vester Machine Company; George A. Maclean, 


department manager Marshall Field & Co., 
wholesale; Frank C. Rogers, Rodgers & Rogers, 
attorneys; Ernest W. Spicer, insurance; Dr. 


Frank E. Cheeseman, dentist; Lawton C. Bon- 
ney, commercial broker; Clement MacMahon, 
insurance; Jos. H, Dimery, president T. W. 
Wilmarth & Co., manufacturers electric and gas 
light fixtures; Dr. Thomas G. Corlett, physician 


The German Mutual Life 
Insurance Company 


An old, reliable company, incorporated 
1875, issues all leading forms of policies, 
non-participating, and is offering first 
class contracts to first class men. 





Contracts direct with company. Some 


good territory open. Address company 
direct. 


1019 Ashland Block., Chicago, Ill. 





and surgeon; Edward H. Taylor, president Com- 
mercial Testing and Engineering Co. 


Holds Up Deposit 

A little contract to pay the old di- 
rectors of the Fraternal Life Associa- 
tion of Hastings, Neb., for “promotion” 
was dug up in Chicago on a recent 
visit of Auditor Barton of Nebraska, 
and because of this, he has refused to 
turn over to the Western Life Indem- 
nity, which absorbed the Hastings as- 
sociation, the trust funds now in the 
hands of the Nebraska department until 
all claims against the association in 
that state are paid. The funds amount 
to about $5,000. The reinsurance of the 
Nebraska company was carried out 
during the incumbency of ex-Auditor 
Searle. 








Childs in Chicago 
Arthur E. Childs, president of the 
Columbian National Life, was in Chi- 
cago Wednesday, visiting with the 
agency force and Vice-President Geo. 
H. Holt. 


PENN MUTUAL MEN MEETING 








Annual Gathering of the Agents’ As- 
sociation Is Being Held in Chi- 
cago This Week 





The Penn Mutual Agency Associa- 
tion is holding its meeting in Chicago 
this week, it being the twenty-sixth 
annual gathering. The meetings are 
held in the Congress Hotel. At the 
annual election on Tuesday the follow- 
ing officers were chosen: 

President—Frank Markoe, Baltimore. 

Vice-Presidents—Jos. A. Goulden, New York, 
and W. M. Bunting, Boston. 

Treasurer—J. E. Durham, Philadelphia. 

Secretary—J. C. Biggert, Pittsburg. : 

Assistant Secretary—J. W. Iredell, Cincinnati. 

Mr. Markoe was unable to be pres- 
ent on account of sickness, and the 
vice-presidents presided. There are 
some sixty general agents and home 
office people present. The representa- 
tives of the home office in attendance 
are Vice-President R. C. Drayton, Sec- 
cretary John Humphreys; Actuary J. 
B. Gibb; Loan Department Manager 
J. W. Hamar; Manager of Agencies 
H. C. Lippincott; Supervisor of Appli- 
cations and Death Claims H. S. Gill; 
Assistant Secretary Harry P. Gard- 
ner; Mathematician F. H. Garrigues; 
Medical Inspector John U. Hobach. 
The following trustees were present: 
Jos. Bosler, Harry Rogers, James But- 
terworth, E. E. Pennock, J. E. Durham 
and R. C. Lippincott. 

Papers were read during the sessions 
by Maj. F. A. Kendall of Cleveland; E. 
G. Branch of Montgomery, Ala.; ‘ 
M. Willet of Atlanta, Ga., and Bowl- 
ing Sebley of Memphis. Company of- 
ficers that read papers were J. B. 
Gibb, Dr. J. M. Hobach and F. H. Gar- 
rigues. 

On Wednesday afternoon the Chi- 
cago general agents, Smith, McCary 
& Co., took the visiting guests in auto- 
mobiles through the south side parks 
and boulevards. Lunch was served at 
the South Shore Country Club. The 
visiting people were unstinted in praise 
of Smith, McCary & Co., who were 
on hand with the real Chicago brand of 
hospitality and cordiality. The Chi- 
cago general agency of the Penn Mut- 


COMBINATION OFFER 


TO ACENTS 


National Life Annuity Company 
Mutual Health and Accident Associatio: 


OF AMERICA 
FRED. H. ROWE, President, Jacksonville, III, 


Endowment Life, Accident 
And Health Insurance 
Ona Plan Everyone can Afford. Gontragts Up-To 


Date. One Agen resent 
a imo Sagi equipment. — 


Addreas the Home Office 
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STATE MUTUAL LIFE ASSURANCE CO. 
1844 RCESTER 1909 


Our 
tiated by an om toe udge: 
parisons Simplified,” 1909-1910. This is 
of the most reliable life assurance sta’ 
works and analyses published. 

The State Mutual receives the greatest num- 
ber of credit points, 10,485 out of a possible 


11, 

and the guaran 

net cost (exclusive of dividends) at the end of 

the 1st, 2d, 3d, 4th, 5th, 10th, 16th and 20th 

geese. Ordinary Life, 20-Payment Life and 20- 
ear Endowment, age 35. The com) 





you are a live wire, investigate. 
A. G. President. 
B. H. WRIGHT, 


EDGAR CO FOWLER, Sept, of Agencies 


cal | the 


Satisfactory Contracts 


made with genuine underwriters. We have 
licies, (Monthly Income, etc.), the 
dividend record, the literature, the financial 
condition—the great aidsin soliciting. Our 
agencies are writing the largest amount of 
businessin the Company’s history. Apply to 
Chi ney: L, Bra 
it} = my bey ~ el 
Columbus Agency: 1003 Outlook Building. 


MASSACHUSSETTS MUTUAL 
LIFE INSURANCE COMPANY 
SPRINGFIELD, MASS. Inc. 1851 








THE 


Provident Life and Trust Company 


OF PHILADELPHIA. 


Insurance in Force, $201,185,435 


The NEW POLICIES of the Provident are 
adaptability and liberality in all essentials. The 
are still further reduced by large annual dividends. 

CORRESPONDENCE 
YERGER & ELLIS, General Agents, Western Ohio 
S. S. SAFFOLD, General Agent, Eastern Ohio ~ 
CROOK, General nt ee eee 
ANNEY & PICKERING. General Agents, - - 
ASSETT & REESE, General Agents - - 





WITH 


Assets, $67,324,334.35 


for conciseness and simplicity of form and f. 
um rates of the Provident at aoe an ond 


AGENTS SOLICITED. 
- $12 Union Trust Building, Cincinnati, Ohio 


, Cleveland, Ohio 
720 Spitzer B » Toledo, Ohio 


- 325 Herquette Building, Chicago, Ill. 
- 1218-20 Ford Building, Detroit Mich. 








Hartford Life Insurance Company 


Chartered Forty-Three Years 


GEO. E. KEENEY, President 


THOMAS F. LAWRENCE, Secretary 





1909 Policies Revised— Rates made lower — Participatin 
Dividends, annual or deferred. Values based upon 


or "> 
ULL RESERVE. 


Nearest to self-sellers ever put upon the market. 


For best contracts address Second Vice-President. 


HOME OFFICE, HARTFORD, CONN. 














OVER $64,000 
Each Business Day 


Paid to Policyholders 
in Claims, etc.,is oneof 
the striking features of 
the 1908 record of 


The Prudential 


We want Agents. 
We want Managers. 
We want YOU! 


THE PRUDENTIAL INSURANCE COMPANY 
OF AMERICA 


STRENGTH OF } 
GIBRALTAR 


Incorporated as a Stock Company by the State 
of New Jersey 
JOHN FP. DRYDEN, Home Office, 
President. NEWARK, BM. 4. 


Write for Agency 











2<lDINT INSU payee comPAn 
of New York 
SUPERIOR POLICIES 


IMBALL C. ATWOOD, Presidents, 
290-292 Broadway. Naw Yors. 

















A PENN MUTUAL PREMIUM, less a PENN MU- 
TUAL DIVIDEND, purchasing a PENN MUTUAL 
POLICY, containing PENN MUTUAL VALUES 
makes an INSURANCE PROPOSITION which in the 
sum of ALL ITS BENEFITS is unsurpassed for net 
low cost and care of interests of all members. 








THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 








On January 1, 1909, rates were reduced 
and values increased to full 3 per cent 
reserve. 


Pittsburgh Life 


And Trust Company 


W.C. Batpwin, President 
Agency Contracts Made Direct with Solicitors 





ASSETS - = $23,549,229.15 
Reserve on Outstanding Policies, - $21,401,598.00 
All other Liabilities - - - 417,649.50 
Assets in Excess of all Legal 
Requirements - $1,729,981.65 
Insurance inForce - - -  $80,000,000.00 





Home Office, Pittsburgh, Pa. 





HOW TO SELL ONE POLICY EACH DAY 


This is for Life Insurance Agents 


If you will send us 10 cents in stamps, we wili a 
lan that will lead to your being able to write 365 po: 
prospect 


t is a sure way to close every 


ise you of a 
cies each year. 


you have immediately. 


THE WESTERN UNDERWRITER COMPANY 
145 LA SALLE STREET, CHICACO, ILL. 
In answering this advertisement kindly mention THE WESTERN UNDERWRITER. 


THE WESTERN UNDERWRITER. 





May 27, 1909. 
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ual is one of the most important the 
company has. Messrs. Smith, McCary 
and Randolph spared no time or ex- 
pense in entertaining the visitors. 

On Thursday evening will occur the 
annual banquet, with Calvin S. Smith 
of the Chicago general agency as toast- 
master. 


Walsh Gets Great American 


Joseph Walsh, one of the star pro- 
ducers in the Chicago agency of the 
Mutual Life, and prior to that with the 
Columbia Life in Chicago, has been 
appointed manager of the Great Ameri- 
can Life of St. Louis, for Chicago and 
territory adjacent. He has opened of- 
fices in the Hartford building. 


PROPOSE NEW TAXATION LAW 











Measure in Wisconsin Would Prove 
Great Relief to Northwestern 
Mutual and Be Equitable 





Madison, Wis., May 26.—(Special.)— 
An insurance taxation bill that seems 
to solve this great question in Wiscon- 
sin better than any method suggested 
thus far, yet which embodies some- 
what radical features, has been sub- 
mitted to the joint committee on taxa- 
tion of the Wisconsin legislature. The 
legal department of the Northwestern 
Mutual Life, which is concerned more 
than any other company with the ques- 
tion, is favoring the bill. 

The bill proposes that domestic com- 
panies, with Wisconsin premiums ex- 
ceeding $500,000, be taxed at the rate 
of 10 percent on all premiums collected 
by them in Wisconsin during 1909; 
with an annual reduction of 1 percent 
until a minimum amount of 2 percent 
on Wisconsin premiums shall have been 
reached. Foreign life insurance com- 
panies shall be taxed at the rate of 1 
per cent on all premiums collected in 
Wisconsin during 1909 and each year 
thereafter at the same rate. 

The bill is the result of careful study 
and investigation and is believed to 
cover fully all points, making due al- 
lowance for retaliation. The bill, if 
passed, would materially reduce the 
taxes of foreign companies doing busi- 
ness in Wisconsin and would bring 
about an equitable taxation of all com- 
panies. The Northwestern Mutual 
would be relieved of its excessive 
retaliatory taxes in other states, which, 
in some cases, run up as high as 6, 7 
and 8 percent. 

_The reform element in the Wiscon- 
sin legislature and administrative de- 
partments will make a hard fight 
against the measure, it is said, claim- 
ing that it is farther from being a sci- 
entific solution of the great problem of 
taxation than ever and is only an effort 
on the part of the Northwestern to re- 
duce its taxes without any compensat- 
ing feature. 

It is clear that the Northwestern is 
unreasonably taxed under the present 
law, being required now to pay a tax 
of more than $400,000 annually. This 
amount is growing constantly. The 
cost of maintaining the state insurance 
department is only $25,000 to $30,000 
annually, and there is no reason, the 
Northwestern points out, why it should 

e made to pay the expense six or eight 
times over. 


The state tax commission held a hear- 








ing on this question early in the pres- 
ent year, but up to this time no sugges- 
tion had been made by the commission. 
The bill will be made a special order 
in the senate as soon as it is reported 
in by the committee and some definite 
action is probable by the end of the 
present week. The committee on tax- 
ation believes the bill to be the best 
to be offered at this time. 





BANQUET IN HONOR OF WIVES 





Grand Rapids Life Underwriters Have 
Most Enjoyable Social Session, 
With Good Speakers 





The Grand Rapids Life Unrerwriters’ 
Association held its annual banquet 
Saturday evening, May 22, at the Mor- 
ton House, in honor of the wives of 
members. Covers were laid for thirty- 
five and an excellent menu of five 
courses was served. Durin~ the dinner 
music was rendered by an orchestra. 
E. G. Squires of the Prudential was 
toastmaster, and the speakers included 
C. O. Smedley, M. C. Tyndall, John L. 
Boer and H. W. LeSage TenBroek of 
Grand Rapids; W. J. Sharp of Newark, 
N. J.; J. O’Toole of the Detroit Under- 
writers’ Association, and M. H. Zach- 
arias of Detroit. 

Mr. Sharp represents the Prudential, 
and he contrasted the old and the new 
methods of selling insurance, drawing 
from thirty-five years’ experience in the 
field. Mr. O’Toole told how the wives 
of agents may assist their husbands in 
their work, while Mr. Zacharias of the 
Connecticut Mutual and Mr. Ten Broek 
of the Central Life related many inter- 
esting stories bearing on the insurance 
business. It was one of the best meet- 
ings in the history of the organization. 





Refused New License 


Because it issues three different kinds 
of special contracts, Auditor Barton 
of Nebraska has refused to relicense 
the La Fayette Life insurance of La 
Fayette, Ind. The license of the com- 
pany expired March 1, but the exam- 
ination of its report was only recently 
completed. The company has been do- 
ing business in the state for several 
years. 

Auditor Barton has not announced 
his ruling on the special contract of 
the German-American Life of Omaha, 
against the relicensing of which a pro- 
test was filed. He has given it out 
that the reason for delay is that it is 
only fair to give the companies which 
are doing this kind of business, a chance 
to change their methods. 





Issues New Policy 

A new policy which is being issued 
by the Columbia Life is a $250 month- 
ly premium life policy. A $2 advance 
payment is required, one-half of which 
is refunded at the end of the first year 
and one-half at the end of the second, 
with the endowment either at the age 
of 65 or at 75. 

The Columbia has several other new 
policies in view, one of which is ab- 
solutely new. 





Cole Has Gone to Spokane 
Lee F. Cole, a well-known Chicago 
life insurance man and formerly secre- 
tary of the Northern Life of Illinois 





Asthorized Capital Stock, ONE-HALF MILLION DOLLARS 
Licensed Under Illinois Laws, April 30, 1909 


The American 
Bankers Insurance Company 


In Process of Organization 


Tacoma Building, Chicago 


Stock being placed with Bankers, Merchants and Physicians in each county of every State. 


Successful, Trustworthy Salesmen may communicate with the Company. 





Now is The Time for You to Apply 
cmene TX came 


An Aggressive Company with Pro- 
gressive Ideas for an Agency. 


ADDRESS: 


The South Bend Life Insurance Company 


HOME OFFICE - SOUTH BEND, INDIANA 





REPRESENT A WESTERN COMPANY 
The Reserve Loan Life Insurance Co. 
INDIANAPOLIS 


Operates under the Compulsory Deposit Law or inpiana 
Reliable Agents Wanted. Address 








Commercial Life Insurance Company C#!c4co 


LOUIS M. WISE, President 
Incorporated under the Laws of the State of Illinois 


Writes all leading forms of non-participating policies 
Remunerative Contracts to Live Men 
Good territory open in Illinois and Minnesota 


A FOURTEEN MILLION DOLLAR COMPANY 


A PLAN THAT HAS STOOD THE TEST FOR ONE-THIRD OF A CENTURY 


Life Insurance for protection on a Modern Reserve Fund System. Attractive plain 
policies with Disability Benefits that appeal to bankers and business men. 

Write both men and women on ages 18 to 55, on amounts from one to five thous- 
and dollars. Cost at age thirty, $10.00 per thousand annually, proportionate amount 
on other ages. 

If you want to be relieved from selling high priced or lodge insurance, this is your 
chance. Persons of standing, experience and ability write at once for attractive 
contract and state territory desired. 


State managers wanted in Pa., Va., Ga., Tenn., Ky., S. Dak., Neb., Ark., Utah and Wash. Leading 
district managers wanted in Mich., Ind., Wis., I1l., lowa, Mo., Kan., Tex., Colo., Wyo. and N. Mex. 


Address HENRY PYLE, Secy. and Mgr, “A™°SS2 Moines iowa 


Name Your Own| P ROO E 


Terms 











of the popularity and salability 
of ‘Unity protection” is found 
in the fact that we have several 
one hundred thousand dollar a 
month men. A few others 
wanted. Address, 


ORDER OF UNITY, 
Lewis Building, Pittsburgh, Pa. 
THE COMMERCIAL LIFE INSURANCE COMPANY 


3rd Floor Board of Trade Blidg., Indianapolis, Indiana 





If you can sell life insurance 
stock for Company organized 
and doing business in Ohio 
only. Need not reply unless 
you are an experienced man in 
this line. Address Ohio, care 
Western Underwriter. 








W ANTE D-Seventy-five good, reliable and successful life insurance men in 
Indiana to sell our new Monthly Income Policy; new andjattractive [features. No 


rebaters and no advances. Apply to 
ALBERT J. HELIKER. 





when sold, THAT —is selling its polices less 
larger dividends than its comoetit ANDi oferne the pubic ta choice of annual dividend 


Greiond (pect) peice. deal comceies WITTE re satement net indedes to i notiang bat pomey’ and loans, he 
atter being first mortgages on farms, WOULD—you want to investigate it? Would you like to work for 1? 
Address, OLD LINE BANKERS LIFE INSURANCE COMPANY 
LINCOLN, NEBRASKA 


HAMILTON NATIONAL LIFE INSURANCE COMPANY 


SOUTH BEND, INDIANA 


We have the best poy ever offered to the insuring and investing public. 
Good Live Insurance and Stock men—Take Notice. 











Address, W. R. SCUDDER, President. 


Indiana Agents—Attention! 


Can you sell life insurance for a company whose management believes in 
Twentieth Century methods? To such we offer a liberal contract. Address 


MAJESTIC LIFE ASSURANCE COMPANY 








Odd Fellows Building, ‘e ‘e INDIANAPOLIS, IND. 
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and one of its organizers, has gone to 
Spokane, Wash., where he has been ap- 
pointed general agent of the Pacific 
Mutual Life. 





WESTERN SOCIETY HAS PLACE 





Lucius McAdam Sees No Need of 
Complaint From Actuaries 
of the East 





Chicago, May 21—To the Editor— 
I note in your issue of 20th inst., an 
item, that “Eastern actuaries state that 
Lucius McAdam, secretary of the new 
American Institute of Actuaries, or- 
ganized last week in Chicago, has no 
authority for stating that his organiza- 
tion is acting in harmony with the 
Actuarial Society of America.” 

If I had made the statement attrib- 
uted to me, I would have been fully 
justified in doing so fgom letters in my 
possession from a number of members 
of the Actuarial Society approving of 
the movement and participating there- 
in. The real statement, however, was 
that “It is not the desire of this body 
to encroach in any way on any similar 
institution; in fact it is the wish of all 
the members to work in harmony with 
all other organizations of this charac- 
ter.” We have no quarrel with the 
older society, and cannot see why we 
cannot exist together in harmony al- 
though a thousand miles apart. 

The Faculty of Actuaries of Edin- 
burgh and the Institute of Actuaries 
of London do so, although less than 
four hundred miles away from each 
other, and many persons are members 
of both. 

The necessity for a new society in 
the central west has been amply demon- 
strated by the prompt and spontane- 
ous response to the invitation to be 
present from actuaries and professors 
of mathematics, some of whom were 
already members of the Actuarial So- 
ciety of America. 

When the roll of the members of the 
new American Institute of Actuaries is 
completed and published it will prob- 
ably surprise the eastern actuaries by 
its numbers and quality. 

Lucius McApam, 
Vice-President American Institute of 

Actuaries. 

The American Institute of Actuaries 
announced at the outset that: “The ob- 
ject of the institute is to advance the 
science of insurance mathematics, and 
it is not the desire of the body to en- 
croach in any way on any other simi- 
lar institution; in fact, it is the wish of 
all the members to work in harmony 
with all other organizations of this 
character.” 

The American Institute of Actuaries 
has now on its roll seven professors 
of mathematics in the leading univer- 
sities of the west, five actuaries, who 
are also members of the Actuarial So- 
ciety of America, seven well-known 
consulting actuaries and the actuaries 
of eighteen or more western and south- 
ern companies. A number of other ap- 
plications for membership are pending 
to be acted upon at the next meeting 
of the committee. 

The organization will be completed 
at the annual meeting to be held June 
15. 





Dillon Goes to Minnesota 


M. J. Dillon, manager for the Na- 
tional Life of Montpelier, Vt., in north- 
western Iowa, with headquarters in 
Sioux City, has resigned his position 
to become state manager for the Pa- 
cific Mutyal Life, with headquarters in 
St. Paul. Mr. Dillon has been with the 
National Life for five years, all of which 
time has been spent in Sioux City. He 
has been most successful in his work. 
J. B. Estee, second vice president, has 
been in Sioux City for several days, 
closing up matters with Mr. Dillon, and 
in announcing the change, spoke in 
highest terms of the departing man- 
ager, expressing great regret that the 
company was to lose his services. He 





said he was not ready yet to make any 
announcement as to Mr. Dillon’s suc- 
cessor. 





Baxter with the Equitable 


Charles E. Baxter of Detroit has been 
appointed agency supervisor for the 
Equitable Life of New York for the 
state of Michigan. His appointment 
takes effect June 1. Mr. Baxter has 
been associated with the Mutual Benefit 
Life and the Metropolitan Casualty 
and was for nine years district man- 
ager of the Metropolitan Life of New 
York. He will have his office in the 
Union Trust building. His intention is 
to organize the state thoroughly and 
put the Equitable among the list of 
large premium getters in Michigan. He 
will include the whole state in his plan 
of operation. Mr. Baxter is well known 
in the state and no doubt will make 
good for the Equitable. 





Business in North Dakota. 

The old line life companies wrote 
$10,344,066 in North Dakota last year 
and have $51,330,003 in force. The lead- 
ers are Mutual Life, $1,479,518; North- 
western National of Minneapolis, 
$1,272,039; New York Life, $1,152,787. 

The fraternals wrote $11,270,880 and 
have $78,172,350 in force. The Yeomen 
of Des Moines wrote $3,256,000, the 
Modern Woodmen, $2,996,000; the 
Homesteaders of Des Moines, $1,028,- 
500. 


DAHL MAKES AN EXPLANATION 








Wisconsin Treasurer Could Not Collect 
Retaliatory Taxes Because Amount 
Could Not Be Learned 





In response to a resolution passed by 
the Wisconsin senate demanding from 
the state treasurer an explanation of 
his failure to collect retaliatory taxes 
from fifteen life insurance companies 
that withdrew from Wisconsin, amount- 
ing to $35,934.96. State Treasurer A. H. 
Dahl has advised the senate that these 
amounts can only be determined from 
the sworn reports of the companies 
filed with the insurance department, and, 
as ten of the withdrawing companies 
have refused to file statements, there is 
no way of determining the amount of 
fees due the state. The Michigan Mu- 
tual, Reliance Life and National Life of 
Vermont have filed statements and paid 
the taxes, while the following named 
companies have filed statements but 
have failed or refused to pay any taxes 
or fees: Connecticut Mutual, Equitable 
of New York, Fidelity Mutual, Germa- 
nia, Home, Mutual Benefit, National 
Life, U. S. A., Pacific Mutual, Union 
Central and Union Mutual. 

The companies that have filed no 
statements showing premium receipts, 
upon which the taxes are based, thus 
leaving the insurance commissioner 
without information as to the amount 
due, are: Columbian National, Federal, 
Manhattan, Massachusetts Mutual, Min- 


Unsurpassed Record for 1908 


New and Up-to-date Policies 
for 1909 


MICHIGAN STATE LIFE 








OUCH! 


That New York decision gave 1,000 agents an awful jolt. 
Cheer up! Start over with a conservative, young, middle-west 
Company with the most advanced policy contract on the market. 
Stockholders worth $150,000,000. Authorized Capital $500,000. 
$178,000 paid in. 

Get a State if you have ability to handle it. 

Write for particulars. 


W. C. CULKINS, Vice-Pres. 6 Gen. Mgr. 
The Columbia Life Insurance Company, Cincinnati, O. 


Write Life, Health and Accident 








@ The Western and Southern Life, of Cin- 
cinnati, offers exceptional opportunities to 
agents capable in both industrial and ordi- 
nary branches. 

FRANK CALDWELL, President. 














INSURANCE COMPANY 


Attractive contracts for ex- 
clusive territory to reliable 
producers. 





ADDRESS THE HOME OFFICE 
Detroit, Michigan 








Life Insurance Agents will find the new Guaranteed 
Monthly Income and the Optional Conversion 
Policies the most attractive contracts to sell 
now on the market. Good territory to 
the right men. The Cleveland 
Life led all other companies 
in increase in Ohio 
for year 1908. 











The 
Cleveland Life 
Insurance Company — 


HOME OFFICE: 
ROCKEFELLER BLDG., CLEVELAND, OHIO 


“AYP THEN TION” 


Special Contract man and Stock Salesman. A liberal contract 
will be made to men who can place insurance stock of an Ohio 
Old Line Legal Reserve Life Insurance Company. Plenty of 


territory for the right mer. Kindly send references with 
application to 





The Cincinnati Life Insurance Company 
Cincinnati, Ohio 
Say, Mr. Agent! You’ve looked for the square deal 


company for many moons—it’s here— 


Ghe 


MODERN LIFE INSURANCE COMPANY 


of INDIANA 














Liberal Commissions and non-forfeitable renewals. 
The best policy contract extant. Honest Individual Accounting. 
Ask to be shown. 


Hnme Office; SOUTH BEND, INDIANA 


Modern in every respect. 
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nesota Mutual, Mutual of New York, 
Penn Mutual, Phoenix Mutual, Secur- 
ity of Chicago and Security Mutual. 

Mr. Dahl says the attorney-general 
has advised that questions are involved 
in the pending action against the Co- 
lumbian National which will affect ac- 
tions for the collection of any taxes or 
fees claimed to be due from withdraw- 
ing companies and that no further ac- 
tion be brought pending the final deci- 
sion of the case. This case was de- 
cided in favor of the state in the cir- 
cuit court and is now before the su- 
preme court on appeal. 





James W. Alexander Is Back 

James W. Alexander, formerly pres- 
ident of the Equitable Life of New 
York, has returned to New York city 
after an absence of over three years. 
Following the uproar in life insurance 
at the time of the Armstrong investiga- 
tion, Mr. Alexander, who shortly prior 
thereto had resigned from the presi- 
dency of the Equitable, suffered a col- 
lapse and for some time it was reported 
that he could not recover. After spend- 
ing a year in a sanitarium, during which 
time his nervous system was built up, 
he traveled almost the entire northern 
world, and most of the countries of 
Asia. Mr. Alexander says that he is 
glad to get home again, and that he 
feels in the best of health, having fully 
recovered his strength. He states that 


os will not engage in active business 
ife, 





Organizing the Atlas Life 

Baird Pallette of St. Louis and asso- 
ciates have applied for a charter for 
the Atlas Life of St. Louis, which is 
to have a capital of $500,000 and an 
equal amount of surplus. Mr. Pallette 
was formerly manager of the National 
Life. U. S. A., at St. Louis, went to 
the St. Louis National Life with P. M. 
Starnes and more recently has been 
general agent of the Northwestern Na- 
tional Life. Associated with him in the 
incorporation of the Atlas Life are the 
following: 


Joseph S. McIntyre, attorney; Sam B. Cook, 
ex-secretary of state, and president of the Cen- 
tral Missouri Trust Company of Jefferson City; 

H. Miller, attorney and president of the 
Southeast Missouri Trust Company, of Cape 
Girardeau; D. B. Seibert, vice-president Interna- 
tional Bank of St. Louis; Thomas H. Wagner, 
€x-Insurance commissioner and attorney; Theo- 


dore Hemmelmann, Jr., president Aiple & Ham- , 


melmann Real Estate Company, St. Louis; T. E. 
Spencer ex-insurance examiner and principal of 
the Irving School, St. Louis; Lyman T. Hay, 
Proprietor of the Planters and Jefferson hotels, 
St. Louis; W. H. McClain, president St. Louis 
Provident Association; W. x Cann, architect; 
C. M. Ament, physician and surgeon, and T 
B. Arnold, railroad supplies. 





Issue Over Nebraska License 


Auditor Barton, of Nebraska, has 
under consideration an application of 
the Pacific Mutual for admittance to 
Nebraska. The retaliatory feature of 
the Nebraska law is really the issue. 
Former Auditor Searle refused to 
license the company because the insur- 
ance department of California had re- 
fused to admit the Bankers Life of 
Lincoln to California. The Pacific 
Mutual fought the auditor in the courts 
and obtained a restraining order to pre- 
vent him from interfering with it in 
Nebraska. A new license year has 





come on and the company desires Audi- 
tor Barton to issue a license to it for 
the current year, alleging that it can 
get an order of court if necessary to 
apply to him, the same as it obtained 
one to prevent the former auditor from 
interfering with it in Nebraska during 
the term of its license. The law of 
California requires a capital stock of 
$200,000 to entitle a company to be 
admitted to that state. The Bankers 
Life has less than that amount of capi- 
tal stock, but it is alleged the California 
department has admitted other com- 
panies having less than $200,000. The 
insurance commissioner of California 
had agreed to examine the Bankers but 
has never done so. Auditor Barton may 
claim the right to withhold a license 
to the California company till he has 
examined it as to solvency and this 
might take more than one year, or the 
period for which a license is issued. 





To Become a Stock Company 

The South Bend Life of South Bend, 
Ind., will incorporate as a stock com- 
pany and take over the present mutual 
company. Its capital will be $100,000. 
New stock is now being sold, Joseph 
Stout, a well known Chicago Life man, 
is secretary and manager. 





Companies Lose Contention 


The law passed in Missouri two years 
ago, denying life companies which pay 
any of their officers more than $50,000 
a year the right to do business in that 
state, has been held constitutional by 
the supreme court of Missouri in a de- 
cision handed down last Saturday. The 
companies will appeal to the Supreme 
Court of the United States. 

The only companies affected are the 
Equitable, Metropolitan and Pruden- 
tial. When Superintendent Vandiver 
refused to relicense these companies 
because of the salaries paid their pres- 
idents, they sought by mandamus to 
compel him to issue the licenses. On 
this action issue was joined. The court 
holds that the fact that they were do- 
ing business in the state before the law 
was enacted does not give the com- 
panies a vested right to continue to do 
so, and that the legislature was acting 
within its powers when it passed the 
act. The court, however, expresses the 
opinion that the act should be repealed 
as unwise legislation. 





Comment on Ohio Measures 


Although opposition may be made to 
the proposed legislation requiring rep- 
resentation of the policyholders on the 
board of directors of Ohio stock life 
insurance companies doing business on 
the participating plan, many believe 
that such a requirement would remove 
all room for doubt and place both the 
companies and their representatives in 
a better light. They say that while the 
business of the companies is being 
honestly and skillfully administered by 
the stockholders, if the policyholders 
are represented, they would feel more 
certain that their interests would be 
properly conserved. 

Argument has also been presented in 
favor of the proposed legislation re- 
quiring companies to choose between 
participating and nonparticipating busi- 





“GIVE TO A GRACIOUS MESSAGE AN 
HOST OF TONGUES” 


We have a gracious message in our NEW, 
profit-sharing bonds, and want capable agents to 


tell the story. 


Write for particulars. 


THE CENTRAL AGENCY 


ist Floor Wieting Bik. 


Syracuse, N. Y. 





EVERYTHING THE AGENTS NEED 
BOTH PARTICIPATING AND NON-PARTICIPATING 


Guaranteed Coupon Policies on the 
Whole and Limited Pay Plans 


TOTAL DISABILITY RIDERS FOR ALL FORMS 


Splendid opportunities for men with 
clean records who want all they earn 
INDIANA—OHIO—MICHIGAN—PENNSYLVANIA 


LINCOLN NATIONAL LIFE 


FORT WAYNE, INDIANA > 
W AN TE D 
Salaried Field Men 
THE SECURITY LIFE INSURANCE COMPANY OF AMERICA 


W. O. JOHNSON, President, Rookery Bldg., Chicago, III. 














Would like to hear from men with clean records in Ohio, Tennessee, 
Missouri, Kansas and Illinois, 


Address, PRESIDENT’S OFFICE, 
J. B. Sells, Assistant to President 


ONSIN NATIONAL L| KE 





GEO.M. PAINE presipent 
HOME OFFICE OSHKOSH-MILWAUMEE OFFICE CASWELL BLOCK. 








PROGRESSION SECURITY 


POLICIES CONTAIN ABSOLUTE GUARANTEES 
NO ESTIMATES 


Commenced business with Capital Stock of One Hundred Thousand Dollars 
subscribed. 


July 12th, 1908. 


October 12th, 1908. Held first meeting of stockholders, having secured charter with $1,506,000 
applications upon which $43,256.88 premiums were all paid in cash. 

November 20th, 1908. Business written $1,763,500, Premiums, $51,346.07. Now with an Agency 
Force in Wisconsin of 54 insurance men—with both Policy and Agency Con- 
tracts that meet every requirement, the Wisconsin National Life is the 
Company you want. 


For an Agency Appointment address the Home Office 


ATTENTION !! 


The new MONTHLY PENSION POLICY issued by the 
OLD COLONY LIFE is a sure enough winner. 
It is the ideal family man’s policy. ‘When the head of a family dies 


there occurs a triple death, viz: the HUSBAND dies; the FATHER dies, 
and his INCOME dies. 

The Old Colony Life contracts to pay the family on the first of each 
month for a period of twenty years, a pension of $25.00 or $50.00. 

The premium rate is the lowest ever devised, and the policy provides for 
all of the modern nonforfeiture features. 


WRITE FOR COMMISSION RATES AT ONCE 
This policy is the best seller that has ever been put on the market 


OLD COLONY LIFE INSURANCE COMPANY, Old Colony Building, CHICAGO 
United States Annuity and Life Insurance Co. 


WILLIAM T. SMITH, Secretary 


Home Office: Heyworth Buliding, Chicago 








Issugs Poxiciss THat Sei_ Because oF 


Annual Dividends. 

Management expenses limited by policy contract. 

Reserve deposited with State of Iilimois. 

Annual additiens on Twenty Payment Life and Endowment, 
Maturity whem reserve and accumulations are sufficient. 


For attractive contract and territery, address 
ZENO M. HOST, Director of Agencies 
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ness and writing one exclusively, to 
the effect that this would do away with 
any controversies in the future regard- 
ing distribution of surplus owned by the 
two classes. 


Rhodus Trio Redivivus 

Are the Rhodus Brothers coming to 
life again? Report has it that three or 
four different concerns located in as 
many different buildings in Chicago, 
manned by a Rhodus crew, have every 
earmark of the handiwork of the fer- 
tile trio. It is said that the three 
brothers themselves make their head- 
quarters at their rheostat factory on 
Franklin street. The Southern Land 
& Development Company is stated to 
be a Rhodus enterprise. The Ameri- 
can National Sales Organization, which 
has opened offices in the Woman’s 
Temple, is supposed to have the Rhodus 
ballast, as Miss M. E. Scully so inti- 
mately associated with the Rhodus fleet 
of the past, is connected with the new 
concern. 

It is alleged that some big deal is on 
and the Rhoduses are recruiting their 
scattered legions for the fray. Some 
say the famous triumvirate will organ- 
ize a new life company on the Pacific 
coast and perhaps start again a chain 
of subsidiary concerns hitched to it. 


LIFE NOTES 


The Hartford Life has been admitted to South 
Dakota. 

The Savings Life of Peoria, Ill., an_assess- 
ment company, has filed its charter and will soon 
go on a stock basis. 

The Intermediate Life will erect a ten-story 
office building in Evansville, Ind., at a cost of a 
quarter of a million dollars. 


The Hartford Life has entered South Da- 
kota, and it will be in charge of Supervisor 
James A. Keith of Omaha, Neb. 

G. W. Worner of Kewanee, Ill, has been 
made special agent of the United States Life 
Endowment to travel in Illinois, 

A. Bloch, after four years as field worker for 
the Royal Union Mutual, goes to Omaha to be- 
come manager of the Omaha branch office. 


Jacob Harmon, formerly with the Des Moines 
local agency of the Mutual Life of New York, 
is now with the Royal Union Mutual in that city. 

Robert J. Fleming of the Fleming Bros. of 
Des Moines, general agents of the Massachusetts 
Mutual, has been quite ill from eating too much 
rhubarb. 


W. B. Montgomery has been appointed eneral 
agent of the Missouri State Life at Detroit, 
and Gordon Lane general agent of the same 
company at St. Joseph, Mo. 

Henry F. Norris, superintendent of agencies 
of the Northwestern Mutual Life, has returned 
from a trip through the west and reports that 
the Pacific coast agencies are doing the greatest 
business of their existence. 

Ex-Congressman C. C, Gilhams of Lagrange, 
Ind., who has taken an appointment as district 
manager for the Equitable Life of New_York, 
will open district headquarters at Fort Wayne 
as soon as he is able to find suitable office 
quarters. 

F. C. Strible of Birmingham, Ala., has been 
named as successor to John Lee as superin- 
tendent of the Metropolitan Life in Des Moines. 
Mr. Strible, while a northern man, has been in 
charge of the Birmingham office for the past 
three years. 

Special Agent L. H. Bush of the Northwest- 
ern Mutual Life loaned $3,848,756.66 during the 
year 1908 upon Iowa securities, of which about 
$3,500,000 was placed through the Des Moines 
ofice. This is the largest sum placed in any 
one state by the company during the year. 

The Columbia Life of Fremont, Neb., deliv- 
ered its first policy on May 15. The company 
will operate for the present under the stipulated 
premium law. The officers are Rice, 

resident; H. C. Mason, vice-president; S. A. 

reston, secretary; E. C. Mertz, treasurer, and 
E. L. Bush, medical director. 

J. S. Andrews, cashier of the Chicago de- 
partment of the Mutual Life of New York for 
the past ten years, has been appointed branch 
manager of a new office to be opened in the 
Woman’s Temple. He is succeeded as cashier 
by Shirley A. Bradish, who comes from the 
Philadelphia office of the Mutual Life. 

The United States circuit court of appeals 
at Richmond, Va., has refused to grant a 
petition for a rehearing in the case in which it 
was held that the Northwestern Mutual Life 
must pay $20,000 under its policy on_the life 
of J. Samuel McCue of C arlottesville, Va., 
who was hanged for murdering his wife. 

Albert C. Peckham, solicitor for the American 
Life of Des Moines, and one of the best known 
insurance men in that city, was drowned near 
Belmond, Iowa, while duck hunting. The boat 
in which he was hunting was capsized. Mr. 
Peckham had been connected at previous times 
with the Central Life and the Equitable Life. 

Charles A. Wightman of Akron, Ohio, was 
arrested last week on the charge of retainin 
$2,307 belonging to the John Hancock Mutua 
Life which fe represented. The affidavit was 
filed by Charles E. Bell of Columbus, represent- 
ing the state agency; and J. Campbell, state 
agent, spent some time looking up evidence be- 
fore the action was taken against Wightman. 





He has been in business there a number of 
years and was a large personal writer. 


At the ninth annual convention of the Catholic 
Benevolent League of Indiana, at Ft. Wayne, 
last week a new classification of risks was 
meee putting acceptable occupations in the 
preferred class and barring the more dangerous 
occupations, This was done to prevent a raise 
of rates, for which there has been considerable 
agitation. 

The Prudential has appointed Noehl H. Jacks 
manager of its ordinary agency at San Fran- 
cisco, succeeding R. S. Boyns, recently appointed 
assistant supervisor. George B. Spear, super- 
visor of ordinary agencies at the home office, 
accompanied by Assistant Boyns, is making a 
tour of the newly created Pacific division, over- 
hauling the agencies and establishing new ones. 


_ A movement is now under way for the _erec- 
tion of a suitable memorial of the late ae 
Henry L, Palmer, former president of the 
Northwestern Mutual Life. he board of di- 
rectors of the company will probably take 
some action on the matter. It is considered 
probable that a statue may be set up in the 
corridor of the main floor of the company’s 
building. 

_W. F. Tannhauser has been freed in the mu- 
nicipal court at Madison, Wis., on_ the eons 
of having embezzled funds of the Central Li e, 
for which he was acting agent. Judge Donovan 
said that it was established beyond any con- 
troversy from the books of the company that 
the relation of debtor and creditor had been 
established between Mr. Tannhauser and the 
company. 

Rosa M. Fortner of Kokomo, Ind., has begun 
suit to collect $5,000 insurance on the life of 
her husband, Lee Fortner, $3,000 of it in the 
Modern Woodmen, $1,000 in the _-~¥ Life 
of New York and $1,000 in the Union Life. 
The husband disappeared from Kokomo six years 
ago. He was a contractor and had fifteen 
houses under construction at the time he dis- 
appeared. 


The Tippecanoe Securities Company, general 
agent for the Scranton Life, announces the ap- 
pointment of Geo. A. Meek, as general auditor 
of the agency department. Although young in 
‘oe of years, Mr. Meek is old in experience, 

aving been in the auditing department of the 
State Life for seven or eight years, prior to his 
appointment, fifteen months ago, as assistant 
treasurer of the Tippecanoe Securities Company. 

Suits aggregating $7,000 have been filed in 
the district court at Pawhuska, Okla., against 
the Travelers, Great Western Life and the 
Knights and Ladies of Security, seeking to col- 
lect insurance on policies held on the life of 
w. McCracken, a wealthy cattleman, who 
was drowned in the Arkansas river in August, 
1908. The insurance companies have refused 
payment upon the claims upon the ground of 
suicide. 

Depositions have been filed in beneficiaries of 
case brought by Frank Brinsmaid of Des Moines, 
who was drowned off the Pacific coast. In these 
depositions the United Travelers, defendant in the 
suit for insurance, is disputed in its claim that 
Brinsmaid was a suicide. The depositions show 
that he died from disease. In this case the 
quetiee whether a man can change the bene- 

cary of his policy by his will and without 
changing the policy, is raised. 


LIFE APPOINTMENTS 
Ohio 


Bankers, Ia.—E. C. Bigelow, Columbus; W. 
D. Magruder, Ripley; Frank Monroe, Lebanon. 
Com’l General—B, A. Young, Greenspring. 

Germania—Sebastian Trissl, Cleveland; L. P. 
Seymour, Ravenna; A. B, Flory, Canton. 

Hartford—Festus McCusky, Cuyahoga Falls; 
W. W. Franklin, Norwalk. 

Mutual, N. Y.—John Rosenbaum and Aaron 
Kent, Cleveland. 


Bluffton; K. M. 
Toledo; W. 
Griffith, Orrville, 
J. Fitz Henry, Amlin; E. R. 
Roach, Akron. 


Reserve Loan—T. E. Gosser, Coshocton; O. B. 
Shepard, Xenia. 

Security, Va.—J. W. Walker, Lima. 

Security Mutual, N. Y.—J. C. Beal, Ashland; 
U._S. Roulette, Columbus. 

Travelers—M. . Sherwood, Geneva; Dell 
Tucker, Berlin Heights; O. C. Meek, Cincinnati; 
H. H. French, Napoleon; F. M. Knapp, Marion. 

Aetna—Morris Motz, Miamisburg. 


fmerinns Assur.—J. A. Hogennutter, Wells- 
ville. 


Griffith, Zanesville; C. 
W.. Seid 
unc 
A. LR 
fass. Mut.—F. M 
Barberton; H. A. J 
Park, Youngstown. 
New York—I. H. Forbing, Mt. Vernon. 
National, Vt.—P. R. Wolfe, Athens; C. G. 
Ballmer, Fostoria. 
—— Union—G, W. Brown, Clarington. 
Reliance—A. D. Becker, Youngstown. 
Travelers—G. P, Stech, Wapakoneta; W. G. 
Armstrong, Ripley; Seward & Sloneker, Hamil- 
ton; R. tumm, Wilmington; Davis & Farley, 
Defiance; G. C. Blackburn and A. G, Cramer, 
Cincinnati; W. F. Bey 


er, Portsmouth. 
Michigan 


Aetna—Mrs. G. G. Meecham, Flint. 

Bankers, Ia.—H. J. Bonebrights, Constantine; 
C. H. McBean, Sault Ste. Marie. 

Canada—William James, Lansi 

Des Moines—C. L. Pearson, 
Martell, Mt. Clemens. 


eller and E. F. Crites, 
ackson, Conneaut; W. W. 


ng. 
Milford; x. < 





Bepitatie, Ia.—Fremont Brown, Nunica. 
fo nm Hancock—C. E. Robinson, Battle Creek. 
lass. Mutual—D. O. Boudeman, Kalamazoo; 
Dew Dansard, Jr., Monroe. i 
ich, Mutual—O. = Spovey, C. J. Weisen- 
berg, Chesaning; L. Myrl Phelps, South Haven; 
Ross Sprague, South Lyon; j. M. Zander, 
Saginaw. 

Mich. State—Fred Carpenter and J. C. Jones, 
Detroit. 

Mutual Benefit—Blackburn & Co., Alpena; 
Alanson Osborn, Eaton Rapids; C. H. Handley, 
Saginaw; S. L. Wallace, Temperance. 

orthern Assur.—Andrew Vos, Holland; T. 
A. Maclear, Lansing; Wm. H. Budd, Sheridan. 

National, Vt.—A, W. qqasen, Iron Mountain. 

Peoples, Ill.—H. yers, Caro; Samuel 
Albright, Detroit; G. S. Burnett, G. G. White, 
Kalmazoo. 

Phoenix Mutual—F, H. Lee, Detroit. 

Provident L. & T.—G. A. Barnes, Bellevue; C. 
A. Tiffany, Hillsdale. 

Security, Va.—Anna P. Cook, Fenton. 

Travelers—S, A. Booth, Greenville; Wm. F. 
Hemmeter, Saginaw; Chas. H 


s' 
Pi 


ames, Flint; 
urg, Lansing 


orthern Ass 

Wilbur. 

Pacific Mut.— . F._C. Hollings, Detroit. 
Penn Mut.—Wnm. R. i Detroit; 




















i 
avis _~ 
Big Rapids; W. L 
, Lansing; C. S. 
, Portland. 


Aetna Life—B. J. Van Marter, Wm. L. P. 
Althouse, Grand Rapids. 

American Cent.—Wm. F. Moody, J. H. P. 
hee, Detroit; Kassen Richardson, Battle 
reek, 

Hartford Life—James Findlater, Detroit; I. 
E. Dunlap, Pontiac. 

= ancock—E, J. Nelson, Marlette. 

ass. Mutual—H. L. Bellinger, Plainwell. 

Missouri State—W. B. Montgomery, Detroit. 

Metropolitan—George H. Cain, Grand Rapids; 
Ray C. Dugan, Grand Rapids; Joseph Keszey, 
Detroit; Bernard Barnett, Detroit; f. . Shea, 
Calumet; B. q: Saxton, Grand Rapids; Peter C. 
Harris, Grand Rapids. 

Mutual Benefit—R. Thane Cook, Muir. 

Northern, Mich.—Rush Alexander, School- 
craft; E. D. McKenzie, Port Huron; Claud L. 
Austin, West Branch; M. C. Miller, Sturgis. 

Prudential—C. J. Boyd, Adrian; Earl D, In- 
man, Grand Rapids; Wm. E. King, Grand 
Rapids; Chas. A. Maynard, Grand Rapids; M. 
P. Van Hook, Port Huron. 

Provident L. & T.—Ralph H. Booth, Detroit; 
R. Woodruff, Howell, 

Travelers—G. Leo Weadock, Saginaw. 

Union Central—Geo.  Slockett, Houghton; 
Matthew Van Orden, Houghton; William C. 
— Orden, Houghton; John L. Haga, Mus- 
egon. 

Aetna—E. J. McMann, Port Huron. 


COX TALKS ON INVESTMENTS 


(CONTINUED FROM PAGE 1.) 


on the assumption that the locality in question 
was being discriminated against and therefore 
was being gradually but surely deprived of its 
working capital. his presumption of fact has 
afforded the justification offered for the pro- 
posed interference with the natural law of supply 
and demand which has controlled heretofore. 


Scope of Life Investments 
Then, after discussing the restricted 
scope of life insurance investments, Mr. 
Cox states: 


There seems to be no difficulty in convincing 
anyone that a part ownership of real estate, as 
determined by a mortgage loan upon it, is a 
local investment. And there is no question as 
to deposits of cash in local banks nor invest- 
ments in the whole title to real estate, nor 
loans to policyholders, nor investments in state, 
county or municipal bonds. Such investments 
are local to the state in which the property is 
located or in which the securities originate and 
almost universally are so regarded. 

But when it comes to a part ownership in a 
railroad as evidenced by a railroad mortgage 
bond, which is exactly analogous to a farm or 
factory mortgage bond, many people seem to 
think that the railroad bond is local only to the 
market in which such securities are generally 
sold, viz., New York City or London. This 
error may be due in part to ignorance of the 
functions rformed by the railroads of this 
country. ew people seem to have full appre- 
ciation of the fact that railroads can be suc- 
cessful only in cr to their service of the 
localities through which or into which they run. 

Railroad Securities 


A graphic answer to the question of where 
the railroads of this country are located is 
afforded by a railroad map of the United States. 
From this map have been eliminated all names 
and other matters which serve to obscure the 
railroad lines upon the ordinary map, and it 
certainly makes an interesting showing. It 
might be termed a chart showing the commercial 
circulatory system of the country. It shows the 
commercial arteries and veins of the national 
body. It surely proves that-the railroads which 
serve the great Middle West cannot under any 
stretch of the imagination be deemed local only 
to New York or Boston. It seems to point out 
at a glance that there is no fairer way to de- 
termine the extent to which railroads are local 








to a given state than by computing their mileage 
within the state. We hardly need to relate 
in this day and age the benefits that result to 
localities from adequate railroad facilities. Dis- 
tances which formerly meant days of travel now 
mean but as a hours. Communication by 
messenger which formerly consumed weeks can 
now be accomplished in a moment. Transporta- 
tion which formerly cost dollars can now be 
had for as many cents. 


Railroads Benefit Localities 


Statistics published recently show the average 
charge for railroad transportation of freight in 
the United States to be only three-quarters of a 
cent per ton for each mile it is carried. As 
every ton of freight is carried an average of 
132 miles the enormous saving of expense by 
railroad transportation, as compared with sub- 
stitutes for it where its facilities are lacking is 
not difficult to compute. Transportation lines 
serve in effect to bring the localities through 
which they run near to the markets which con- 
sume their products. The average ton is trans- 
ported to the average market at an average ex- 

ense of 99 cents. How many producers could 
ive within a distance from their markets short 
enough to secure a cost of 99 cents a ton for 
the transportation of their product by any other 
means. ‘o regard the functions of transporta- 
tion lines as of benefit only to their market 
terminals is to disregard the obvious fact that 
they can serve the market only in_proportion 
to their service to the producer. But is fur- 
ther argument needed to show that railroad 
ownership like real estate ownership, whether 
it be ownership in whole or in part, is a dis- 
tinctly local investment. If there be a doubt 
remaining let it be answered by those localities 
which, on the map referred to, are shown to be 
isolated even yet from the rest of the world for 
lack of adequate means of transportation. An 
extension of railroad facilities into these locali- 
ties will be heralded as a local enterprise and 
the permanent holders of bonds which must be 
marketed in order to build such railroads will 
be conceded to be local investors without ques- 
tion. 

Pacts Drawn from Statistics 

Several facts shown by our statistics are 
worthy of comment. In the first place it will 
be noted that the total investments exceed the 
total reserves by $468,000,000—a difference too 
great to be_accounted for by capital stock and 
surpluses. Inquiry discloses that the excess con- 
sists largely of reserves accumulated on policy 
contracts written by the larger companies in 
foreign countries: This excess of investments 
over reserves on policies written in this country 
is large enough to cover more than half of the 
entire investments of the companies in railroad 
securities. When you add the fact that citizens 
of New York and Pennsylvania alone have con- 
tributed to the reserves of these companies more 
than enough to cover the other half invested by 
them in railroad securities, it would seem to be 
proven that the companies have not drawn 
money from the south and west to invest in 
“Wall Street,” as is so frequently charged 
against them, even assuming that railroad bonds 
are merely Wall Street investments. 


Investment Ratio to Reserves 


The second point of interest is the ratio of 
investments to reserves. This computation shows 
the largest ratio of investments to have been 
made in the northwestern group—a_ territory 
lying west of the Mississippi river, and that the 
Middle Atlantic group, the most populous and 
supposed to be the most favored field for 
investment, stands second in the list. The 
Southwestern group shows an investment equal- 
ing 124 percent of reserves and the Pacific 
group 123 percent. c 

king at the comparative lack of railroad 
facilities in the Northwestern, Southwestern and 
Pacific groups as shown graphically by the map, 
it may be an occasion for astonishment to some 
that insurance companies have invested in these 
states such a relatively high percentage of their 
reserves as 204 percent, 124 percent and 123 
percent respectively. ia 

Those who are familiar with the rapid in- 
crease of wealth and development in these states 
and the course of life insurance business will 
be impressed with the notion that while aggre- 
gate investments in this region can be and will 
be enormously increased in the future, the ratio 
of investments to reserves of foreign companies 
is bound to decrease. In other words, as these 
communities increase in wealth a greater num- 
ber of their own citizens will become lenders 
of money instead of borrowers and concurrently 
there will be a decrease of the ratio of invest- 
ment by foreign companies. 

The New England Group 


It will be a matter of surprise to most people 
to learn that the New England group affords 
the smallest ratio of investments of ife com- 
panies and is the only one which does not show 
an investment substantially equal to or in excess 
of the reserves. sal 

This fact seems to be accounted for mainly 
by the general financial condition of those states. 
Their citizens taken as a whole are lenders 0 
money and not borrowers, and they corey a 
large per capita amount of life insurance. Their 
accumulations are found in large amounts. in 
savings banks and other local financial inet 
tions, as well as in investment forms of oo 
insurance. The excess of local capital over —_ 
demands for loans, has reduced the interest vm] 
in those states to a point which has compe ~ 
even their own insurance companies to look 
other localities for their investments. . he 

In this connection we should consider the 
fact that the making of loans in seven _ 
tory involves more than a mere_ willingness = 
do so on the part of those who have money c 
loan. There must be borrowers. No loons 
can be made in a community where every . 
owns and is satisfied to own in entirety “ 
farm, factory, or other property, for life ~_ 
ance loans require property to be given 
security for their repayment. 

Annual Premium Payments — 

Let us consider at this point the annua! pre 
mium payments of the several states as = ears 
grouped them heretofore. They are shown 
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the following which shows also the percentage 
ratio of each group to the total: 


Per- 
Group— Annual Prems. centage. 
Middle Atlantic ....... ++ -$121,558,316 42.66% 
Central Northern ......... 54,165,368 19.01% 
New England .... ++. 28,081,499 9.84% 







Southwestern .. 
Gulf & Miss. Valley. Y 
South Atlantic 15,012,957 5.27% 
Pacific ....ceee «++ 12,148,081 4.26% 
Northwestern ...........- 11,331,822 3.98% 


If equality between local reserves and_ local 
investments were to be provided for, life in- 
surance companies would have to invest in the 
Middle Atlantic group of states alone an 
amount exceeding their yearly investment in all 
of the states lying west of the Mississippi_and 
south of the Ohio rivers, and in the New Eng- 
lang states as well. To put it from a different 
standpoint, their investment in the Middle At- 
lantic and New England groups would have to 
exceed their entire investments in the other 
states of the United States. 


Investments by Premiums 


By comparing the volume of life insurance 
being carried in the several states individually, 
as shown by premium collections, we learn that 
the companies would have to invest annually in 
New York alone an amount equal to their en- 
tire yearly investments in all of the states and 
territories lying west of the Mississippi river. 
This because the citizens of New York are con- 
tributing to the reserves of these companies 
each year as much as the citizens of all the 
other states mentioned are contributing. 

the same token the companies’ annual 
investments in Pennsylvania would have to equal 
their entire investments in Kentucky, Tennessee, 
Alabama, Florida, Georgia, South Carolina, 
North Carolina and Virginia. In other words, 
investments in but two eastern states would 
have to equal their entire investments in what 
may be termed the south and west. 

These figures are startling and should be 
considered by those who point to the volume of 
investments being made in the east in com- 
parison with the west or south and jump to the 
conclusion that they necessarily mean discrimi- 
nation. 

It may be that individual life insurance com- 
panies have largely limited their investments as 
to locality and variety, but the companies taken 
as a whole cannot be said to have done either. 
Statistics show most conclusively that the in- 
vestments of life companies collectively have 
been so widely distributed throughout the United 
States that a charge of sectional favoritism can- 
not be sustained. Investments have been made 
in accord with the doctrine that large accumu- 
lations of capital should be open to meet the 
demands for loans from every section needing 
to borrow and having adequate security to offer. 


Should Favor All Safe States 


While the figures we have collected and pre- 
sent herewith answer the charge of favoritism 
broadly considered, they do not prove that each 
individual state is able to fet all the money it 
needs, nor that each individual company is 
doing its whole duty in the matter of offerin 
its funds to such localities. For this reason 
urge again that every company ought to look 
over its investments from time to time to see 
how near it is measuring up to the average 
distribution of such investments. Such a policy 
would point out the weak spots and make cer- 
tain that a lack of investments in any state or 
locality is not due to oversight or unwarranted 
fear or prejudice. If it be found that certain 
localities are unsafe or unsatisfactory places 
for the investment of trust funds, the facts will 
afford the only answer needed to meet any un- 
reasonable demands which may come from such 
localities, 

_ I cannot close this discussion without say- 
ing a word to those who deem it an easy 
matter for a life insurance company to dis- 
tribute its investments to every corner of the 
field from which it draws its premium receipts. 
There is very little to connect the underwriting 
and investment departments of the business. 
Life insurance must be written where there is 
a demand for it, regardless of the borrowing 
ability of that community. Investments must 

made where there is a demand for loans at 
good interest rates by those who have adequate 


security to offer, regardless of the needs for life 
insurance. 


Pallacy of Compulsory Loans 
' The legislation which would compel the 
caning of insurance reserves of a_ locality 
within that locality either disregards entirely, or 
sooumes to be present and satisfactory, all of 
the many elements which must influence, and 
in the end control, the making of loans. This 
Fonstitutes the chief fallacy of such proposals. 
re -- a man who has always lived in a given 
uy and is acquainted with values, prospects 
th men, he assumes that other men, though a 
Ousand miles away, are, or at least should 
oF ee well informed. The impossibility 
“ it could be seen if _ he would but apply the 
a to himself as to investing in other states 
+ ey funds in his hands. Then he would see 
rae trustees from whom the highest order of 
th city is expected must be left free to exercise 
a me judgment within the limit of their knowl- 
— and experience. Under this view of things 
Couragement of investments in a given locality 
comes a matter of education and not of com- 
Pulsion. 
of gan and investments mean the establishment 
usiness relations between man and man. 
by involve personal acquaintance and a com- 
Pe understanding. They can arise only from 
ae mo and knowledge of each other’s affairs. 
pe ice, which usually arises from_ignorance, 
monly overcome with passion. It must be 
de or by the tedious but more certain process 
the fication. Confidence and faith, which afford 
ich oundations of business relations as well of 
oa ; 4 things, are matters of growth. The 
a induced but they cannot be compelled. 
a whi inetd investment lagictation, the success 
of its [ a. measured only by the extent 
should “ erence with natural law, cannot and 
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no authority to make investigations 

which would hold in court.” 

However, Mr. Warnshuis believes 
that by proper publicity, insurance men 
can secure a fire marshal law when next 
the legislature meets. Then, he says, 
there will be something doing. 


KENNISH SEES DIFFICULTIES 








Missouri Superintendent Wants to Be 
Shown How He Can Supervise 
Fire Rates Intelligently 


The bill known as the “agents’ rating 
bill,” which passed in both branches of 
the Missouri legislature, has not re- 
ceived the governor’s approval as yet 
and for that reason has not become a 
law. There is considerable question as 
to whether Governor Hadley will ap- 
prove the measure. The bill is looked 
upon by Insurance Superintendent John 
Kennish with some misgivings, and the 
governor will probably be guided by 
the advice of the commissioner. 

The bill permits the fixing of rates 
by local boards, but gives the insur- 
ance commissioner power to annul the 
rates and make new ones if he thinks 
they are too high. It is this provision 
that may prove a stumbling block to 
the signing of the bill. Just how the 
commissioner can fix new rates with- 
out sending some expert in that line 
over the field for investigation has not 
been determined. It might involve the 
department in a constant effort to set- 
tle disputes over rates fixed by the fire 
underwriters, and entail a great deal 
work on the department for which no 
provision has been made. This will be 
the attitude of the department, but the 
local fire agents are all anxious to see it 
become a law, and they will use their 
strongest endeavors to get the bill 
signed. They believe the department 
will agree with them when the matter 
is better understood. 

Governor Hadley will probably have 
a hearing on the bill some time this 
week, at which time the insurance men 
will go to Jefferson City and present 
the matter to him. 





Find Conditions Improved 
The committee that visited Spring- 
field, Mo., for the Missouri Fire Pre- 
vention Association and found the fire 
protection in such a deplorable state, 
has revisited the town and finds condi- 
tions are considerably improved. 


Minnesota Agency Appointments 

American Nat’l—W. H. Locker, Duluth; 
Brady & Moynihan, Hibbing. 

Boston—Moorse Bros., Brace & Co., Min- 


— 2 

entral Nat’I—C. C. Mertens, Mountain Lake; 
J. R. Jones, Adrian; Lauritz Melgaard, Ken- 
nedy; E. J. Feldman, Trrosky; J . Ludlow, 
Rushmore; H. E, Hanson, Windom; M. P. 
Mann, Worthington; J. A. Talbert, kd. erton; 
J. B. Benson, Bingham Lake; F. C. Durae, 
Currie; J. A. Pearson, Westbrook; C. 3 
Castledine, Jeffers; C. S. Lewis, C. I. Wells, 
Farmington. 

Cooper, O.—C, S. Harrington and J. C. Bur- 
lock, St. Paul. 

_— City—Conroy & McLennan, Minne- 
apolis. 

Camden—C. A. Holt, North Branch. 

Fire Assn.—L. Esser, Ellsworth; J. C. Crever, 
St. Joseph. : 

Firemens—D. P. Jones, E. A. Davis, R. A. 
Anderson and J. T. McCraig, Minneapolis. 

Germania—E. J. Studley, St. Paul. 

Hartford—H. D. Kenyon, Ortonville; J. E. 
Matson, Kingston; L. H. Colson, Hewitt; J. C. 
Miller, Bertha. 

County, Pa.—J. J. Gaffney, Morris. 

Glens Falls—Bonnallie & Bartlett, Tracy. 

Milwaukee—J. P. Ross, Winona. 

Milw. Mech.—T. S. Wilcox, Wabasso; P. A. 
Halvorsen, Dawsor; F. L. Stone, Marietta. 

Nat’l Union—C. A. Holt, North Branch; C. 
A. Ledin, Sr., North Branch; E. Freeman, 
Chisholm; Whittemore Bros., Clearwater; R. R 
Brown, Oslo; C, M. tenqent, Spring Grove; 
G. Faber, Chaska; W. H. Jaeger, Le Sueur 
Center; A. F. Meyer, Belle Plaine. 

Northern. Eng. le Rigs, Glenwood. 

N. W.. Nat’l—Chas. Spillane, New Richland; 
E. J. Foss, Newhouse; A. Morsching, 
Waltham; J. P. Ross, Winona. 

Norwich Union—F. H. Matthew, Campbell; R. 
E. Schuck, Luverne; L. P. Jones, Lake Crystal. 

os Colony—Jones Davis Agency, inne- 
apolis. 

Peoples Nat’l—J. H. Griffin, Albert Lea; W. 
H. Morse, Faribault; W. C. Henlein Mankato; 
John Henle, New Ulm; David Hatley, North- 





- H. Lingren, Finlayson; N. A. Williams, 
runo; Lk C. Miller, Bertha; H. R. Knutson, 
Foley; A. S. Dean, Sandstone; W. H. Dean, 
Rose Creek; A. E. Cohrs, Dovray; A. D. Paul- 
son, Williston; C. F. Hjermstad, Red Wing; J. 
C. Crever, St. —. 

Williamsburgh ity—E. N. Morrill, Orton- 
ville; F. J. Moilan, Virginia. 

Amer. Cent.—T. A. Beddow, Caledonia. 

Boston—F, H. Klawon, Wheaton; C. A. Lem- 
mers, Stillwater; C. Eliason, Two Harbors. 

British America—S. R. Kirby, Chisholm, 

Central Nat’l—J. B. Tebben, Sr., Woodstock; 
G. J. Alexander, Heron Lake; A. W. Sanford, 
Sherburne; F. C. Otto, Lakefield; H. H. Hughes, 
Jackson ; . S.. Needham, Fairmont; G. W. 
Smithson, Madelia; Everett Jones, Spring Val- 
ley; E. V. Front, Avoca; T. Thorson, Moor- 
head; J. P. Wolfe and E. M. Wade, Moorhead; 
James Nuir, Minneapolis. 

Continental—L. C. Rew, Vernon Center; B. R. 
Hassman, Aitkin; G. E. Harris, Staples, 

Fire Assn.—L. H. Colson, Hewitt. : 

German Alliance—H. Erickson, Detroit; 
Ole Rigg, Glenwood. 

Ger. Amer., N. Y.—R. A. Smith, Beardsley; 
O. M. Palmquist, Dassel. 

Germania—M. F. Wolfe, St. Paul. 

Hanover—T. L, Jones, Warroad. 

L & L. N. Y¥.—Foot & Knauft, St. 


Paul. 

Mich. Com’l—Mike Jungers, Bo Island; i; 

R. Krinke, Blue Earth; F. W f 

N. C. Langeson 

McKeon, Luverne; Fred Streich, New 
Doolittle, Owatonna; O. le 


Millers Nat’l—E, P. Alexander, Duluth. 

Milw. Mech.—R. M. Leonard, Belview; V. A. 
Hedman, St. Paul; F. E. Joerg, Spring Grove. 

Old Colony—T. Coleman, Waseca; H. 
Wolter, St. Cloud. 

Palatine—J. R. Bowen, Mankato. 

People’s Nat’l—F. A. Ticknor, Austin; F. N. 
Kranz, Hastings; J. E. Malone, Owatonna; N. 
A. Peterson, Re ing; J. T. Collin, Rochester; 
| Phang Welch, Stillwater; H. J. Paine, Wa- 

sha. 


Phoenix, Ct.—Baudler & Baudler, Austin; 
Moritz Hoeschen, Freeport. 

Queen—C. F, Finam, Biscay; Edward Flor- 
ence, Humboldt; F. E. Dahlgren, Alvarado. 

Scottish U. & N.—J. P. Wenk, Glencoe; A. G. 
Klancke, Norwood. 

Spring Garden—F. H. Klowan, Wheaton. 

estern, Ont.—C. R. and H. Grady, Mer- 

riam Park; W. J. Pinney, Willmar; » ‘Be 
Melbostad, Willmar; W. W. Remington, Winne- 
bago; W. A. Fiss, Waseca. 


NORTH DAKOTA CITY RETURNS 





Premiums Within Corporate Limits of 
Several Towns on Which Com- 
panies Paid Taxes 


The following are the fire premiums, 
by agencies, on property within the cor- 
porate limits of several of the larger 
cities in North Dakota upon which 
companies paid a percent tax for the 
maintenance of fire departments for the 
year 1908: 











JAMESTOWN 
BiieeR Bead ccccccoescscscecccdcccscees $10,246 
D, F, BEE ccccevccccccccsocessesceses 6,847 
DE, MERGED cccccvevccsccvccossevessees 4,901 
GG, Bae cs cccccccccovesecccseeccees 3,180 
i. ile MOR avn 00005000009000000000000 2,376 
» MNIET cccvcscccsccesecnsosssoseese 1,617 
Th, Ses csevessevensobseucceneeeee 174 
Alem. CHOMMBs cc ccccccvcccccccessevccece 229 
Mestuals ccccccccccccccccccccccccscccce 988 
$30,579 

Vv. EY CITy 
Amoacs P. Pesket..ccccccccccccccvessece $ 6,346 
We GC. BOOees conctseccscs Soesescoesdene 3,281 
SG SM ccciccccveccsssesesesssoece 4,411 
W. W. Batt. ccovcccccee é6060000000000 2,604 
BD, We GAR ccccvcccces Coceccecosoeses 8,666 
Bl. WEOTEE cccccccccccccsccccccescese 1,198 
ques SET ccvccccecevcecavcoccscoese 1,169 
Samer & Plerels co ccccccccsccvvccesoese 918 
be GG, WOR ercccccccccccccccccsoseece 722 
John Simmons ccccccccscccsccecesesses 459 
Bi, Th, PRs 000 60sccescssvcecrsscece 404 
SIOGON. Ee WMD, cvs cccscccsoeccccevers 263 
K ND 6 0005006008000 000086 0000860 215 
eee rer 1388 
Be, is a5 0006000688 ouncenseuseens 421 
G. D. aes pbeeiwichndsedssncesenntecns 60 
BED 0.020 b0000066506600805008000808 1,314 
$26,687 

KENMARE 

fA Ree 3,679 
Kenmare National Bank.............+++ 2,222 
OE Fer eer eee 1,605 
Farmers & Merchants Bank............. 1,557 
Be Mis Nr 560 9040d000rs00cvernenesees 56 
Le Seer oe 212 
Ws Wis Ph wi 600 05500s60s0erbersn eee 116 
Edis, IE £+ sen eeenveseensseanesse 139 
ES Uh iis vudusseaceeudacnees 109 
he MN AGe 64 eee cc8esenseenuas 98 
i, PD ccssrtncndsscednacesene 64 
WE, PEELS Sbcccccdccasedsacdovens 18 
ee A rrr reer ee 748 
$11,760 





DEVILS LAKE 










A, BM, Bowdlheccccccccccscccccscvcccece $ 7,188 
C, BE, FRG cccccccctcccccescsccceesses 5,419 
G; We MOGs cccccccccovcaccnvesesses 2,500 
me, ©, FORGE. ccccccovecescecesseesseceee 2,826 
BP. Eh, MOUNOE. co vcccsoccovcecessssseces 2,819 
Hlemsy FiGle.ccccccccccccccccvcscccecece 
CA B, DOGS cccccccccccccccsccvceecess 869 
BM. TROMPOOR ...ccccccvccvcccccseces 455 
> GIOOE ccccccvesescocedoceessesoosces 53 
BEOOUIED 0000.00 000000005000060806000655 153 
$22,579 
..$ 8,204 
- 6,075 
Mandan Loan & Investment Co. 1,575 
Shaw & Nucgols. 588 
. R. Gilbreath... 805 
frank Wilder . 508 
es le, SN v6 00 vcore cesneseenneses 273 
BOONE n6050060050080000se000n 0000 00% 1,207 
$19,340 


IOWA NOTES 


The Insurance Company of the State of Penn- 
sylvania has been admitted to Iowa. 


J. S. Becker has purchased the agency of Cole 
& Cole at Bellevue, Iowa., and merged it with 
his own. 

The Security of Davenport has declared a 5 
percent semi-annual dividend, payable June 15. 
Paul Hinsch, adjuster for the company, has been 
—— se a director, succeeding the late E. J. Bab- 
cock. 


The loss on the McCune building in Des 
Moines amounting to $150,000 was adjusted by a 
board composed of H. A. Houghton of the 
German of Pittsburg, Messrs. Lund and Cecil 
of the American and A, E, Clark of the Con- 
cordia. The building will be rebuilt. 


Three fires did damage of $20,000 in Oska- 
loosa, Iowa, Saturday night. The Ezra Men- 
denhall furniture factory was the heaviest loss 
at $15,000. The home of James Loughridge 
was destroyed with a $5,000 loss, and fire from 
a gasoline stove destroyed the Siebel tenement 
houses with a similar loss. 

The Lutheran Mutual Fire Insurance Associa- 
tion, backed by the German Lutheran church 
of Burlington, Iowa, has been granted an exten- 
sion of twenty years by State Auditor Bleakley. 

Two more disastrous fires visited Iowa the past 
week. The Grand opera house at Fairfield 
caught fire from crossed wires and burned to the 
ground together with two adjacent buildings 
causing a loss of $40,000. Fire destroyed the big 
general store of the Everest Mercantile Company 
at Everest with a loss of $20,000. 





GENERAL WESTERN NOTES 


Barrows & Cabanne have been appointed gen- 
so of the New Brunswick Fire for St. 
Auis. 


The Atlas has appointed Payne & Olson sole 
agents for Omaha and vicinity. Heretofore the 
business has been divided between two agents. 

E. E. Olinger of Topeka. special agent of the 

Providence Washington in Kansas and Nebraska, 
has resigned to enter the local business at 
Topeka. 
_ The Montana Association of Local Agents at 
its recent annual meeting decided to have its sec- 
retary spend the coming year in the field or- 
ganizing the agents. 

G. H. Stratton, special agent of the Western 
Reserve, was in the Wabash wreck near Ran- 
dolph, Mo., on the night of May 14. He was 
pretty well shaken up, but has suffered no 
serious results. 

The German of West Virginia, which recently 
entered the general agency of Herrick & Auer- 
bach of Chicago, has added Colorado to their 
territory. Application for admission to the state 
will be made at once. 

Frank M. Avery of San Francisco. assistant 
manager of the western department of the Fire 
Association, will become manager of the Pacific 
coast department June 1, covering California 
Arizona and Nevada. After that date the agents 
in the states will report to San Francisco, the 
Pacific northwestern states continuing to report 
to Chicago. 

Commissioner McComb of Oklahoma has li- 
censed the Reliable Mutual Hail of Oklahoma 
City to commence business. This is the first 
hail insurance company to be organized under 
the Gilmer act of the last legislature, which re- 
quires companies to have a guaranty fund of 
$10.000 hefore they can commence writing mu- 
tual risks. A, H. Geissler, of Oklahoma City, is 
president of the company, and J. E. Brewer, of 
Carmen, secretary. 


MINNESOTA NOTES 


The Empire City Fire of New York has been 
licensed in Minnesota. 

The new reinforced concrete sprinklered risk 
of the Green-DeLaittre Company, wholesale 
grocers, 500-504 North Third street, Minne- 
anolis, Minn., is now ready for occupancy and 
hinders are being sought on same, dating from 
June 1. 





A Good Combination. 
Edward Donovan, an insurance agent 
at Forest, Ohio, has a sign in the win- 
dow of his office, reading: 
EDWARD DONOVAN 
HAY, STRAW AND FIRE 
INSURANCE 





John G. Cooke, formerly special agent for 
Kentucky and Tennessee for the American Cen- 
tral and the Citizens, has been elected assistant 
secretary of the Western & Atlantic Fire, which 
is being organized at Nashville. 
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NEWS OF FIRE PROTECTION 


HIGH PRESSURE FOR TOLEDO 








Committee Reports in Favor of Sta- 
tionary Pumping Station as Against 
Use of Fire Boats 


Auxiliary high pressure water mains 
for Toledo as soon as possible were de- 
termined upon by the council finance 
committee at a special session. ; 

Legislation providing for the mains 
was approved and work will begin as 
soon as possible. In the meantime 
prices on the equipment of a stationary 
pumping plant, to be located on Water 
street, will be secured. Fire boats were 
second choice in all of the cities visited 
by the inspection committee of the city 
council. The purchase of a fire tug for 
Toledo at any time is highly improb- 
able in view of the committee’s report. 

Chief Croker of the New York fire 
department recommended the land 
pumping plant because the boats were 
out of commission so much of the time, 
Chief Kenlon of the New York fire boat 
fleet said that boats are more expensive 
to maintain and were out of commis- 
sion about one-fifth of the time. 

From facts gleaned by the committee 
it seems that a land plant for Toledo 
will cost about $60,000. 


Ft. Wayne’s New Ordinance 

The Fort Wayne (Ind.) city council 
has passed and the mayor has signed a 
building ordinance which is considered 
to be a model of its kind for cities of 
the size of Fort Wayne. The ordinance, 
which is a particularly voluminous doc- 
ument, is patterned after the code of 
the National Board, but with the va- 
rious features localized so as to apply 
specifically to the city. The ordinance 
has been in course of preparation for 
something over a year by Councilman 
J. M. Henry, who is one of the leading 
contractors of the city. Fire under- 
writers and contractors generally, in 
the city, are highly elated at the pass- 
age of the ordinance. 

In speaking of the new law E. E. 
Siler, the head of the Fort Wayne bu- 
reau of the Indiana Inspection Bureau, 
said, “It is far and away in advance of 
anything the city has ever had before 
and it marks a distinct advance. The 
ordinance is just about as strict as it 
could be made for a city like Fort 
Wayne. It is a credit to the city, to 
the council which made it a law and 
the man who prepared it.” 


Open Elevator Shaft; Big Loss 

Grand Rapids suffered the greatest 
fire loss in its history the night of May 
21, in the partial destruction of the 
Gilbert block, a combined office and 
mercantile risk. This block also suf- 
fered a disastrous fire four years ago. 
The Ira M. Smith Company, the de- 
partment store people, who were the 








heaviest losers, had just started the 
installation of a complete sprinkler sys- 
tem, and had the blaze started two 
weeks later the loss probably would 
have been averted. The loss is only 
another example of the extreme hazard 
of an open elevator shaft, and had this 
elevator in the rear, which distributed 
the flames through the building from 
top to bottom, been enclosed and fire- 
proof with emergency doors, the loss 
would have been held to less than 
$5,000. Most of the Smith’s company’s 
stock and fixtures insurance was carried 
in the Grinnell-Row agency, while the 
building was written by the Willard 
Martindale agency. 


Improve Madison Water Supply 


The recent fire at Madison, Wis., 
which destroyed the plant of J. H. Fin- 
dorff’s planing mill and lumber yards 
and threatened to do much greater 
damage than the $100,000 loss result- 
ing, has again brought to the front the 
connections with Lakes Mendota and 
Monona as auxiliary to the artesian 
water supplies. The water works com- 
mission has directed the superintend- 
ent to have plans prepared for the con- 
struction of an intake to Lake Men- 
dota for use in emergencies. It is 
probable that docks will be built for 
the use of fire steamers in addition to 
the building of an intake. 


New Waterworks Plants 


New waterworks plants are to be es- 
tablished in several Iowa towns this 
summer. Leon has voted waterworks 
bonds of $35,000. Greenfield has voted 
waterworks bonds of $25,000. Lake 
Park has let the contract for 2,440 feet 
of 6-inch mains with a 100-foot steel 
tank and tower to hold 50,000 gallons. 

The city of Creston is expending $30,- 
000 on its waterworks system. Some 
additional machinery is veing installed 
and the plant enlarged. A purifying 
plant has been added to the system. 


FIRE PROTECTION NOTES 


A better fire alarm system has been instituted 
at Hudson, Mich. 


_ Clyde, Ohio, has purchased a LaFrance chem- 
ical wagon with two 35-gallon tanks. 


Several miles of new water mains will be laid 
this summer at East Jordan, Mich. 


Tiffin, Ohio, expects to add a new one-tank 
combination wagon to its fire department. 


The proposition to bond the village of Baroda, 
Mich., for fire protection was defeated. 

The town council at Panora, Ia., has pur- 
chased 500 feet of new hose and a hose cart. 

Dubuque, Iowa, will lay about 1,000 feet_of 
4-inch pipe to give protection to the Park Hill 
district. 

Fremont, Ohio, has added a combination hose 
and chemical wagon and 500 feet of hose to the 
fire department equipment. 

The News of Manistee, Mich., urges action by 
the city officials in widening the fire limits and 
restriction in the use of shingle roofs and other 
dangerous hazards. 

Chief Maney of the Marquette (Mich.) fire 
department has advised the officials of the vil- 
lage of Laurium to purchase a chemical engine 
for subduing small fires. 

East Grand Rapids, Mich., will have improved 
fire protection. he water mains in the village 
will be extended from Hopp avenue to Green- 





AGENTS, ATTENTION! 


Help reduce the fire waste. 


HOW? 


By showing the assured how he can improve his risk, thereby getting 


reduction in rate. 
other fire retarding devices. 


Our line is fire doors, fire shutters, fire escapes and 
Have the assured write us. 


C. G. Folsom Manufacturing Co. 
South Bend, Ind. 





LIGHTNING RODS 


The demand for good rods is growing every day. 


Every farming com- 


munity is aroused over the immense lightning loss, and 
good conductors are 


PROVEN SAFEGUARDS 


Insurance men can make good money selling our goods. Get our literature and prices. 


E. A. FOY & CoO., 


4l11 E. Eighth St., Cincinnati 


OBENCHAIN & BOYER 


LOGANSPORT, IND. 
Manufacturers Fire Apparatus 


Insurance Agents, write us and learn how you can protect your 
customer and save money for your companies. 


OF INTEREST TO DEALERS 


The idea of installing a Gas Machine in a Concrete Pit out in the yard 
is so extremely popular that an agent can sell two or three times as 
many after their superiority becomes known. As many as three have 
been sold in a day to parties that had machines in their basements, but 
had a furnace also. 


Write at once for particulars, 


Cc. R. JENNE & CO. 








FT. WAYNE, IND. 


Agents, Attention! 


Interest your clients in Fire Retarding Devices such as Standard 
Fire Doors, Elevator and Stairway Trap Doors, Fire Shutters, etc., etc. 
Rates will be reduced and property improved. 








For full information write 


THE RICHMOND SAFETY GATE COMPANY 


RICHMOND, INDIANA 
Manufacturers of 


ELEVATOR SAFETY GATESand FIRE DOOR EQUIPMENT 


REDUCE YOUR INSURANCE COST 


BY USING 


IMPERIAL 


Non-explosive Tanks, Cans and Safety Devices for all 
Explosive Liquids. 

















Imperial Cans are the only Cans Inspected and Labeled by the 
National Board of Underwriters. 





MANUFACTURED BY 


UNIVERSAL SAFETY TANK & CAN COMPANY 
72-78 North May Street, CHICAGO 


Ss A FET Y 


ONE of the most important features in the storing and 
handling of volatile liquids is the question of safety. 

The Bowser System for handling hazardous fluids is safe 
in every particular. No matter how explosive the liquid 
may be, there can be no explosion when it is stored in a 
Bowser Tank and, even though fire may rage about tt, it 
cannot possibly get to the liquid and cause an explosion. 
Bowser Outfits are approved by Fire Underwriters and are 
recommended by Insurance men everywhere, for they 
make dangerous risks safe. 

Write for our Safety Bulletin No. 32. It explains the 
Bowser System thoroughly and will give you lots of 
valuable pointers on the subject. 
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Ss. F. BOWSER @ CO., Inc., 


FORT WAYNE, IND. 


209 Fisher Bldg., 612 Howard St., 50 Church St., 255 Atlantic Ave- 
Chicago San Francisco New York Boston 


1341 Arch Street, Philadelphia 66-68 Frazer Ave., Toronto 
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wood avenue and 1,000 feet of hose will be 
added to the equipment. 

The factory of the S. C. Johnson Company, 
on Seventeenth street, Racine, Wis., manu- 
facturers of floor warnishes, waxes, etc., has been 
sprinklered, A 30,000 gallon tank has just been 

over the main Iding. 

Tiffin, Ohio, has recently laid 1,200 feet of 
g-inch pipe on Second avenue and 6-inch pipe 
as follows: Six hundred feet on Hunter street, 
600 feet on Webster street, 1,200 feet on 
Halsted street and 300 feet on Rebecca street. 


Shawano, Wis., has adopted a most complete 
ordinance establishing regulations, rules and 
penalties for the government of licensed wire- 
men, the measure providing that all work must 
be done in accordance with the National Elec- 
trical Code. 

There is trouble again in fire department 
circles at Newcastle, Ind., and unless an order to 
discontinue the blowing of the fire whistle is 
rescinded, the volunteer department will no 
longer attend fires, leaving the paid department 
alone in service. 

A 60,000-gallon tank has been erected over the 
plant of the Gold Medal Camp Furniture Com- 
pany at Racine Junction, Wis., for the sprinkler 
system to replace the 30,000-gallon tank, which 
burst recently. The old tank was found inade- 
quate in any event. 

A new and complete fire limit ordinance has 

dopted by the council at Menasha, 
Wis. Although the new measure made little 
change in the fire limits, it represents the best 
parts of the three former ordinances on the 
subject which have been repealed. 


ay 4 of Atlantic are admiring a handsome 
new fire team just purchased by popular sub- 
scription at a cost of $500. A new hose wagon 
is due the first of August and Atlantic will then 
be in fighting trim. Over $1,700 was sub- 
scribed by the residents for improved fire pro- 
tection. 


In order to provide more adequate fire protec- 
tion at the La Crosse county house, La Crosse, 
Wis., new hose will be installed, new standpipes 
will be erected and a gasolene onquee for pump- 
ing purposes will be purchased. ater will be 
secured from a spring in the bluffs adjoining the 
institution. 

_The Milwaukee board of public works has for- 
bidden manufacturing concerns to supply nearby 
plants with light or heat unless permits are se- 
cured for the erection of the transmission wires. 
Firemen last week cut down some light and 
— wires for whose installation no permit had 

secured. 

A campaign against the toy fire balloon as a 
genuine fire menace has been started in Mil- 
waukee and indications are that an amendment 
will be made to the Fourth of July ordinance to 
eliminate the balloons for the future. Several 
leading insurance agencies are advocating a strict 
law covering the subject and Chief Clancy of 
the city fire department is backing the move- 
ment. 

.Milwaukee manufacturers whose plants are 
situated beyond the city limits but who depend 
on the Milwaukee fire department for protection, 

we made an offer for such service, of $25 
for an engine com any for the first hour and 
$15 for each succeeding hour, and $15 for a hook 
and ladder company for each hour including the 
first. This proposal represents the agreement 


teached by the manufacturers after several 
meetings, 








FIRE MARSHAL NOTES 


Fire Marshal W. S. Rogers and Deputies 
Hollenback and Burt have spent the past two 
or three weeks investigating the fire which de- 
stroyed a portion of the plant of the Inde- 
Fradent Steel & Wire Company at Cuyahoga 
alls, Ohio, several weeks ago. They have 
given out no information, with the exception 
that the watchman knew nothing of the fire, 
which was discovered by some one passing along 
the street, who gave the alarm. No information 
boy A made public until their report is ready 





STARTS EDUCATIONAL WORK 


(CONTINUED FROM PAGE 1) 
tary and treasurer, the association was 
Shown to have a cash balance of $1,- 
081.68. 

Piske Reads Valuable Paper 
Henry A. Fiske, who gives place to 
r, Wentworth as editor of “Quar- 

terly,” read a lengthy and valuable re- 
Port of the work of the publication, ac- 
companied by numerous tables and sta- 
_ secured and compiled by the edi- 


Special committee reports which were 
Tead before the convention, giving the 
Tesults of investigations and tests to se- 
cure greater fire protection, called forth 
comments for their excellence and value 
as contributions to the subject. 
4“ a Robinson of Chicago, chairman 
ped € committee on fire protection cov- 
ree for window and door openings 
a ew of the committee devices and 
cadied a dwelt upon the weakness re- 
th 5 in tests made upon articles in 
: ¢ Underwriters Laboratories in Chi- 
ago, and pointed out most urgent re- 
a desired in_ building construction 
r materials. On the subject of win- 
ow and door openings, he stated that 
© committee had never been able to 





decide upon any one of seven different 
varieties of automatic closing devices 
for doors to put forward as standard. 
The convention undertook to settle the 
question, but after considerable discus- 
sion gave it up. 

W. D. Grier, chairman of the commit- 
tee on manufacturing risks and special 
hazards, read an exhaustive report on 
the problems and needs encountered in 
these classes, which was listened to 


‘with close interest. 


Reports on Hose and Hydrants 

The committee on hose, H. W. Fos- 
ter, chairman, has had under considera- 
tion the restriction of the length of 
hose between couplings, the committee 
inclining to encourage shorter lengths. 
Certain changes in sizes, as authorized 
by the rules were made and adopted and 
now stand as 1%, 1% and 24-inch. 

A lengthy report on hydrants and 
valves was presented by L. H. Kuhn- 
hard, chairman of the committee, in 
which the construction and operation of 
these devices were gone into in minute 
detail. 

The prevailing tendency to limit ser- 
vice connection on water mains to four 
inches did not meet with the approval 
of the committee on private fire sup- 
plies from public water mains, and its 
chairman, E. V. French, contended that 
this was too small to give sprinklers 
ample supply. Sizes from four to six 
inches were recommended, on condition 
that controlling valves be used to shut 
off in case of breakage of pipes. 

High Pressure to the Fore 

On Wednesday the convention lis- 
tened to an interesting paper on the 
high pressure system of New York, 
read by Alfred G. Patton of the New 
York Fire Insurance Exchange. 

All reports scheduled for the day 
were presented, except that on grain 
elevators. That on gravity tanks called 
forth prolonged discussion and so much 
difference of opinion developed that the 
greater part of the report was referred 
back to the committee to consider num- 
erous suggestions brought out. There 
was also considerable opposition to the 
adoption by the pipe committee in its 
report of specifications of the American 
Waterworks Association as the stand- 
ard of the convention. It finally was 
decided to refer the report to the exec- 
utive committee with power. 

In the afternoon the entire delegation 
witnessed an exhibition of the high 
pressure system of this city under the 
personal supervision of Chief Croker. 

Chief Tyson, of the Louisville fire de- 
partment, was introduced to the con- 
vention in his capacity as president of 
the International Association of Chief 
Engineers. 





Gets on Cooperating List 
The executive committee of the Na- 
tional Association of Local Fire In- 
surance Agents has voted favorably 
upon the application of the Newark 
Fire to have its name included in-the 
cooperating list of companies. 





Arthur E. Larter, vice-president of the Amer- 
ican of Newark, has been elected a director. 


The first golf match of the western department 
managers was held at the Hinsdale course, near 
Chicago, Wednesday. 


Harry Smith, vice-president of the National 
of Hartford, denies the report that the com- 
pany has allied itself with Billington & Hutch- 
inson of i to corral the electric trac- 
tion business. e says the story may have 
been due to the fact that the National accepts 
such business from this firm, which class of risks 
is unrated. 


et 


Question—No. 1. What features 
should be taken into consideration in 
determining a company’s block liabil- 
ity? 

No. 2. What features are to be con- 
sidered in arriving at the conflagration 
hazard? 

No. 3. Are there any works published 
on these subjects? 

Answer, No. 1—The general con- 
struction of buildings, height and area 

















of individual buildings, thickness of 
walls, height of parapet walls above 
roofs, window openings in alleys and 
over roofs of adjacent buildings, width 
of streets, class of stocks in block, espe- 
cially in large area buildings, and also 
in regard to inflammability, fire depart- 
ment efficiency, water supply individ- 
ual risk protection, such as automatic 
sprinklers, general accessibility to fire 
department, and so on. 

No. 2. There should be a careful rec- 
ord of the features mentioned in the 
general construction of the buildings 
named in answer to question No. 1. An- 
other point is whether high buildings 
predominate or expose heavy values 
and large areas. Width of streets, open 
parks and so on should be considered. 
A great deal depends on the fire de- 
partment efficiency and water supply. 
The exposure of lumber, factory or 
other hazardous risks to the congested 
district would have to be considered. 

No. 3.—We know of no books that 
are published referring either to block 
liability or conflagration hazard, al- 
though no doubt there have been spe- 
cial papers prepared on the subjects. 


Question—Can you inform us what 
company reinsured the Security Fire of 
Baltimore or if reinsured at all? If not 
reinsured, who is looking after its busi- 
ness? 

Answer—The Security Fire of Balti- 
more on June 11, 1906, reinsured in the 
New Jersey Fire. In September, 1907, 
the annual business of the New Jersey 
Fire was reinsured in the Globe & Rut- 
gers Fire of New York City, while the 
term business was reinsured in the 
Shawnee Fire of Topeka, Kan. Any 
business connected with an old policy 
will be with one of these companies, 
according to whether it was an annual 
or term contract. 


Question—Will you kindly advise us 
names of union companies insuring au- 
tomobiles against fire and theft and au- 
thorized to transact business in Michi- 
gan? 

Answer—The following are union 
companies writing automobile business: 
Firemans Fund, Home of New York, 
North America, Aetna and Hartford. 

The nonunion companies writing au- 
tomobile business are the Boston, Co- 
lumbia of New Jersey, Federal of New 
Jersey, Marine Insurance Company and 
Michigan Commercial. London Lloyds 
also writes automobile business. 

As the Columbia, Federal and Marine 
do not do regular fire insurance busi- 
ness, a union agent may represent any 
of them for automobile business and 
still be entitled to graded commissions 
from his fire companies. 

(Supplementing “Pointers” book, p. 181.) 





Want Column 








Two dollars per insertion of five lines 
Additional lines, 40 cents 
each per insertion. 
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WANTED—A _ prominent casualty company 
desires an experienced man as manager, Cincin- 
nati district. Address, giving full particulars 
as to past experience. Application will 
treated as strictly confidential. 1-8, Western 
Underwriter. 


WANTED—Office man for surety office in 
Chicago. Must be familiar with all branches 
of strictly surety business. All communica- 
tions confidential. Address, giving experience 
and salary wanted, H-37. 


WANTED—A live, hustling, honest insurance 
man to write farm and other fire insurance. 
Liberal commission offer to right man. Best 
established agency in city of 6,000, and second 
wealthiest county in the state. Will consider 
sale of interest in the business or entire busi- 
ness. The Peoples Exchange, E. E. Stiles, Mgr., 
Robinson, Ill. 











A general agency at Omaha, Neb., is seeking 
a man to manage its bond and casualty lines. 
Good opening for the right party. Address in 
confidence, fying full particulars as to past 
experience, G-24, Western Underwriter. 





WANTED—A special agent, experienced in 
bond or casualty lines to represent a New York 
company, with headquarters to be at Chicago 
to appoint and educate agents in the centr 
west. Address in confidence, siying full par- 
ticulars as to past experience, A-23, Western 
Underwriter. 
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RITCHELL MILLER 
WHITNEY & BARBOUR 





Agents for 
Newark Fire, Newark, N. J. 
pac ee 
te Fire, +) Li ng. 
City Fire, New York 


Leading Zigents and Brokers. 
ABEL M GRUREEL APENGE S& 
st. 


1326-1346 Pierce 
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CHURCHILL WHITTEMORS CO. 
= Successors to Wall & Whittemore 
138-120 North Fourth Street - - 8ST. LOUIS 


Commission allowed non-resident agents 
on insurance on 8t. Louis properties. 

















ETTIBONE & KROUSE, 
General Agents 
325 Walnut Street, Philadelphia 


Representing Queen City Fire Insur- 
ance Co., Ohio, Penna., N. J. & West Va. 
and Hawkeye Ins.Co. Ohioand West Va. 


Actuarial. 


J H. NITCHIE, 
e 














ACTUARY, 
153 La Salle Sireet, 
919 Association Building 
Central 739. Aulamatig 322 


CHICAGO 


TuLEePHonszs: 








tnsurance Attorneps. 


Hartwell Cabell. 
cw & KOHL, 








J. Louis Kobi, 


Attorneys at Law, 
810 First Nat’! Bank Bidg., Cincinnati, O. 


Special attention given to insurance cases. 


“POINTERS” 


Read the List of Chapter Heads and 
See the Wide Scope of the Book 














asceaaena 
ae 


Bsn 





sseee a. : 
Rensanesanwwenss 








ST, eceihnnaudeindtehtestnneneaneatt. © 








Send $2.00 at once for a copy of this book bound in elegants 
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THE WESTERN UNDERWRITER COMPANY 
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ILLINOIS LIFE 


INSURANCE COMPANY :: CHICAGO 
JAMES W. STEVENS, President 


Off. reliable 
eo» encegtionsl indusomente to sellable ond cqestsne nan who ave experienced fe or who would like 


Address the HOME OFFICE: 
FORT DEARBORN BUILDING 








134 MONROE STREET 





The Fidelity and Casualty Company 


97 to 103 Cedar Street, New York City 


This Company grants insurance as follows: Bonds of Sprepetie for ms in posi- 
tions of trust, Fidelity Bonds, Burglary, Plate Glass, Steam Boiler, Fly Wheel, Employers, 
Public, Teams, Workmen’s Collective, Elevator and General Liability; Personal Accidents 
Health and Physician’s Liability. 


Assets Capital and Surplus Losses Paid to Jan. 1, 1909 
$8,649,885.66 $3,01 1,834.00 $29, 195,835.85 


GEO. F, SEWARD, President; ROBT. J. HILLAS, Vice-President and Secretary; 
HENRY CROSSLEY, Assistant Secretary; 
FRANK E. LAW, 24 Assistant Secretary; GEO. W. ALLEN, 34 Assistant Secretary 


1908 EDITION JUST ISSUED 


Prominent Patrons of Life Insurance 


The best canvassing work ever issued for life insurance agents. It contains the 
names of about 5,500 prominent bankers, lawyers, clergymen, merchants, manu- 
facturers—in fact, of all classes of men who carry insurance upon their lives from 
$50,000 to $4,000,000. 


Also Over Five Hundred Autograph Letters 


from men approving of life insurance, and giving their reasons for so doing. This is 
the most complete list of large insurers ever compiled. The names and letters are 
arranged in geographical divisions by States, cities and towns, thus giving agents the 
names of large insurers in their immediate localities. 

This work is now ready for delivery. Printed on fine paper and handsomely bound in 
cloth and flexible leather covers; pocket size, for convenient use. 


PRICES: 





OFFICERS 





Cloth Covers, $1.00 per copy; Flexible Leather Binding, $1.25 per copy 


Send 10 cents for sample copy of Leaflet written concerning this book entitled The 
Force of a Good Example. 


THE SPECTATOR COMPANY, 135 William St., New York 
AGENTS WANTED 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 

ADDRESS— 

THE FRANKLIN LIFE INSURANCE COMPANY 
SPRINGFIELD, ILLINOIS 

WANTED— 


District AGENTS AND AGENTs IN OHIO 
TO SELL 
Tue Best Lire INsuRANCE Po icits OFFERED 


J. W. A. Staudt, Agency Supervisor, 
209-212 City National Bank Bldg., Canton, Ohio 


Royal Union Mutual Life Insurance Co. 


Des Moines, lowa 
THE BEST POLICY IN THE SAFEST COMPANY 


1894. 190 


The State Life Insurance Company 


INDIANAPOLIS, INDIANA 





























Unequalled in Splendid Achievement—Management Economical—Growth 
Unparalleled—Security of Every Policy Guaranteed by Deposit With 
the State of Indiana. 


Assets, December 31, 1908, $7,378,853 Surplus, $860,562 
RECENT GAINS. 
1906—$1,226,696 $74,309 
Admitted Assots| 1907— 1,001,409 Surplus 27,775 
1908— 1,023,700 153,161 


Unusually Attractive Agency Contracts—-Liberal Commissions—Renewals on New 
Plan—Contracts Direct With Company. 





Address all Communications on Agency Matters to CHARLES F. COFFIN, Second 
Vice-President, 1231 State Life Building. 
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The Union Life Insurance Co. 





experience. 


urposes. 


that are only 
anies. 


A new company with an old organization. It began at a 
point reached by older companies after 
It is moving ONWARD unhampered by a 
history, or weighted with abandoned plans, policies or 
It offers the best of everythin 
nsurance, profiting by the experience of its elders, and 
making figures to buyers and sellers of Life Insurance 
ssible to new, clean and strong com- 
best connection open to agents in the 
ife Insurance field, communicate at once with 


UNION LIFE INSURANCE Co. 


601-2-3-4 Chicago Savings Bank Building, 


For the 


enerations of 


in Life 


CHICACO 











OLDEST IN AMERICA 


THE MUTUAL LIFE 


Insurance Company of New York 


STRONGEST IN THE WORLD 





Largest Margin of Assets in Excess of Legal Liabilities. 
No Company More Economically Managed to-day. 


The only company which has increased its dividend 
scale four years in succession—1906, 1907, 1908, 1909. 





34 Nassau Street, 





For terms to producing agents address: 


GEORGE T. DEXTER, 2nd Vice President 


New York, N. Y. 











The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE C0. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 





PROOF OF PUBLIC CONFIDENCE 


This Company has more premium-paying business in force in the United States 
than any other Company, and for [each of the last fifteen years has had more new 
insurance accepted and issued than any other Company in America. 

THE DAILY AVERAGE BUSINESS DURING 1908 
441 per day in Number of Claims Paid. 6,343 per day in Number of Policies 


Placed and Paid for. 


$1,202,352.87 per day in New Insurance Placed and Paid for. 


$166,633.89 


per day in payments to Policyholders and addition to Reserve. $126,996.37 per day 


in Increase of Assets. 











T 


When 





you are investigating 
companies with a view to connect- 
ing with the one which will help 
you most in a practical way, write 
to SECURITY MUTUAL LIFE, 
Binghamton, N. Y. 


C. H. Jackson, 


Sup’t of Agencies. 











Che John Hancock Mutual 


Life Tusurance Qo. 
of BOSTON, MASS. 


S. H. Ruopgs, Pres. Roianp O. Lams, Vice-Pres 
Watton L. Crocker, Sec’y 





Issues the most desirable forms of Life, En- 
dowment, ‘Term and Installment Policies. Annual 
Dividends. Cash and Paid Up Values. 

The most liberal conditions of any policy in 
the market. 

see our policies and terms before engaging 
elsewhere. 


Excellent agency contracts await good men. 


ROBERT K. EATON 
Superintendent of Agencies, Boston, Mass. 
J. C. CAMPBELL y 
Sta'e Agent for Ohio and West Virginia, Board 
trade Building. Columbus, Obio 





THE COLUMBIAN NATIONAL 
LIFE INSURANCE COMPANY 


OF BOSTON, MASS. 


The only Massachusetts Non- 
participating Company 


The Most Modern Forms of 


Life, Accident and Health Insurance 


Correspondence desired with good pro” 
ducers. References required. 


ARTHUR E. CHILDS, President ant 
Wm. H. BROWN, Secretary and Tre# 
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asualty and Surety Supplement 


To Aid Agents in Their Work and Help Them Make Money 
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CASUALTY man who often finds 
A arguments from the assured that 

a lower rate can be secured, puts 
up the following talk: 

“I believe what you tell me. I have 
no doubt there are cheaper goods on 
the market than mine. I am not iun- 
ning a pawn broker’s establishment, a 
second-hand store or a house diplaying 
cheap goods, with a flashy veneer to 
cover their real character. 

“You are entitled to the best indem- 
nity you can secure. You can not get 
too good insurance. You can afford to 
pay for the best. The best insurance 
is not the cheapest in the amount paid 
in the premium, but it is the cheapest 
because it wears longer, gives better 
service and more careful investigation. 
There is no hitching over technicalities 
when it comes to claim payments. 
Every dollar is paid that the assured is 
entitled to. It is not a claim dodger or 
compromiser. 

“Your cheap company by quoting a 
low rate proves its undesirability be- 
cause it either has not sufficient experi- 
ence or it would not sell below cost, or 
it expects to make good by shading 
clams or giving poor service. You 
can pay a lower premium and deal with 
a company that has not enough experi- 
ence to know at what price to sell its 
policies or one that will try to recoup 
by substandard service or claim dodg- 
ing. 

“When you buy a suit of clothes, you 
do not go to a shoddy store. You want 
something in keeping with your en- 
vironment. So with your insurance; you 
can get a cheap grade or a substantial 
one. You can get the genuine article 
or one adulterated. So long as you 
have no claim or need no service the 

cheap” indemnity will answer your 
purpose. If you do need to rely on 
your company, you should have insur- 
ance that can be depended on in any 
emergency.” 





. That insurance is the basis of credit 
is generally recognized, but too often 
fire insurance is the only kind con- 
sidered in this connection. Retail mer- 
chants, for example, know they can not 
get much stock on credit unless they 
keep it insured against fire; but for ail 
Practical purposes it makes no differ- 
ence whether a merchant loses a certain 
amount by the burning of his stock, the 
taking of it by burglars, the defalca- 
tion of his cash by an employe or the 
Securing of a judgment against him. In 
any event, if the loss cripples him so 
€ can not meet his obligations the 
effect is the same—his credit is injured 
or destroyed. Working in a certain 
large store in the west is a man who 
used to be a prosperous jeweler in an 
fastern city. Burglars ruined him in 
one-night. The loss of his stock left 

im without resources to continue his 
business, 

Merchants, manufacturers or other 
ante men of only moderate financial 
Strength can not afford to have their 
pao put in jeopardy by failure to 
any casualty insurance. They may go 
—e for years without trouble, but 
na morning the newspapers an- 
ange that the cashier has disappeared 
ae 1S accounts are found several 
: usand dollars short, or the court 
€ws contains mention of the filing of a 
ie, Suit for damages for an injury 
7 - So by an employe or a member 
i e Public. A reporter from Dun’s 

radstreet’s appears and asks point- 
‘ -Wuestions. A report is sent out and 
fa attitude of the jobbers or manu- 

Cturers from whom goods are being 
Purchased on credit is decided by the 
Presence or absence on the report of 
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the notation: “Protected by a fidelity 
OE ON GD kscc.cacv ex Company,” or 
“Protected by casualty insurance.” 

Explanations that the employer has 
reason to believe the relatives of the 
assured will make good the shortage 
or that his lawyer informs him he is 
not liable for the accident and the 
plaintiff will not be able to secure 
judgment, are not of much avail. Those 
are opinions to which the credit man 
may or may not give much weight, but 
2 fidelity bond in a good company or a 
iahility policy backed by the assets of 
a strong corporation is something no 
business man can ignore. 

Ordinarily they are pieces of printed 
paper lying in the safe, but when a loss 
comes they are the assets that may 
enable a man to continue in business 
without interruption or the absence of 
which may mean the cutting off_of 
credit and the closing up of the estab- 
lishment by a receiver. 


WHY I DIDN’T GET THERE 


“T heard that Smith, the accident agent 
across the street, wrote a $10,000 acci- 
dent policy on the general manager of 
the Gum Works yesterday. 

“Well, I was going to see him, but 
concluded it wouldn’t be any use; he 
wouldn’t buy anything like that. 

“IT spoke to Jim Brown about taking 
out one of our Keystone policies over a 
year ago. He said, ‘No, not now— 
might later.’ Forgot all about seeing 
him again. 

“Heard the Jersey Mosquito Com- 
pany wrote him last month—now why 
didn’t he give that to me? I must go 
see some of the boys about insurance. 

“Well, I’ll hustle next week. 

“This is a kind of a bad day any- 
way—looks like rain, and then I don’t 
feel like work just now; besides a fel- 
low can’t talk his best when he has a 
headache, and that little lunch after the 
show last night was pretty heavy. I 
must cut out late hours. 

“By the way, that office chair of mine 
is pretty badly worn. Needs a new 
seat, but I can’t afford it. 

“T hear that that accident man Smith 
across the street is building a new 
house. Well, his company must be bet- 
ter than mine—he gets all the busi- 
ness. 

“l’m going to tell our company 
they’ve got to give me more commis- 
sion, and include a whole lot more 
things in their policy. 

“This business is no good anyway. 
I'll tell you what I’m going to do!— 
Come in! Oh, hello Jim! Yes, I’ll go 
over to the hotel and play you a game 
of pool—was just wondering how I’d 
kill a little time till dinner was ready.” 
—Bulletin. 








TEN-TA-TIVELY SPEAKING— 


Ten good hours a day—ten good 
prospects to call on—ten good apps— 
ten good dollars~and then a game of 
ten pins, but never before. That’s a 
mighty good proposition to stick to.— 
Agents Record. 





Show me a man who believes with 
his whole heart and soul that his busi- 
ness is the best business on earth, and 
proves that belief in every word he 
says about it, and I’ll show you a man 
who is pretty sure to make good, even 
though he be a _ plodder.—Business 
Builder. 





“Work out your own formula for 
making good, but use this as a guide: 
‘Just love the game with all your heart 
—and hustle.’ ” 





Liability Insurance| 


A liability manager in discussing the 
future of the business gives it as his 
opinion that conditions are better than 
they ever have been. He bases his as- 
sertion on the operation of the liability 
loss reserve laws. He does not see how 
a company can disregard rates and con- 
servative practices and comply with the 
reserve requirements. Life insurance 
reserves force companies to charge a 
certain minimum rate. 

This manager is confident that with 
the more exact working out of the lia- 
bility reserve laws, companies writing 
that business will find it imperative to 
keep within the bounds of safety. 











Here is an argument for automobile 
liability insurance that is presented by 
the Aetna Life: 

“Why run the risk of having to pay 
heavy damages for personal injuries 
caused by your car? Accidents result- 
ing in such injuries are happening every 
day. It may be your turn tomorrow. 

“You may drive with the utmost cau- 
tion, but you can’t always control the 
situation. You can regulate yourself, 
but you can’t regulate the careless pe- 
destrian. 

“And, no matter whose fault the ac- 
cident may be, the responsibility is al- 
most invariably put up to the owner or 
user of the car. The result is always 
annoyance, and often expense mount- 
ing up into thousands of dollars. 

“The Aetna automobile liability pol- 
icy furnishes full protection against this 
hazard, and at a cost which is a mere 
trifle. compared with what you may 
have to pay without it. 

“It protects you against claims for 
damages, whether your legal liability 
is proven or not. It even goes so far 
as to cover you when damages are 
claimed for alleged injuries. 

“It not only guards you against 
money loss, but it relieves you of all 
possible inconvenience and anxiety. In 
every respect it is the most complete 
and liberal policy that an automobile 
owner can obtain.” 





Last year the liability claims of the 
Aetna Life amounted to $1,586,024. The 
largest aggregate of claims by states 
was New York, $304,936; Illinois, $181,- 
712; Massachusetts, $110,143; Washing- 
ton, $105,691; Ohio, $94,702. 





The Maryland Casualty calls atten- 
tion to. its record on automobile busi- 
ness during two months of the winter 
when many cars are not in use. Dur- 
ing these two months there were re- 
ported 388 automobile accidents, in 
which 207 passengers and 270 pedes- 
trians were injured. In 103 accidents 
there were 59 persons that died from 
injuries. In the same two months there 
were 29 suits filed against owners of 
automobiles, the aggregate amount sued 
for being $276,220. 

The Maryland Casualty reports that 
the outlook for the year is good. The 
field is extensive and is an easy one to 
work. The company calls attention ta 
the fact that at the meeting of com- 
panies interested in automobile liabil- 
ity insurance held last February there 
was a general feeling that there should 
be cooperation and there was formed 
an agreement by all the companies rep- 
sented as to rules and rates. The com- 
panies represented were the Aetna 
Life, Ocean, Employers’ Liability, 
Pennsylvania Casualty, General Acci- 
dent, Empire State Surety and Mary- 
land Casualty. The London Guarantee 
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and Standard sent letters expressing 
their sympathy for the movement. 





One of the companies in comment- 
ing on liability insurance in season 
calls attention to the fact that the year 
for many industrial enterprises is di- 
vided into seasons of outgo and income. 

At certain times the sales are small. 
During these periods raw material is 
being purchased and yet the expense 
goes on. Corporations become large 
borrowers at such seasons. Then fol- 
lows the sales period, with a large in- 
come. The following comment is made: 

“It is evident that manufacturers at 
one period of the year have to meet the 
largest expense, and that period of the 
year is distinguished by their putting 
out paper in order to finance their pur- 
chases, that the other period of the 
year is that for which the demand for 
their goods increases largely, money 
flows to them instead of from them, and 
it is in this period that profits are made 
and notes are paid off. All this is of 
very direct interest to the solicitor for 
liability insurance. The agent who 
takes account of these phases in indus- 
tries for the seasons of outgo and in- 
come of various industries differ, will 
find himself working along the line of 
least resistance and by conforming to 
or rewriting for the convenience of his 
clients, he will find that business is 
more easily secured and that collections 
can be more promptly made.” 


A liability manager, noted for his 
ability to get and hold lines at a good 
figure, puts it up to a prospect some- 
what like this when he begins to talk 
about rates: “You are entitled to the 
best insurance there is to be had. You 
can not get insurance that is too good. 
There is one thing that you have a right 
to demand of me and that is that I sell 
you insurance that insures, not for to- 
day alone or tomorrow, but for five 
years or seven years hence, when judg- 
ments may be secured against you, and 
you have a right to demand that I 
charge you enough so that I can give 
you such insurance.” 

It may be all right to take accident 
or plate glass insurance in a concern 
that is good for the next year or two, 
but a man who is paying liability pre- 
miums ought to be sure the company 
will be on hand years hence when the 
big cases have been fought through the 
various courts and the final judgments 
are entered. 





To large institutions especially, a very 
very important part of the value of 
liability insurance lies in the adjust- 
ment and legal: service. Such estab- 
lishments could readily set aside a fund 
and carry their own insurance to cover 
minor accidents. Where the liability 
company is of greatest value is in hold- 
ing down the losses on catastrophes to 
the limits of the policy. The assured 
who carries a $5,000-$10,000 policy is 
always in danger of loss for excess of 
judgments above the policy limits. It 
makes no difference to him, so far as 
this liability is concerned, whether the 
company has $500,000 assets or $50,- 
000,000; but it does make the greatest 
difference whether it has adjusters that 
can see when a settlement ought to be 
effected and settle the claim within the 
policy limits or attorneys who can hold 
the judgment down to the amount for 
which the company is liable. 





“Tt’s not being down, it’s being down 
and out, that’s fatal, and ‘the man who 
never makes a mistake never makes 
anything else.’” 


~~. 
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Surety and F idelity | 


Officials of surety companies admit 
that one of the most serious dangers in 
the business is that arising from agents 
executing bonds and not reporting 
them. So far no effective method of 
keeping check on agents has been de- 
vised. Some companies have court 
records inspected frequently and a list 
of their bonds taken off, but this is no 
check on contract bonds. No agent 
with any honor will execute a bond and 
fail to report it, but honorable agents 
often have done this inadvertently. An 
attorney wants a court bond in a hurry. 
He has no application made out, but 
will send it over tomorrow. The ac- 
commodating agent executes the bond. 
The attorney forgets the application 
and the agent forgets he executed the 
bond. Careful agents may, at times, 
seem overparticular in demanding an 
application before executing a bond, but 
it is a safe method. 





_ A surety manager gives it as his opin- 
ion that along with the improvement 
in surety rates has come a betterment 
as to methods. For example, he said 
that when a company entered a state it 
first began appointing a lot of agents 
regardless in a measure of their fitness, 
ability or character. These agents got 
the company involved in all sorts of 
complications. Agents who did not have 
sufficient knowledge or training would 
insist On more authority. Competition 
led to lack of investigation as to agents 
and their methods. In short, the field 
system was imperfect and in fact crude. 
The companies paid the penalty. 

This manager declares that the com- 
panies are facing about and introducing 
new methods. It will mean the better- 
ment of the business from every stand- 
point. 





Detroit, May 13—To the Editor— 
What’s going to become of the brokers 
if all the companies in the casualty busi- 
ness do as the bonding companies have 
done? The dozen or so of corporations 
which handle this branch of insurance 
have agreed not to pay any commission 
to brokers. If a man wants a surety 
bond, he must go to an agent directly 
representing the bonding company. 
This change has been brought about 
by the methods of all the Toms, Dicks 
and Harrys, who happened to hear of 
someone wanting a bond, tipping it off 
to a general agent or manager and then 
claiming a commission. The legitimate 
brokers have suffered in consequence. 

Loca AGENT. 

The comment of the “Local Agent” 

from Detroit does not apply to all ter- 





ritory. The surety men of Detroit have 
a local rule as to brokerage. Most 
surety offices in the various cities seek 
brokerage. Some cities where surety 
managers are organized have a large 
number of legitimate brokers and also 
side-liners that insist on the rakeoff. 
It is the opinion of the best surety men 
that there should be a line of demarca- 
tion drawn between the legitimate 
brokers and the pure grafters. Some 
organizations have made a list of what 
are supposed to be legitimate insur- 
ance brokers and urge their members 
not to pay brokerage to those not on 
the list. 


The failure of the obligee in a bond 
sécuring a building contractor to retain 
the stipulated percent of the contract 
price held not to release the surety from 
liability to material-men.—United States 
Fidelity & Guaranty Co. v. American 
Blower Co. (Ind. App.), 84 N. E., 555. 





“In business you never can tell which 
little courtesy is going to pay the high- 
est rate of interest.” 


PERILS OF A PERSONAL BOND 
ARE CAREFULLY PRESENTED 


(By Royden Williamson, Fidelity & De- 
posit, San Francisco) 

As long as it is instinctive in human 
nature to expect something for nothing, 
the demand for personal surety, despite 
all demonstrations of its hazards, will 
prevail. Countless examples of surety 
litigation bear witness to the dangers 
lurking in the practice; yet the average 
man who would decline to indorse the 
note of a friend rarely hesitates to go 
on that friend’s bond, and only the 
ignorance of the average individual of 
the risk he assumes can account for the 
extraordinary prevalence of a habit that 
gives hostages to fortune. 

Of course, nothing ever is obtained 
for nothing. The average friend who 
goes on your bond always expects a 
quid pro quo, and, in the great ma- 
jority of cases, obtains it. That he now 
and then suffers needs no further proof 
than the loss ratio of the corporations 
organized for suretyship purposes. If 
they, in spite of the advantages of ex- 
perience and safeguards for careful in- 
spection, sustain losses of from 20 to 
50 percent, what can be said of the 
average security of the private bonds- 
men? 





* * * 


Suretyship by corporations organized 
for that purpose dates back a quarter of 
a century. It would seem, therefore, 
as if an understanding as to what such 
companies undertake would by this time 





FIDELITY“DEPOSIT 
COMPANY of MARYLAND 


Fidelity Judicial Contract 


BONDS 


Capital $2,000,000 


Conkling, Price & Webb 


GENERAL AGENTS 


N. Y. Life Bidg., Chicago, Ill. 
Frank A. Preston 


GENERAL AGENT 


Lemcke Bidg., Indianapolis, Ind. 
E. Shriver Reese 


GENERAL AGENT 


Soc. for Sav. Bidg., Cleveland, Ohio 


Assets $6,110,216 


Net Surplus $2,536,505 


Roger L. Merrill 


GENERAL AGENT 


Majestic Bidg., Milwaukee, Wis. 
Whitaker Bros. & Penny 


GENERAL AGENTS 


Chamber of Commerce, Detroit, Mich. 
John P. Ryan 


GENERAL AGENT 


Union Trust Bidg., Cincinnati, Ohio 





need little explanation. To the general 
agent or manager, however, passing 
upon applications, it is a constant source 
of wonder why the usual applicant does 
not realize that the execution of a bond 
is something more than the mere sign- 
ing of a name and the affixing of a seal. 
Such, evidently, is the popular miscon- 
ception not only among laymen, but 
to an extraordinary degree among law- 
yers and bankers as well. 

Broadly considered, the surety busi- 
ness is of two classes. The first is 
based, as in matters of fidelity risks, 
upon the principles of insurance. The 
guarantee given is for the faithful per- 
formance of duty. From data submitted 
by the applicant the company assumes 
that his honesty in the past implies the 
probability of his continued honesty in 
the future and fixes its premium charge 
upon its experience of loss ratio similar 
to the methods of insurance companies 
generally. That this is a far from in- 
fallible criterion the rapidly increasing 
practice to bond employes in positions 
of trust evidences. Moreover, statistics 
of embezzlements show that the great 
majority are committed, not by persons 
of doubtful record, but by those of 
hitherto undiscovered moral weakness 
subjected to temptation by stress of un- 
foreseen necessity. In other words, it 
is not, as a rule, the office boy, but the 
trusted employe, who has risen, after 
years of faithful service, to the posi- 
tion of cashier and manager, who goes 
wrong. 

* od k 

The second branch of the surety busi- 
ness is that involving not honesty, but 
the ability to perform. Here the com- 
pany guarantees the business judgment 
of the applicant, agrees to bear the re- 
sponsibility of his mistakes, and the 
question of his honesty, presupposed, is 
a secondary one. Such is the nature of 
bonds on contracts, and in such cases 
the company is in a similar situation 
to a bank making a loan. The bank 
lends money at a certain rate of inter- 
est. The company lends credit at a 
certain rate of premium. 

Competition has grown sufficiently 
keen among surety companies to make 
it unnecessary to state that any elim- 
ination or reduction in the formalities 
surrounding the consideration of appli- 
cations before acceptance and the dis- 
pensing of constant inspection after ac- 
ceptance would be promptly effected if 
the exercise of reasonable business care 
would permit. But it does not. The 
business is replete with an infinity of 
detail. If, therefore, despite the or- 
organization and experience of trained 
underwriters, the ratio of losses to the 
premiums varies approximately from 
20 to 40 per cent, some estimate of the 
average hazard assumed by the per- 
sonal bondsmen becomes apparent. 

id * * 


It is not possible in the limits of a 
brief paper to discuss at length the 
many legal pitfalls that beset the per- 
sonal guarantor, but a few may be men- 
tioned. Among bonds of a judicial 
character the commonest is that of an 
administrator or executor of an estate. 
As many as 85 percent of all bonds in 
court proceedings in the average county 
court are of the personal character. 
Only a few of these personal bondsmen, 





who are usually bankers, ever take the 
trouble to inquire concerning the con- 
duct of these administrations, check up 
the receipts and disbursements, insist on 
filing of annual accounts in accordance 
with law, or even take the precaution 
of seeing that the decree of distribu- 
tion and final settlement includes their 
discharge as surety. In guardianships 
the likelihood of such inspections is 
even more remote, particularly where 
the wards are very young. In such 
cases the duration of responsibility is 
greatly augmented and the probability 
of the guardians or wards removing 
from the jurisdiction of the court in- 
creased. Where women are the fiduci- 
aries, experience has shown the risk to 
be still more hazardous. Unfortunate 
investments not sanctioned by order of 
court often dissipate the entire estate 
and the bondsman is held responsible. 
* x * 


In the bending of contractors the 
perils are still greater. It is not suf- 
ficient to consider the financial state- 
ment of the applicant. The amount of 
uncompleted work must be taken into 
consideration as well. For example, a 
builder showing a net worth of $20,000 
may be amply satisfactory for bonds of 
$50,000 or $60,000, but if he happens to 
have other uncompleted contracts ag- 
gregating $100,000 or $200,000, his ap- 
plication demands much more careful 
consideration. Again, bonds on con- 
tracts in favor of the National or state 
governments frequently are subject to 
more than ordinary risk. Let us sup- 
pose a $50,000 bond executed for a con- 
tractor in favor of the government. The 
contractor defaults. The actual loss to 
the government may be but $1,000, yet 
by recent federal decisions the full 
amount of bond can in certain cases be 
recovered as liquidated damages and 
the bondsman must produce it. 

+ 


Bankers more than any other class of 
business men are subject to request to 
become surety on bonds. This is par- 
ticularly trae in country towns. In 
most cases for a hundred and one rea- 
sons, friendship, patronage, commercial 
favor, good fellowship, politics, or what 
not, he does so and in a short while is 
unable to estimate the aggregate liabil- 
ity he has assumed or when it is termi- 
nated. In one county within a hundred 
miles of San Francisco as many as 80 
per cent of the bonds of that countys 
officials are carried by one banker. | 

Here is what happened recently in 
Illinois. It had been the practice dur- 
ing many years for state auditors and 
treasurers each, as he came into office, 
following the practice of his predeces- 
sor, to retain certain fees. One day the 
legality of this system was questioned 
and the Supreme Court of Illinois held 
that the practice was unlawful and that 
these men or their estates were indebted 
to the community for the total fees, 
which amounted to $321,000. The 
bonds of these officials had been given 
by a few men. Some of these bonds- 
men had died, others were without 
means. Only for the relief afforded by 
an indulgent legislature these men of 
their families would have been destl- 
tute. The moral is obvious. The man 
who signs a bond mortages the future 
of his children and children’s children. 
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The Reisch Indemnity Company of 
Springfield, Ill., a partnership, which 
was established in 1906, insures dram 
shop keepers, their bondsmen, owners 
and lessees of buildings in which dram 
shops are operated against loss by civil 
prosecution under Secs. 5 and 9 of the 
Illinois dram shop act. It defends all 
suits, pays judgments and court costs. 
The amount of liability is not limited. 

No bonds will be issued for less than 
three months nor for more than twelve 
months. 

Applications for bonds will be re- 
ceived at the following rates: 





Months Premiums 
ae Sea dk ae in eae $24.00 
S. cchtusvedrbiuescacbaneeueeas 28.00 
DS vissan dsc eens etek Bebwees 32.00 
OS invueweteesanenseveeommens 36.00 
S cnet enaetuekee ab aeesaan 40.00 
© wehsedeeawee sada cunkeweiwn 44.00 
OS iecasnotwheseenaasesegione 48.00 

De  vetidedeeadsiecssuntene wen 52.00 
OS Antagesietteawekaadadeceds 56.00 
De: spesavseskueebes oes baunan 60.00 


Cyrus A. Potts, manager of the Chi- 
cago agency in the Corn Exchange 
Bank building, in a circular just issued, 
says: 

“It may be of interest to you to 
know that the insurance department of 
this state has just recently held that 
a certain corporation, which we are in- 
formed has been advertising with the 
Chicago real estate and insurance 
agents that it would furnish dram-shop 
indemnity, has no power to issue such 
indemnity contracts under its charter, 
and that the attempted contracts of 
indemnity issued by such companies 
are null and void. The insurance de- 
partment has also held that brewing 
corporations, as such, cannot have pro- 
visions in leases executed by landlords 
to them, or by separate contracts given 
to landlords, indemnify them, their 
buildings and premises used for dram- 
shop purposes against loss by civil 
damage dram-shop suits, and that those 
Provisions in such leases and such at- 


tempted indemnity contracts are null 
and void.” 





That the steam boiler business is 
making a very slow growth at the pres- 
ent time is evident from the following 


figures, showing the premiums for 1905 
and 1908: 








Premiums Premiums 

Company— 1905 1908 
American Casualty........ $ 4,780 $ 4,302 
Cas, Co. of Amer.......... 125,265 716 
Empire State Surety... 8,797 5,071 
Employers Liability........ «+... 3,403 
Fidelity & Casualty 374,265 342,901 
. ES wrEepeen 1,228,225 1,156,801 
ME incie leecasasads -eccune 2,373 
Maryland Casualty........ 95,011 183,788 
Mn (heheeesbenseeeeseie 44,02 50,095 
Penna. Casualty........... 9,614 11,803 
Phila. Casualty ........... , | ee 
travelers Indemnity.......  ..se0+ 90,248 
be SANs acnccavecee 87,952 33,751 
TN uitesanumiebacne $1,936,175 $1,955,252 


From the foregoing table it will be 
seen that the total premiums for 1908 
were only $19,077 in excess of those for 
1905, representing a growth of a little 
less than 1 percent for the three years. 

he field is now generally regarded as 
fully worked and new business for the 





future must follow largely the installa- 
tion of new boilers. As the tendency 
now is largely towards the building of 
big power plants and the abandonment 
of small boilers, the increase in the 
number of new installations is neces- 
sarily slow. 

It is a noticeable fact that the two 
old boiler companies, the Hartford and 
the Fidelity & Casualty, showed a de- 
crease in boiler premiums for the three 
years noted. The Casualty Company 
of America also showed a marked de- 
crease, but this is presumably due to 
its loss of the line of the United States 
Steel Corporation. The Maryland Cas- 
ualty made a big increase, but probably 
the most noteworthy showing is that 
of the Travelers Indemnity, which 
wrote over $90,000 in boiler premiums 
the second year it was in busines. This 
is a most striking illustration of the 
value of a great agency organization. 
When the Travelers put its running 
mate into the field, it was able to place 
it at once in hundreds of its own 
strongest agencies, which had boiler 
business in other companies and 
promptly transferred it to the Travel- 
ers Indemnity, while the Travelers’ 
corps of salaried managers and special 
agents also brought in a large volume. 





William J. Gardner, manager of the 
Aetna Life and Aetna Accident & Lia- 
bility in New York City, is a good 
advertiser. For burglary insurance he 
has a four page folder with the picture 
of a robber with mask and all his equip- 
ment prying up a window. Night 
envelops the scene. On the back is a 
lock with the name of the company 
indicating safety. 

On the inside two pages appears the 
following, which can be adapted to any 
locality for any company: 

ANOTHER BURGLARY 

You can’t pick up a newspaper any- 
where without seeing at least an item 
or two about a burglary or theft. And 
only the big ones find their way into 
print. 

Thieves Are Always Busy 

And when there is no large collec- 
tion of diamonds or the like available 
they don’t overlook the modest silver- 
ware and jewelry that most of us own 
and prize. In New York City alone 
there are said to be over 35,000 burg- 
lary and larceny cases each year. You 
can’t tell when your turn may come, 
but yon can see to it that 

You Don’t Lose Anything. 
. 2s £ 
BURGLARY INSURANCE 
Issued by 
The Aetna Accident and Liability Com- 
pany 

Is better than-the best safe ever built 
or the greatest care that can be exer- 
cised. 

It can’t prevent your being robbed, 
but it can and does make good the loss. 

Its scope is so broad that it even 
covers thefts by servants. 

It allows your house to be unoccu- 
pied during six months of the year. 

Its settlements are both prompt and 
liberal. 

In fact it prevents worry and foots the 
bills if your property is stolen. 


Accident and Health 


The Preferred has an offer to its 
agents in which it promises to give $100 
to any agent who sends in a notice not 
to renew a policy and the policyholder 
dies within one year from date the home 
office is advised not to renew. During 
the past year the company says it was 
notified on several occasions by agents 
not to renew certain policies, the cause 
being given that the risk was either 
morally or physically poor. None of 
these former policyholders have so far 
met death from accident, but some have 
been severely injured and in one case 
the loss of a limb resulted. This man 
had overinsurance and four of the com- 
panies are now disputing the claim on 
the ground that the injury was not ac- 
cidental. 








The Preferred has changed its old 
plan of having the assured execute a 
change of beneficiary blank attested to 
by a notary except in case of old poli- 
cies where the supply is exhausted. The 
company now has a policyholder file 
application for a new policy and returns 
the old form and last renewal receipt 
for cancellation, if he desires to change 
the beneficiary. 





The companies that pay weekly in- 
demnity to the beneficiary are finding 
that claims are coming in every now 
and then. Most companies under the 
beneficiary clause provide for fixed 
amounts for dismemberment, disloca- 
tion and fracture, under limited con- 
ditions. When the beneficiary clause 
first appeared it was not thought any 
company would grant weekly indem- 
nity, but a few are now doing it. 





Accident insurance cannot be con- 
sidered as an expense. Frequently a 
prospect on being interviewed makes 
the excuse that he cannot take care of 
any additional expense. It is not an 
expense in the ordinary sense of the 
word. It is one of the necessities, as 
it insures one’s income. It is more of 
an investment. If a man has the saving 
disposition and lays aside a part of his 
earnings and becomes disabled it is very 
likely that his savings will vanish un- 
less he carries insurance to protect him- 
self. His savings constitute an invest- 
ment. He is simply protecting that in- 
vestment against inroads by having his 
accident policy. He can protect the in- 
vestment still further by having a health 
policy. 





On the subject of fitting the policy to 
the prospect, the United States Health 
& Accident says: 

“In soliciting a man, estimate his in- 
come before you approach him and try 
and fix upon some particular policy 
most adapted to his needs, where the 
weekly or monthly indemnity will run 
up to about three-quarters of his week- 
ly or monthly income, then try and sell 
him that and nothing else. You know 
the business and you know what would 
be the best protection for him, so try 
and sell him that and do not mention 
anything else, and if he wants to see 
something else, tell him you haven’t 
anything else that is really as good for 








him as that, and if you had a better 
policy you would have offered it to 
him in the first place. Let him rely 
a little upon you; it is nonsense for a 
man to place a large array of policies in 
front of a man who knows little or 
nothing about health and accident in- 
surance, and expect him to be anything 
but puzzled. Insurance is like cloth- 
ing, shoes or hats; it should be made 
to fit the purchaser or else it is a mis- 
fit and will be cast aside, that is, lapsed. 
It is the insurance man’s business to 
know what is best for his customer, the 
same as a doctor prescribes for a 
patient. What would you think of a 
doctor, who when approached by a man 
for a prescription for rheumatism, 
would give him a note to a local drug- 
gist, saying, ‘Give this man anything he 
selects in your drug store for his rheu- 
matism.’ The man very likely would 
read the prescription and say, ‘Doctor, 
I came to you to find out what is good 
for rheumatism.’ An insurance agent 
is in the same position toward his 
clients as a doctor is toward his pa- 
tients; it is for you to determine what 
is best for a man and prescribe a par- 
ticular policy for him and endeavor to 
show him that is what he needs.” 





The following table furnishes a 
graphic illustration of the accident 
benefits paid by the Travelers in 1908 
to those classes only among whom ac- 
cidents peculiar to occupation are at a 


minimum: i 
Death and Indemnity 





No. of Amount of 
Claims Benefits 
Clerks, salesmen, insurance 
agents, real estate agents..1,316 $ 137,368.91 
Contractors and builders..... 248 42,405.89 
Manufacturers .....-sseeee08 946 149,973.89 
Merchants .....sceccesceess 1,801 195,136.83 
Brokers and bankers........- 352 27,209.74 
Commercial travelers........ 535 40,295.05 
Doctors and dentists......... 813 81,877.53 
Professional men, lawyers, 
clergymen, editors, teach- 
CTS, CTC, cocsccccccccesceeds 414 345,042.92 
Totes ccvcccvcccsecescees 9,425 $1,019,310.76 





The first accident company was the 
Railway Passengers Assurance Com- 
pany of London, organized in 1847. 
First its policies were issued to cover 
travel accidents only but in 1849 its 
policies were broadened to cover gen- 
eral accidents. Its contracts then were 
full of exceptions, over fifty. 

The late President Batterson, of the 
Travelers, purchased an accident ticket 
in the London company. It gave him 
the inspiration to organize a similar 
company on this side. 





The live agent glories in competition 
because it adds zest to his work. It is 
a pacemaker. It keeps his wits sharp. 
Without it an agent might become dull 
and indifferent. The man of energy 
does not fear it. Personal attacks 
and mudslinging are not competition. 
Such practices are despicable and are 
resorted to only by cowards, knaves 
or weak men who can not win in the 
square fight. It is the weapon of the 
man who strikes another behind his 
back. 





“Credit is like a revolver beneath your 
pillow—a greater comfort when you're 
not compelled to use it.” 





THE PHILADELPHIA CASUALTY COMPANY 


WALTER LE MAR TALBOT, President 


Capital - 


Total Assets, April 1,1909 - 


Surplus (Policyholders) 


AFE 
UPERIOR 


ATISF ACTORY 
Health, 


Personal Accident, 


$500,000.00 
+ 1 5427 9564.00 
$714,598.00 
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Liability, 


Automobile. 


Plate Glass and Credit Insurance 


AGENCY CORRESPONDENCE SOLICITED 








of Minerica 


HOME OFFICE 
NEW YORK 
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iv THE WESTERN UNDERWRITER. 
naus ria isa 1 7 the pa Bi with the application is 
Ir d , ] D b li plicant who is unable to pay some part American Liabilit Com an 
very apt to put me off when I go to de- 


"eae of the main causes of dissatis- 
faction arising from sickness claims is 
belief on part of the claimant that he 
is entitled to benefits the first week 
under the $1 a month form. It is the 
same old story of the policy not having 
been sold as it should. The agent mis- 
represented by saying nothing. The 
policyholder believed when he became 
sick enough to be confined to the house, 
he would receive benefits. It is just 
such small matters as this that have 
caused endless injury to the $1 a month 
business. 

This policy, with its coverage, is a 
valuable one at the price and its fea- 
tures should be fully explained when 
it is sold. Many assured would be 
willing to pay the $1.25 or $1.50 that 
most companies charge to cover the 
first week of sickness as well as elim- 
inate certain other features of the regu- 
lar policy. 





Many city managers find the want 
columns of the papers a fruitful source 
for getting agents. Many men therein 
are seeking positions. They do not 
know what can be done in monthly 
payment disability work. It should be 
explained to them. Some of these men 
can achieve results with training. They 
are as yet undiscovered. 





No one can ever make a real good, 
impressive speech until he is in sympa- 
thetic touch with his audience. The 
audience makes a world of difference 
which is as far apart as the east is 
from the west. The insurance agent 
usually has an audience of one, and if 
he knows his business he will see to it 
that he has the exclusive attention of 
that one. It is just as important for 
him to get into sympathetic touch with 
that audience of one as it is for the 
platform orator to get into sympathetic 
touch with his larger audience. 

This business of getting in touch with 
one’s audience is by far the most im- 
portant part of an agent’s duties, and 
there is an infinite variety of ways of 
doing this. It is the first thing to be 
considered when you approach a pros- 
pect. You can talk about your busi- 
ness to a man who does not want to 
listen, but it will do you but little good, 
as a general rule. When you have got 
a man’s attention so that he is ready 
to hear what you have to say, whether 
he is ready to buy or not, you have the 
battle half won. 

{t is a poor salesman who can only 
sell a man what he is already willing 
to buy. The art of salesmanship con- 
sists in convincing a man that what he 
has not thought of yet as being a neces- 
sary adjunct to his business or his 
happiness is really just what he needs 
and that it would be folly on his part 
to deprive himself of it, for the small 
sum at which it is being sold. Before 
you can do this you must impress him 
with your sincerity, your courtesy and 
your knowledge, and in this respect 
more than any other, knowledge is 
power. Hundreds of years ago. a great 
teacher said, “Study to show thyself ap- 
proved, a workman that needeth not be 
ashamed.” There is the gospel of sales- 
manship in a single sentence. A man 
who knows, is proud of his business, 
and so carries himself as to win the 


mental approval of the man he is talk- } 


ing to, is sure to make a success of his 
business. 





“I make it a rule,” said a very suc- 
cessful agent, “to always collect at least 
a portion of the premium with every 
application I write. I find that the ap- 





liver the policy.” If more of our pro- 
ducers would follow the rule of this 
successful agent, we feel sure they 
would have vastly less difficulty in de- 
livering policies, as well as keeping 
them in force.—American Assurance 
Agents Bulletin. 


DISTURBING COMPETITOR'S 
BUSINESS CAUSES TROUBLE 


—————— 


BY AN INDUSTRIAL PIELDMAN. 


The “twister” is still with us. Some 
men say that he is here to stay for 
some time to come. It has been said 
that some new companies exist on 
“twisters.” Well, in some instances I 
know this to be true. Then the com- 
panies from whom the men or business 
are stolen “get busy” and retaliate in 
the usual way—result: a general mix- 
up which leaves a very bad odor and 
which never does the business any 
good. 

Some months ago a new company en- 
tered the field in western Pennsylvania. 
Road men were sent out to “feel out” 
certain representatives of other estab- 
lished companies and see if they could 
be “reached.” Of course there are 
always a few men who seem to have 
the almighty dollar dangling out before 
them all the time and are willing to do 
certain things to add a few to the pile 
they have so honorably gathered in the 
past, and these men generally compose 
the mighty body of “twisters.” They 
leave the company that perhaps started 
them out in the business and go from 
one company to another “twisting” all 
the time until finally they disgust even 
their own friends and it becomes neces- 
sary for them to get out of the busi- 
ness entirely, but not until the business 
has suffered almost irrecoverable loss 
while they have been operating. 

Of course companies can hardly be 
censured for protecting their own in- 
terests and using every safeguard to 
combat such vultures in the “game,” 
and even when they adopt unusual 
methods they can only be congratu- 
lated if they succeed in holding their 
own, even at an expense of dignity. 
I am sure, however, they generally 
come out of the battle with a very bad 
taste in their mouths and declaring 
their intention to “never again,”’—and 
really meaning it—only to be drawn 
into it again when the same thing hap- 
pens in some other territory. Thus 
the “twister” has been going his rounds 
from state to state, and thus will he 
continue until at last the companies will 
get together and see if it is not pos- 
sible to have the legislatures act for 
them. Of course, we have the Detroit 
Conference, but all companies are not 
active members of this body and those 
that are represented do not at all times 
work in harmony, I am sorry to say, 
but the time is not far distant when the 
“twister” will be handled in the proper 
manner and his day will be over. Or- 
ganization is the only remedy for this. 
Honesty of purpose and more of the 
“good will” that should exist at all 
times. The industrial health and acci- 
dent companies are now going through 
the same “mill” that our friends the 
industrial life companies experienced 
and it is to be hoped that the near 
future will see the same good result of 
“joining hands.” 

The adoption of a standard policy by 
the companies will be a remedy, to a 
certain extent, for this evil. I  sin- 
cerely trust that the next two years 
will see something definite in that direc- 
tion. 








WANT 


—A man capable of taking charge of THE 
INDUSTRIAL DEPARTMENT 
new Accident and Health Insurance Com- 


of a 


pany. Must be a good organizer and entirely familiar with Ohio territory. 
Must have A-! record and references. A splendid opportunity for a really 


capable man. 


Address, “QUICK,” care The Western Underwriter. 


THE WESTERN UNDERWRITER. 


(Organizing) 


Cincinnati, Ohio 


CAPITAL 
STOCK 
$300,000.00 


STOCK 
SALESMEN 
WANTED 





SECOND NATIONAL BANK BUILDING 


Bonds— Casualty 


AGENTS 
IF 
YOU 





Can command Bond or Casualty Business, 
Are seeking an Agency connection, 


Are not representing another like company, 


Address: AGENCY DEPARTMENT 


The Empire State Surety Company 
NEW YORK 


UNITED SURETY COMPANY 


BALTIMORE,MD. 





JOHN MCGILLEN & CO., 
Grnenat AGENTS FOR ILLINOIS, 
BORLAND BLDG., LASALLE ST., CHICAGO, ILL. 
Rhoveoas CemTmar 4287. 
THE FLETCHER Co., THE ELDRED AGENCY, 


\. W. Manacens, Genera Acents, 
Bank or Commence Biopa., 


10 MrrcHect Bive. 
MINNEAPOLIS. Minn. Milwaukee, Wis. 








AGENTS, ATTENTION! 


THE AMERICAN LIVE STOCK 
INSURANCE COMPANY 


a IND. 


STERLING R. HOLT, Presiden H. C. NAYLOR, Secretary 
Paid up Cash Capital $100,000 Net Surplus $25,000 


Insures Horses, Mules and Cattle Against Death From Any 
Cause Anywhere in the United States or Canada 


Liberal Contracts to Agents 


For Territory Apply to Home Office 








CAPITAL FULLY PAID, $1,000,000 
The American Credit-Indemnity Co. 
of New York 
Credit Insurance Onlv 


S. M. PHELAN, President 








E. M. TREAT, Vice-Pres. & Sec’y 





Insures Manufacturers and Wholesalers against Excessive Annual Lees through 
Insolvency of Customers. We can always use a few high-class solicitors 
Pierce Building, ST. LOUIS, MO. 302 Broadway, NEW YORK 
All Principal Cities 
J. F. HALLWEGEN, General Agent, 1140 Marquette Bidg., CHICAGO 

















June 3, 1909, 


